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= DEALERS ! nEReE's opPpoRTUNITY 
\\ KNOCKING WHEN YOU NEED IT! 


PREFABRICATION OF FARM STRUCTURES 
can be your means of maintaining volume 


and holding your organization together... 


even though regular home building is curtailed in your territory! 





Just off the press are 2 Construction Bulletins 
containing 8 plans for Plywood poultry and hog 
houses that you can easily prefabricate in your 
yard and sell profitably to a waiting market. 


SEND FOR YOUR FREE COPIES NOW! 






Let’s face the facts, Mr. Dealer! If your yard is in a small town outside 
of defense areas, you are going to have to find ways and means of 
conducting your business in order to survive the all out war effort. 


Str 
rion tur, es 


Your one big opportunity is the farm market! With every farmer 
urged to increase his production . . . and with many changing to 
new types of crops .. . there is going to be a tremendous demand 
for farm production structures. Many farmers will have neither the 
skill, tools nor time to build their own structures. But they will have 
the money to buy them! 


If you use our free plans and build these farm structures fast by 
prefabricating them right in your own yard, you can maintain your 
volume. Dull months for carpenters and yard men can be made 
profitable under your supervision. You will be in ps. 

tune with the national war effort to increase food 


production. And . . . when you discover how prac- 
tical Prefabrication with Plywood is for farm hous- 
ing . . . you will be in a position to prefabricate 


residences and other buildings as soon as business 
gets back to normal. Write for your Construction 
Bulletins today. Douglas Fir Plywood Association, 
Tacoma Building, Tacoma, Washington. 


Are you using the 6 color movies 
to boost your Douglas Fir Ply- 
wood sales? Write for details. 


Prefabrication with Plywood means Built of Exterior-type Douglas Fir 

constructing wall, roof and floor sec- Plywood, these farm structures are 

tions, etc., in a shop, making pos- weather-proof, lightweight, sanitary 

} Me sible superior building practices and long-lived. A display of assem- 

NY such as gluing. Sections are easity bled structures in your yard will 

f ae ee Oe d transported by truck to farms and_ encourage farmers to select the exact 
WITH PLYWOOD quickly assembled by the farmers. 


buildings they require for their crops. 










Prefabrication 





GENUINE SPECIFY DOUGLAS FIR PLYWOOD 
CLVWALL Bas ace) ee) ee 


* 
GENUINE 


“PLYSCORD- 


WALLBOARD PLNPANEL DERA EXT.-D.F.P.A. vale 


WARE AEG. U.S. PAT. OFF, TRACE WARK AEG. & 6. HAY, OFF, 
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Bradley STRAIGHT-LINE Gah Flooring 
































-. AND HERE’S WHY: 


Saints 


ey Straight-Line Oak Flooring equips you 


with a compelling sales appeal .. . beauty, 
durability, speed in laying and finishing, and 
economy. 


Straight-line ripping and right angle machining 
eliminate crook and afford perfect side and end 
matching. Strips draw up easily and snugly 
without forcing or nailed-in tension. In the words 
of a dealer who has furnished this premier 
flooring for a thousand Long Island homes: 


ee al ee a 


“All this adds up to quite a saving in time, 
both in laying and finishing which, in plain 
English, means lower cost of installation... 
and a better floor.” 


That's why, with the building trend definitely 
toward smaller homes and remodeling, you'll 
find Bradley Straight-Line Oak Flooring will 
give you an “open throttle” and a straight track 
to profit in 1942. 





Available in all grades and sizes of Standard 
strip. May be shipped with Oak Plank Flooring, 
Oak and Gum Trim and Mouldings and other 
Bradley Brand products. Just phone the nearest 
Bradley representative, or address: 








Property Owners in Cities and 





on Farms 


Are Putting Their Money into Building Improvements! 


SELL THEM CELOTEX RE- 
MODELING MATERIALS AND SEE HOW 
FAST THIS BUSINESS COUNTS UP! 


A” OF PEOPLE today are putting their money 
into building improvements—because prop- 
erty owners know that’s a good way to save their earn- 
ings. City folks who want a room or two added will 
appreciate the value that you offer them in Celotex 
Interior Finish. 

And farmers will be wanting to increase egg and 


milk production by insulating laying houses and 


dairy barns—for which Celotex Vapor-seal Sheath- 
ing, right out of your stock, és the ideal material ! 
Celotex Asphalt Roofing Products—Rock Wool 
Products—and Gypsum Products—all offer you 
opportunity for profit on remodeling jobs. 

The addition of extra rooms for increased hous- 
ing—the improvement of farm buildings for in- 
creased production—these are important to America’s 
war program! And the Celotex name means de- 
pendable quality to all America! Go after this desir- 


able business now! 
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CELOTEX 


REG. U. S. PAT. OFF. 


BUILDING PRODUCTS 


INSULATING SHEATHING, LATH, INTERIOR FINISHES 
ASPHALT SHINGLES, SIDING, ROLL ROOFING 
HARD BOARDS, ROCK WOOL BATTS, BLANKETS 
GYPSUM PLASTERS and LATH and WALL BOARDS 


Sales Distributors Throughout the World 


THE CELOTEX CORPORATION « CHICAGO 
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With all energies geared to the needs of war, the 
lumber industry, doing a direct war job, takes on 
a faster pace. 

Aiding in the speed-up of war production, the re- 
sources of Kinzua are being used to the limit. De- 
fense agencies are being supplied through the yards 
of Kinzua dealers from coast to coast. 

Kinzua will carry on. Will keep on producing good 
dependable lumber to meet the needs of an America 
at war. 


And to make certain a future ample lumber supply, 
Kinzua will continue its practice of forest conserva- 
tion, selective cutting, careful safeguarding of young 
growing trees. As the mature timber is harvested, a 


= Victory Lumber 





new forest is coming forward. That is the Kinzua 
policy of reforestation. 


Kinzua Pine, whether for war needs or normal needs, 
is carefully manufactured by pine specialists, in mod- 
ern mills, on up-to-date precision machines. It is 
carefully seasoned in Moore cross-circulation kilns. 
It is offered under the famous Kinzua trademark of 
“Quality Guaranteed.” 

The line includes ‘‘Architect-Designed’’ Frames, Satin 
Finish Trim, Bevel Siding, Knotty Pine Paneling, 
Mouldings, Boards. Glued-up Stock, Table Legs. 


PF te Foe Woodiroak 
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STSAL 


No other building paper can be sold for 
so many uses — or bring you such con- 
sistent profits every month in the year. 
The photos below suggest only a few of 
the sales possibilities with tough, water- 
proof SISALKRAFT. There are dozens 
more in your own community. 









Roce Dette, 


Rolls 3 ft. to 13/2 ft. wide 


A complete range of sizes and types of papers 
to suit every need. 


Orange Label SISALKRAFT | Stock the building paper that has the 
— tough, specially resistant to shrink, rot and MOST USES - « Makes you the MOST MONEY 


scuffing — with high wet strength. 


Why limit your profits with flimsy ‘‘one-purpose” building paper? 
Treated SISALKRAFT SISALKRAFT is not only the BEST paper you can sell for every building 






— specially treated for use in portable silos. 


Cath av dh oie. purpose — but it is so tough, waterproof and durable that it has end- 
less protective uses on construction jobs of every sort — on the farm 
Copper-Armares piere-ragatetgl — around the home — every month in the year. Stock up with 
casita diem aa Ghee aaa SISALKRAFT — the building paper that has these MANY uses — sells 
the year around — makes you consistent profits. Write for details of 


All-Purpose Cover Roll our FREE advertising and sales help plan for dealers. 
In rolls 13/2 ft. wide and 100 ft. long. Sell 


for many covering and protecting uses. The SISALKRAFT Co., 205 W. Wacker Drive, Chicago, Hl. 


PRICES and samples on request. NEW YORK SAN FRANCISCO 
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AN ORDINARY STORM 
SASH FITS THIS STEEL 
CASEMENT WINDOW 
PERFECTLY cage — 














Linked to the case- 
ment ventilator at the 
sill, the storm sash 
opens automatically 
when the casement 
window is opened from 
the inside for fresh air. 


ge EASILY WITH ONE HAND 


Both storm sash and 
casement vent swing 
instead of slide; case- 
ment vent is steel, 
which never binds or 
sticks—hence double 
window opens easily. 


(Ga Po nang lly 


PROTECTS LIKE A CANOPY 








When this double 
window is opened for 
winter ventilation, the 
storm sash forms a pro- 
tecting canopy—keeps 
snow or rain from 
entering a room. 























INSTALLED OUTSIDE 
IN 5 MINUTES 


TRIMMED INSIDE 
IN 8 MINUTES 





The Fenestra Package Window includes a 
Bonderized Steel Casement Window, already 
glazed, wood cased and outside trimmed, with 
all hardware included; with prefit inside wood 
trim if desired. It’s installed in a jiffy...It 
helps sell houses—provides better appearance, 
more daylight, better ventilation, easier opening, 
safer cleaning, permanent weather-tightness, 
better screens, higher quality, lower upkeep . 
Get Fenestra facts and prices. Use coupon. 






Exbibit at your 
Convention 





THE NEW LOW-COST 


Fenestra 


PACKAGE WINDOW 





DETROIT STEEL PRODUCTS COMPANY, 
2265 East Grand Bivd., 
Dept. AL-2, Detroit, Mich. 
Iama( ) Contractor ( ) Owner 
( ) Dealer ( ) Architect 


Please send me the new Fenestra Package Window 
Catalog, Price List and Dealer Discounts. 


Name _ 
Address spc 
City. _____ State 
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Your Uncle Sam needs Screen Cloth to 
protect the health and comfort of his 
nephews in the Army and Navy — in 
barracks, mess-halls, hospitals, etc. 
You'll agree that he must be served 
first—even if it means that you yourself 


erect 


Reg. U.S. Pat. Off. 


won't get as much Red Edge as you'd 
Sones like—or have to wait a while for it. 

The top-quality materials of which 
Red Edge Sereen Cloth is made are in 


great demand for so many defense pur- 


n-Red Edge AluminA 
(electro-plated with zinc) 
Sun-Red Edge Black 
(painted) 
sun-Red Edge Bronze 
Bright 
and Noxide (antique) 


poses, these days, that we cannot, as 
heretofore, get unlimited amounts of 


SIDING 


SRR AQ 
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> 


—— 





REYNOLDS WIRE CO., 









_~ 





these supplies for civilian use. However, 
from the tonnage available for that pur- 
pose, we will do our level best to meet 
the requirements of our trade—and assure 
you that every square foot produced 
will be Red Edge quality! 

You can do your part by telling your 
customers this—not only when you have 
Red Edge to sell them, but especially if 
you are temporarily out of Red Edge. 
They'll appreciate your being particular 
about the quality of the screen cloth you 
sell. We'll appreciate your co-operation. 





DIXON, ILLINOIS 
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ardwood Floorin 


that gels you Whore stuns 





Look to smaller, lower cost homes, remodeling and industrial 
building for your best business this year. 


By the same token, look to hardwood flooring for your best sales 
opportunities ... and 


For the flooring line that gives you the green light wherever 
hardwood floors may be specified, look to ROYAL Oak, Beech 
and Pecan Flooring, manufactured in all grades and sizes of 


standard strip. Royal Oak also is available in Plank Flooring, 
with either “V” or Flush joints. 


For quotations, contact our nearest sales representative, or write 
us direct. 


Gorpyce-C ROSSETT SALES G OMPANY 


FORDYCE, ARKANSAS SreTRERUTORS FOR: CROSSETT, ARKANSAS 


Fordyce Lumber Company Crossett Lumber Company 
Fordyce, Arkansas Crossett, Arkansas 
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Don’ BE afraid to look in the face of tomorrow. 
It’s. going to be ours! It’s going to belong to 
América. 


Its strength will be ours and its faults will be 
ours. It will be just as good or as bad as we 
make it. So don’t be afraid to look in its face.” 


We're going to win this war. Why?» Because 
we have to! 


Winning may take longer and cost more than 
any of us now like to think, but losing would 
cost a lot more. 


So we'll win. Even if it’s a fight to exhaus- 
tion. Even if the victory is to the side that can 
put the last ten thousand planes in the air. Those 
last ten thousand planes must be ours. 


We alone can turn victory into peace. 


Our ways have always been by choice the ways 
of peace. 


Our major battles have been fought against dis- 
ease and ignorance. 


Our greatest victories have been won against 
poverty and drudgery. 


Here in America we have set up the world’s 
highest standards of living, of education, of health, 
of personal freedom and human dignity. 






BEERS €@QENEEEW of OURS 





THE LAST TEN THOUSAND PLANES 


<t*® 


nite. . ; ; 
« Wk bor-Saving machinery, mass production— 
SS iy ; ‘ : 

jevare American ideas. They were intended 
to make life richer—not to destroy it. 


We created the automobile to free man from 
the shackles of distance. It was not our idea to 
convert it into a chariot of death. 


We gave man the wings of an angel—and he 
used them to become a vulture. 


We have drawn the blueprints of a better world. 
If it’s ever built, we'll have to build it. 


That’s why the peace will be made this time 
by ourselves and those who think the way we do. 


We'll make the peace and we'll keep the peace. 
It will be a peace and not a truce. It will bea 
peace in which men dare to plant their fields and 
women dare create new life. And the vast arma- 
ment plants will flood the world with those things 
that make life easier and happier. 


It will be a peace that will last—not for a year 
or for a generation, but for enough generations 
so that all men shall learn that the world holds 
wealth enough for everybody when they learn to 
share and not to destroy it. 


And those last ten thousand planes—they will 
be the last that take to the air in anger. 


From a full page newspaper advertisement by Gimbel’s, a century old firm operating department stores 


in New York City, Philadelphia, Pittsburgh and Milwaukee. The advertisement appeared recently in New 
York dailies, 
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FOR CONTINUOUS FOREST GROWTH 





"Paul Bunyan's" PRODUCTS 


Soft Ponderosa & Sugar Pine 


Incense Cedar 


VENETIAN BLIND SLATS 
MEMBER WESTERN PINE ASSOCIATION 


SF, sa Fe Weodoeh 





CALIFORNIA PINES 


LUMBER MOULDING PLYWOOD 


MEMBER “WOOD FOR VENETIANS” ASSN. 


Red River, a pioneer of selective logging, cuts no trees smaller 
than 18 inches in diameter "breast high."' In some cases the cut- 
ting minimum is higher. Thrifty, growing trees are left standing. 
Young reproduction is conserved by careful tractor logging* and 
fire protection. ‘Paul Bunyan's' forest is administered as a future 
lumber supply. 


Milling and re-manufacture in the Westwood plant work for 
conservation through maximum utilization and minimum waste. 


*Red River also pioneered the track- 
tractor as a logging implement. 




















“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS” 

















s MILL, FACTORIES, GENERAL SALES 








SALES OFFICES 


iE RED RIVER LUMBER COMPANY ig: 







WESTWOOD, CALIFORNIA *°%tsxss a _ seatenesctss *7°° Sea eer VS 
. : ‘DISTRIBUTING YARDS e Financtat Seances : WesTeRN Paciric gl as IN 





2 Minnespouis Los AnceLes ‘Reno. 





°© SAN FRANCISCO LOS ANGELES” 
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Commercial Display and 
Remodeling Builds 


Volume 


While other dealers are developing 
volume by remodeling residences, the 
enterprise Lumber Company, Little 
Rock, Arkansas, is concentrating its 
most profitable efforts these days on 
remodeling stores. Some of this busi- 
ness consists of props and display items 
for special promotions that have only 
a transitory life, yet include the ample 
use of paint, lumber, and glass, but a 
minimum of nails and other materials 
on the critical list. 

This dealer has discovered that the 
smaller stores, including scores of 
groceries in neighborhood districts, are 
practically forgotten men to many 
lumber firms that practice creative 
salesmanship. These smaller stores 
are an important element in the vol- 
ume of the Enterprise Lumber Com- 
pany, especially since paints now are 
being promoted by the dealer as never 
before. J. N. Cook, and his partner, 
W. C. Kellogg, find that it pays well 
to approach the owner of a small store 
with a sales talk like this: 

“You would do more business if 
your store were more attractive and 
lighter. Repainted walls, new shelv- 
ing, a larger display window and a 
new counter over there will have a di- 
rect influence on the amount of money 
customers spend with you. You can’t 


hope to compete with chain stores un- 
less you, too, display your merchandise 
in a clean, modern setting. 

The prospect is referred to other 
stores that have been modernized and 
Sometimes he is shown a 
Always 


99 


repainted. 
picture of an attractive job. 


Amemcanfiumberman 


Right: Commercial 
Display built by 
Enterprise Lumber 
Co., Little Rock, 
Ark., for store. 
Below: Headquar- 
ters and showroom 
sample display 


the profit end is stressed. As a 
result of this intensive drive among 
shop owners who have been doing busi- 
ness in unattractive surroundings, 
stores throughout this territory are 
blossoming forth in new paint and in 
modernized exteriors and _ interiors. 
Some of these are country stores, 
whose owners are told that even in de- 
fense areas the cream of the business 
goes to the merchant who has an at- 
tractive place of business. 

To inspire customers toward mod- 
ernization, the Enterprise Lumber 
Company has set an example with its 
own newly remodeled interior, which 
has been changed to display paints in 
a striking manner. One wing of the 
store is now devoted entirely to paints. 
Here a large group of comfortable 
chairs have been provided for custom- 
ers who wish to select color schemes. 
The walls of this part of the store are 
made up of squares showing the vari- 
ous kinds of siding furnished by the 
dealer, including knotty pine paneling 
and other wall materials. 

Paint demonstrations are held sev- 
eral times a year, under the direction 








of a woman who helps all customers, 
commercial as well as individual, in 


selecting color plans. Since these 
demonstrations were inaugurated, vol- 
ume on paint has increased one-third. 

Although the small stores are cul- 
tivated, the large downtown stores are 
by no means neglected. Some of the 
most extensive remodeling jobs for 
these are handled by the Enterprise 
Lumber Company, which is fortunate 
in having a location practically in the 
heart of the main business district. 
Friendship and goodwill is built up 
with the larger stores by the efforts of 
the Enterprise Lumber Co. to help 
merchants with special promotions. 
Many of the largest department stores 
trust this dealer with elaborate special 
construction work. 

Special booths for demonstrations in 
stores are built so frequently by the 
Enterprise that this kind of business 
now comes to them almost automatic- 
ally. The Christmas holiday season, 
of course, yields more of this kind of 
volume, but every month of the year 
holds opportunities for the dealer who 
serves commercial customers well. 














This Downtown Store Created New 
Sales of Household Items 


The Riddock Lumber Company, of 
Colorado Springs, Colo., has special- 
ized in building homes for individuals 
for fifteen years. They have, however, 
realized for some time that they were 
missing much of the drop-in trade be- 
cause they were so far from the down- 
town shopping district of the city. 
They were missing small sales—paint 
for the front porch, nails for repairing 
the back step, and lumber for the small 
job. 

Last February—to overcome this loss 
—this company opened a “lumber 
store” in one of the busiest business 
blocks in Colorado Springs. They rea- 
soned that, since their specialty was 
homes, they should and would carry 
many things which are a part of the 
home—electric, gas, coal and com- 
bination ranges, washing machines, 
refrigerators, mixers, and many other 
electrical appliances which most house- 
holders have and use, 

“Of course, where we built a house, 
we furnished the paint,” said Mr. A. J. 
Johnson, manager of the store, “but 
we had practically no pick-up paint 
business, for we were too far away 
from the business center for a woman 
with a shopping list to find us, and 
she went to a nearby paint store for 
her paint. Now, however, our small 
sales and paint sales fully justify the 
store.” 

The lumber store, for example, dis- 
plays twenty-two different kinds of 
roofing in a space of not more than 


30 by 24 by 24 inches. Mr. Cawlfield 
architect and assistant manager of the 
yard and office, has made a number of 
doors about 30 inches high and 14 
inches wide, and has attached them to a 
cylindrical post by ordinary door hin- 
ges. The roofing samples are attached 
to the doors which turn so the customer 
can quickly see roofing, from corru- 
gated iron to the finest composition 
tiles. She can see at once whether the 
color meets with the color composi- 
tion she had in mind, and thus come 
to a decision. 

On another series of doors, con- 
structed in the same way, are displayed 
different kinds of lumber—seconds, 
sidings, mouldings, half and quarter 
rounds, and other types of lumber 


' [iy tr 
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At left and below are, respectively, ex- 
terior and interior views of the store the 


‘Riddock Lumber Co. opened in down- 


town Colorado Springs, Colo., to at- 
tract drop-in trade from the shopping 
center. As can be seen from the illus- 
trations the company is carrying a 
highly diversified line of austen 
designed to attract sidewalk trade 


needed in building and remodeling. 

Flooring, knotty pine, and other fin- 
ishing woods are shown in a series of 
panels that are fitted into a cabinet 
like drawers, or rather like beautiful 
baking or dough boards, for the floor- 
ing is fitted perfectly and a lady who 
is contemplating new floors can see at 
a glance just what her floors will look 
like when they are laid. 

Another innovation Mr. Cawlfield 
has installed in the store allows the 
customer to see how a corner of glass 
block will look in the home, and just 
how much light will stream through 
the blocks. He has fitted glass block 
into a perfect cylinder, and has placed 
a Neon light in the center of the en- 
closure. This arrangement not only 
gives one an idea of just how the blocks 
will look in a home, but the Neon 
makes a bright spot in the store at 
night that attracts attention. 

If the customer’s problem is one of 
insulation, there is an attractive dis- 
play of insulating materials fitted into 
a six-or eight-sided case finished in 
curly birch, knotty pine, and other 
beautiful finishing woods. At the top 
of the case are windows with thermom- 
eters back of them and visible to the 
customer. The insulating materials are 
placed in sections of equal space, and 
a light of high voltage rests in the 
center. When the light is turned on 
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the customer can see for herself just 
which insulation is most effective by 
the fast or slow rise of the thermom- 
eter. This case has sold much in- 
sulation to women. 

A model kitchen—including win- 
dows, shutters and curtains—is a fea- 
ture that has doubled the number of 
remodeled kitchens sold by the com- 
pany in a like period of time before 
they opened the lumber store. 

“Of course, we do not always install 
the entire kitchen as we have it dis- 
played here,” said Mr. Johnson, “but 
this kitchen gives women an idea of 
where to place the different units in 
her kitchen, how to save space and 
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steps, how best to arrange windows— 
if the kitchen is new—or how to change 
a window to have more effective light- 
ing on a remodeling job. That model 
kitchen is really a very fine—if silent— 
salesman. For when a woman sees 
the beauty of that kitchen she not only 
wants to change her kitchen, but she 
wants the efficiency of a new range or 
a new refrigerator—or both—to make 
the job complete.” 

But it is not the sale of small things, 
nor the sale of ranges and refrigerators 
—or even of remodeled kitchens—that 
has been responsible entirely for the 
large increase in business since the firm 
opened their store. “For,” said Mr. 
Johnson, “there are also homes which 
have been built from the fact that a 
man and his wife could come into the 
store together, look over the architec- 
tural designs we have drawn, and see 
photographs of houses which our com- 
pany has built in the region. They 
might change part of the design, change 


At left above, display of sidings, mould- 
ings, flooring. At right, above, Mr. 
Johnson explains applicability of various 
types of roofing on display to customer. 
Below, left, Mr. Mclntire interests a 
customer in the details of the model 
kitchen. Below, right, Mr. Cawlfield ex- 
plains details of a house drawing to a 
prospect 





the colors shown, but the fact that we 
could show them different designs and 
modifications of designs, gave us the 
business. On the other hand, if the 
couple had had to go to the thirty- 
hundred block on North Nevada Ave- 
nue to find us, they might have gone 
to a lumber company whose offices 
were nearer the center of the city.” 
So, aside from the fact that the com- 
pany is selling merchandise in the store 
that they did not sell before, they feel 
that the store is responsible for in- 
creasing sales of materials they have 
always carried, but carried too far from 
the shopping district, and therefore, 
customers bought elsewhere. 




















Kk. G. Wirick, manager of the San 
Fernando Boulevard yard of Louns- 
berry and Harris Lumber Co., saw 
the coast territory taken by a black-out 
surprise. Today, he warns lumber 
dealers to provide blackout service, and 
thus avoid the confusion and mis- 
takes that occurred in Los Angeles, 
Calif. 

Every lumberman, he states, should 
secure from government ‘agencies the 
official booklets covering “Bb | ackout 
practice. They give full details on what 
must be blacked out and what materials 
are suitable for the job. 

Materials, Los Angeles lumberman 
have found most popular and practical 
for blackout jobs are: 

1. Plywood. 

2. Building paper. 

3. Special window shades. 

4. Black paint. 

Blackout business, in a sense, is di- 
vided into two classifications—domes- 
tic, and industrial or commercial. Black 
paint, Los Angeles dealers have found, 
isn't practical for most domestic use 
for it disfigures the house. In defense 
plants having large areas of glass, how- 
ever, it is being widely used. 

But if you recommend black paint 
for any type of glass coverage, know 
what you're doing and what you're 
selling. That word of caution comes 
from dealers who speak from experi- 
ence. Remember these rules: 

1. Don’t sell too heavy a paint for 
any large area of glass. It will break 
the glass. 


2. Caution the customer painting 


Show window 
painted black ex- 
cept for portion 
covered by paper 
sign. Alight 
placed behind 
the sign causes 
the message to 
shine out. 


BLACKOUTS ‘sive 


windows black to put the black on the 
outside and to paint the imside white. 
Black paint on the inside, dealers have 
found, produces a mirror effect, and 
doesn’t accomplish the blackout pur- 
pose. If the outside is painted black 
without the inside being painted white, 
the glass will break, for sunlight will 
produce too much contraction. 

3. Sell the customer on the idea of 
compensating for the loss of outside 
light by painting white the entire in- 
terior of the blacked-out factory room. 
Otherwise he'll have to add_ costly 
extra lighting units—and you'll lose a 
nice piece of paint business. 

Certain paint manufacturers have 
already developed special paints for 
blackout use, and nothing else should 
be sold under dealer warranty. 

Whether to recommend paint \or 
other materials for industrial use must 
be a question of individual judgment. 
\Vhere the glass area is altogether too 
large to permit use of window covers, 
then paint is obviously the thing. 
Where plywood, or frames covered 
with building paper, can be fitted into 
windows, normal daytime illumination 
can still be used. 

One reason for recommending ply- 
wood window insert panels wherever 
possible, is that plywood inserts offer 
protection from broken glass. Of 
course for this purpose it’s necessary 
to place the panels inside the window 
rather than outside. 

Some large industrial operators are 
buying plywood to use in. replacing 
large glass areas. 
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The one disadvantage of the interior 
plywood installation—where the glass 
is left in—is the problem of killing re- 
flections from moonlight. To overcome 
this, some dealers are recommending 
the use of black paint on the glass and 
a light panel inside to catch shattered 
glass. Unless it is camouflaged, a 
building is visible ky moonlight any- 
way, but if the building is camouflaged 
the window reflection angle is one that 
must be considered. 

Of course the dealer must have am- 
ple stocks of light frame material for 
use with the plywood. In some cases 
where defense plant facilities are over- 
taxed, the lumberman is called on to 
cut frames and plywood to size or even 
to put them together. Dealers must be 
ready to give service of this kind. 

For home use, dealers are recom- 
mending panel type installations. A 
plywood panel that fits into the window 
casing, with turnbuckles or ordinary 
screen door hooks to hold it in place is 
ideal if the customer is willing to spend 
the money for it. The panels can then 
be put away in the daytime or when 
not in use. Where there are venetian 
blinds in the home, an inside panel can 
be covered so that it is not visible even 
during a blackout. ; 

There’s a division of opinion as to 
whether interior or exterior panels 
should be employed. In a single story 
house, exterior panels are practical and 
have the advantage of covering the 
glass and preventing reflections. Inside 
panels, on the other hand, afford pro- 
tection against broken glass. 

Where the customer doesn’t want to 
spend the money for plywood, most 
dealers are recommending frames cov- 
ered with heavy, light-proof building 
paper — usually having an asphaltic 
center. This material can be tacked 
over the windows of several rooms — 
although of course no ventilation is 
possible this way. 

A few building material houses are 
featuring so-called “blackout shades.” 
These are made four inches wider than 
a standard shade and are made of a 
heavy shade material in an olive drab 
color. 

It is probable, however, that per- 
manent blackout coverings will be dis- 
couraged so as to conserve power. 
Power, companies can stand a heavy 
domestic load at night because the de- 
fense load is down then. But if black 
paint or permanently fastened paper is 
widely used in homes, necessitating 
artificial light in the daytime, difficulties 
will develop. 
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The accompanying ex- 
cerpts from a letter from 
Sim Fernandes, manager of 
the Pinckneyville Home 
Lumber Co., Pinckneyville, 
[ll., are evidence that he and 
his staff of workers are 
genuinely imbued with the 
spirit of patriotism indi- 
cated by the seven foot elec- 
trically lighted “V” sign 
and flag which have been 
erected on the lumber com- 
pany yard as shown in the 
photo above. The Morse 
code representation of the 
“\V,” three dots and a dash, 
appear at the vertex of the 
letter. 

The Home company ex- 
pects most of its 1942 busi- 
ness to come from the farm 
market and from city dwell- 
ers who will seek recreation 
in their gardens and in 
making small home repairs. 








—eec LUMBER DEALER LEADS IN SPIRIT 


unit) AND IN DEED 


All of our employees are buying either 
Defense Bonds or Defense Stamps. In addition to 
that we cannot help but notice that voluntarily 
our drivers are handling and driving the trucks 
with more care than ever before, 

In short, we didn’t just put up a "V3 
for Victory. We might just as well have put up 
an "F" for Friendship. In this National emergency 
we are getting acquainted with our customers. 
More than ever before their problems have become 
our problems. They seem to sense this and for our 
part we are getting more actual enjoyment out of 


each transaction than we ever believed possible, 
Maybe this "V" for Victory campaign is 

going to weld us into a stronger and happier 

community as well as a happier and stronger Nation. 


Yours very truly, 


SS wr Kenran hea. 


Sim Fernandes, Mgr. 
Pinckneyville Home Lumber Company 
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Continued Home Building Indicated 
by Year-end Reviews 


Building of Single-Family Homes 
Increased 47 Percent in 1941 


New York, N. Y., Feb. 2.—Building and 
engineering contracts awarded last year in 
the 37 eastern States was $6,007,474,000, 
compared with $4,003,957,000 in 1940. For 
new manufacturing plant capacity, contracts 
in 1941 reached $1,181,523,000, a figure that 
excludes machinery. This, coupled with a 
48 percent increase in commercial building 
and with a very moderate increase in pub- 
lic and institutional buildings, produced a 
1941 non-residential building total of $2,315,- 
671,000, 79 percent more than the 1940. 

Residential contracts last year reached a 
total of $1,953,801,000, or 22 percent greater 
than in 1940. Single-family houses increased 
37 percent in number, and 33 percent in 
total cost, over 1940; two-family houses 
doubled in number and total cost; multiple 
dwellings slipped backward to the extent of 
a 29 percent decrease in dollar volume and 
a 24 percent decrease in new family units. 
Heavy engineering contracts (public works 
and utilities) reached a total of $1,738,002,- 
000, compared with $1,112,373,000 in 1940. 

Thomas S. Holden, president F. W. 
Dodge Corp., which compiled the statistics, 
says: “This post-depression record volume 
was compounded of a large Defense con- 
struction program and, up to last September, 
a rapidly mounting volume of public and 
private non-Defense construction. Accord- 
ing to Government estimates, about 40 per- 
cent of the total 1941 construction was for 
Defense. The 1942 program is estimated to 
equal in total dollar volume that of 1941, 
with a vastly increased war construction 
program, volume of civilian construction 
curtailed to absolute essentials, and an ap- 
proximately normal volume of maintenance 
and repairs. Seventy-five to 80 percent of 
1942 total volume will be war construction, 
quite widely distributed throughout the 
country.” 





Remodeling and Repairs Gain 8 
Percent in 1941 


WasuinctTon, D. C., Feb. 2—Gains in the 
early part of the year pushed 1941 building 
permit valuations 5 percent ahead of 1940, 
Secretary of Labor Frances Perkins reports. 
“The increase was caused by a gain of 13 
percent in indicated expenditures for new 
residential buildings, and of 8 percent in per- 
mit valuations for additions, alterations and 
repairs to existing buildings. There was a 
decrease of 6 percent in permit valuations for 
new nonresidential buildings, comparing 1941 
with the preceding year,” Miss Perkins 
stated. “December was the third consecutive 
month in which permit valuations dropped 
below the corresponding month of 1940. The 
December decrease was largely brought about 
by a decline of 47 percent in indicated ex- 
penditures for new non-residential buildings. 
Permit valuations for new residential build- 
ings showed a decline of 26 percent, while 
additions, alterations and repairs showed a 
gain of 8 percent. The Bureau’s tabulations 


include contracts awarded by Federal and 
State Governments, which in December, 
1941, totaled $35,651,000; and in December, 
1940, $87,691,000. New housekeeping dwell- 
ings covered in December, 1941, will provide 
17,061 dwelling units, which is 34 percent 
less than the number provided in December, 
1940. Dwelling units in publicly financed 
housing projects included in these totals 
numbered 2,252 in December, 1941, and 7,054 
in December, 1940. 





Money Continues to Pour Into 
Home Savings Associations 


Receipts of new money by savings, build- 
ing and loan associations in November, re- 
ports the United States Savings & Loan 
League, Chicago, totalled $97,621,000, which 
is 19.1 percent greater than in November, 
1940. While it was about 8.2 percent under 
October total, it was more than $1,000,000 
greater than either August or September. 
President Fermer S. Cannon, Indianapolis, 
pointed out that apparently an enormous 
volume of savings ability is developing out 
of the rising national income, which in the 
main has gone up faster than the cost of 
living. 

Withdrawals for various purposes from 
the down payment on a house to the settle- 
ment of some emergency expense, were 16.1 
percent less in dollar volume than in October. 
The net gain in receipts for November was 
3.4 percent greater than in the month before. 





Building Activity and Financing, 
and Material and Labor Costs 


Reviewed 


WasuHincton, D. C., Feb. ?—Urban 
home financing in the United States during 
1941 amounted to nearly five billion dollars 
—17 percent above 1940, and exceeding the 
1939 total by 35 percent, say economists of 
Federal Home Loan Bank Board. Savings 
and loan associations accounted for more 
than 31 percent of the $4,700,000,000 record- 
ings of $20,000 or less; banks and trust com- 
panies were second with approximately 25 
percent, while individual lenders were third 
with about 17 percent. Increasingly affected 
by material shortages as existing inventories 
declined, new residential construction has 
been declining. 

Commenting on the relationship of trends 
in building material costs and rentals, the 
Bank Board said: “Materials prices, while 
continuing to rise, have not kept pace with 
the stimulated rental market. Although the 
difference is not great, it does represent a 
genuine reversal from the situation in the 
third quarter of 1941, when costs were rising 
very rapidly in the face of practically un- 
changed rentals for the country as a whole.” 

Construction costs of a standard 6-room 
house rose 11 percent during 1941 and on 
Dec. 31 were nearly 20 percent above the 
average month of 1935-1939. Building ma- 
terial costs increased 11.1 percent during the 
year, and the cost of labor rose 10.4 percent. 
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While labor costs increased more than ma- 
terial costs during the first 10 months of 
1941, prices for materials rose sufficiently 
during November and December to bring 
their percentage increase for the year above 
that of labor. Labor costs, however, showed 
an increase of 24 percent above the average 
for the 1935-1939 period, used as a cost 
index of 100. Material costs have risen 18 
percent on this index. 

There were fewer urban real estate fore- 
closures in 1941 than in any year for which 
records are available, including the so-called 
boom years of 1926 to 1929, the 1941 being 
22.5 percent below the 1940, Federal Home 
Loan Bank Board economists report. 


Private Enterprise Should Build 
More Defense Housing 


Raising the mortgage limit of Title VI 
FHA loans from $4000 to $5400 is asked by 
the Home Builders Emergency Committee, as 
needed under new war conditions to enable as 
much as possible of our Defense housing to 
be produced by private building. The com- 
mittee, in which the Home Builders Institute 
of America and the National Association of 
Real Estate Boards, Chicago, are co-operat- 
ing, asks that Title VI loans, which are under 
a special fund and are usable only in Defense 
areas, be permitted a mortgage term of 25 
years, instead of the present 20 years. The 
leveling of monthly payments on Title VI 
loans, and adjustment of FHA appraisals on 
these loans to present day construction costs, 
asked by the Committee, has been achieved 
by a recent administrative order of FHA, 
which provides for liberalizing of administra- 
tive practice in other ways, also, to encour- 
age war housing under this Title. The Com- 
mittee expresses its belief that a great deal 
of rental housing might be obtained if Sec- 
tion 207 of FHA were amended to provide 
for insurance of 90 percent mortgage loans, 
instead of 80 percent loans. These, it sug- 
gests, might also be classified for the war 
period as war risks. The Committee requests 
the RFC to make provision for construction 
loans to builders of dwellings for war work- 
ers in areas where private financial institu- 
tions are unable to give this assistance. 








Canada Requires Permit for Hem- 
lock Log Exports 


SEATTLE, WaAsH., Feb. 2.—The Depart- 
ment of National Revenue of Canada, by 
Order in Council, PC 328, dated Jan. 16, 
has included pulpwood in commodities 
listed under Schedule 1, OC 7674 of Oct. 4, 
1941. Pulpwood is defined as either cord- 
wood or logs of spruce, balsam, hemlock, 
juniper or poplar produced in any part of 
Canada. The Order is effective Feb. 1, 1942. 
“The effect of the above Order is that 
export permits will be necessary beginning 
Feb. 1, upon all pulpwood exported from 
Canada,” says E. T. Clark, secretary-man- 
ager, Pacific Northwest Loggers’ Associa- 
tion. “This Order is somewhat different 
from :the Douglas fir embargo which has 
been effective since Aug. 27, 1941, under 
which all export shipments of Douglas fir 
from Canada were stopped. The pulpwood 
Order was put into effect to apply chiefly 
to eastern Canada. Permits will now be 
required upon all hemlock logs brought into 
the United States from British Columbia.” 
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Defense Housing Program Expands 


WasuineTon, D. C., Feb. 3.—Reorgan- 
ization of the war organization effort which 
abolished the OPM and SPAB and created 
the War Production Board, places lumber 
and building materials operation under the 
new Division of Industry Operations. 

In the OPM set-up, the Lumber and 
Building Materials Branch, headed by John 
L. Haynes, was under the Division of Civil- 
ian Supply. Mr. Haynes remains as head 
of this branch, which has been given the 
name of Construction Branch. However, to 
avoid confusion with the Construction 
Branch of the Division of Purchases, Mr. 
Haynes’ unit is still referred to by its for- 
mer name. 

To further the reorganization, the various 
industry branches of WPB have been cen- 
tralized and brought into three groups, each 
of which will be under the immediate super- 
vision of an Assistant Chief of the Bureau 
of Industry Branches of the Division of In- 
dustry Operations. 

Lumber and Building Materials Branch 
comes under W. C. Shorter, who is also 
chief of the Containers Branch of WPB. 

Authority to operate the priorities system, 
and to administer regulations under requisi- 
tioning laws under the reorganization, goes 
to James S. Knowlson, director of the Divi- 
sion of Industry Operations. Mr. Knowl- 
son has appointed C. H. Matthiessen, Jr., 
as chief of- the new Bureau of Priorities, 
which comes under the Division of Indus- 
try Operations. 

In addition to the need for providing 
housing for Defense workers, the Govern- 
ment has recognized the need for providing 
community facilities of a varied nature. In 
addition to 23 projects formerly approved, 
the President has approved 66 Defense pub- 
lic works projects, to cost an estimated $12,- 
040,702. 
works projects for the District of Columbia, 
totaling $2,135,250, have been approved. 

Latest tabulation of Defense housing 
shows that, in the field of publicly financed 
homes, 70,506 units are now ready for oc- 
cupancy, with 2,852 trailers and 7,251 units 
for single persons also completed. Funds 
have been allocated for 221,002 family dwell- 
ings, 13,810 trailers, and 18,351 units for 
single persons, and contract awards have 
been made for 130,108 dwellings, 11,395 
trailers, and 9,890 single person units. 

Expansion of the war production effort 
has necessitated extension of the Defense 
Housing Critical Area List, with six new ad- 
ditions being made. Priority assistance will 
be extended for privately-financed Defense 
housing in Victorville, Calif.; Carlsbad, N. 
M.; Brunswick, Ga.; Wahoo, Nebr.; 
Clewiston, Fla., and Huntington, W. Va. 


Many New Housing Contracts 
Approved 


In the large-scale prefabricated demount- 
able housing program, contracts for the pur- 
chase of 12,640 have been approved by Fed- 
eral Works. 

The largest single contract for homes yet 
made under the Defense housing program 
was a contract for 5,000 dwelling units for 
the Portsmouth-Norfolk, Va., area, which 
went to Barrett & Hilp, of San Francisco, 


In addition, seven Defense public © 


Calif, The firm plans to manufacture the 
houses in a plant to be erected in the Nor- 
folk area, and to use FWA-approved plans 
of the Homasote Co., of Trenton, N. J. 

Other contracts were let to the Southern 
Mill & Manufacturing Co., of Tulsa, Okla., 
for 2,940 units, part of which are to be for 
Choteau, Okla., and Little Rock, Ark.: the 
Green Lumber Co., of Laurel, Miss., for 
1,500 units at Jackson-Flora, Miss., and 
Charleston, S. C.; to the National Homes 
Corp., of Lafayette, Ind., for 1,200 units in 
the Kingsbury-LaPorte, Ind., area; and 
Plywood Structures, Los Angeles, 2,000. 

With three groups of the demountable 
housing projects already announced, Defense 
Housing Coordinator Palmer announced the 
fourth group in a letter to Brig. Gen. Philip 
B. Fleming, FWA Administrator, author- 
izing FWA to proceed immediately with 
construction of 6,550 houses in three De- 
fense localities—Kingsbury-LaPorte, Ind., 
3,150 units; Parsons, Kan., 400, and Vallejo 
(Mare Island), Calif., 3,000. 

In the fourth group of temporary shelter 
projects, there will be 2,475 dormitories and 
2,800 dormitory units in 12 localities—Be- 
nicia, Calif.; Harrisburg-Middletown, Pa. ; 
Huntsville, Ala.; Jacksonville, N. C.; 
Kingsbury-LaPorte, Ind.; Ogden, Utah; 
Orange-Beaumont-Port Arthur, Tex.; Par- 
sons, Kan.; Pine Bluff, Ark.; Shreveport- 
Minden (including Homer), La.; Vallejo, 
Calif., and Whidbey Island, Wash. 


Housing Authority Awards Contracts 


Low-rent housing project contracts were 
awarded by the United States Housing Au- 
thority as follows: Los Angeles, Calif., 260 
units, to Theodore Beyer Corp., Los An- 
geles, $632,874; San Juan, Puerto Rico, 192, 
to H. I. Hettinger & Co., Calle Corchada, 
San Juan, P. R., $16,300; Chicago, IIl., 834, 
to Patrick Warren Construction Co., Chi- 
cago, $3,337,000; Dothan, Ala., 102, includ- 
ing community and administration building, 
to Algernon Blair, Montgomery, Ala., $311,- 
344; Denver, Colo., 76, including commun- 
ity facilities, to Alfred C. Larsen, of Den- 
ver, $189,552; Pittsburgh, Pa., 282, to Sie- 
sel Construction Co., of Pittsburgh, $851,- 
785; Clackamas County, near Oregon City, 
Ore., 100, to Viesko & Hannaman, of Salem, 
Ore., $229,389. 

Bid openings are scheduled for the con- 
struction of 34 housing projects of 6,520 
homes by local housing authorities during 
the current month. The projects scheduled 
are as follows: Tarrant, Ala., 54; Conway, 
Ark., 30; Conway, Ark., 20; Fort Smith, 
Ark., 176; Fort Smith, Ark. 150; Buck- 
eye, Ariz., 28; Pittsburg, Calif, 94; San 
Francisco, Calif., 209; Middletown, Conn., 
202; Washington, D. C., 450; Key West, 
Fla., 210; Rockford, Ill., 350; Louisville, 
Ky., 652; Baton Rouge, La., 40; Holyoke, 
Mass., 220; Detroit, Mich., 210; New York 
City, 388; Niagara Falls, N. Y., 450; Ham- 
ilton, O., 141; Aliquippa, Pa., 204; Union 
City, Pa., Connellsville, Pa., 150; Ambridge, 
Pa., 72; Monessen, Pa., 150; Allentown, 
Pa., 110; Pittsburgh, Pa., 660; Pulaski, Pa., 
100; McKeesport, Pa., 200; Lubbock, Tex., 
130; Texarkana, Tex., 400, and Norfolk, 
Va., 230. 
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Defense Construction 
Regionalized 


Wasuincton, D. C., Feb. 3—Authoriz- 
ing construction of the first homes for war 
workers to be financed with new Lanham 
Act funds, Assistant Federal Works Ad- 
ministrator Baird Snyder, III, today cen- 
tered responsibility in three individuals in- 
stead of distributing it among a number of 
agencies which heretofore have built for 
FWA. The projects provide for a total of 
3,865 homes. At the same time, Mr. Snyder 
moved to decentralize FWA construction ac- 
tivities by appointing six regional represen- 
tatives. He also announced that local archi- 
tects would be chosen from names suggested 
by the American Institute of Architects, and 
that every effort would be made to lease 
sites for prefabricated, demountable houses 
rather than to purchase such sites outright. 
Responsibility for erecting 2,025 of the 
homes was placed upon Neal A. Melick, 
PBA supervising engineer, and responsibil- 
ity for building the remaining 1,840 was 
vested in William P. Seaver, assistant ad- 
ministrator for development, U.S.H.A., 
who with Rufe B. Newman, Jr., special 
assistant in charge of construction, FWA, 
will be directly responsible to the adminis- 
trator. Mr. Newman, in addition, is respon- 
sible for constructing 42,000 prefabricated, 
demountable houses with an $153,000,000 
allotted fund. Mr. Melick was made re- 
sponsible for 400 homes at Canton, Ohio; 65 
at Enid, Oklahoma; 500 at Massena, N. Y., 
and 1,060 at Mobile, Ala. Mr. Seaver, for 95 
homes at Harlingen, Texas; 95 at Green- 
ville, Miss.; 400 in the Buffalo area at 
Lackawanna, N. Y., and 1,250 at Seattle, 
Wash, Under the new plan it is proposed 
to use the facilities of local housing authori- 
ties to the extent found feasible and advan- 
tageous. 

The six regions are: 

1. New England States, and New York, 
Pennsylvania and New Jersey, with head- 
quarters in New York City. 

2. Ohio, Indiana, Illinois, Michigan and 
Wisconsin, with headquarters in Chicago. 


3. Maryland, Delaware, Virginia, West 
Virginia, Kentucky, Tennessee, North Car- 
olina, South Carolina, Georgia, Florida, 
Alabama and Mississippi, with headquar- 
ters in Atlanta. 

4. Missouri, Minnesota, Iowa, Kansas, 
Nebraska, North Dakota, South Dakota, 
Colorado, Wyoming and Montana, with 
headquarters in Kansas City, Mo. 


5. Texas, Louisiana, Arkansas, Okla- 
homa, and New Mexico, with headquarters 
in Fort Worth, Tex. 

6. California, Nevada, Arizona, Utah, 
Oregon, Idaho and Washington, with head- 
quarters in San Francisco. 

Representatives appointed for three re- 
gions are: 1, John T. Egan; 5, James 
Bradner; 6, Pierce Williams. 





Defense Housing Priorities 
Amended 


WasHInctTon, D. C., Feb. 2.—The pro- 
visions of the amended Preference Rating 
Order P-55, changing procedure in-~-the 
granting of priority assistance in connection 
with Defense housing projects are summar- 
ized as follows by H. R. Northup, secretary- 
manager National Retail Lumber Dealers’ 
Association, in a bulletin to members: 

(1) Manufacturers supplying building ma- 
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terials for Defense housing projects should 
hereafter apply for priority assistance under 
the recently announced “Production Require- 
ments Plan,” which is designed to help them 
obtain priority ratings to cover their mate- 
rials requirements for three months at a 
time. In order to secure a priority rating 
under this plan, the manufacturer must fill 
out Form PD-25A. 

(2) When a rating has been applied to 
a housing project, that rating may be ex- 
tended by a builder to a supplier if the 
supplier has “not in whole or in part manu- 
factured, produced, assembled or otherwise 
physically changed” the materials to fill a 
rated order.” The rating carried by the 
project may then be applied by the supplier 
to his own purchase orders for finished items. 
Sut when the rating has been extended to 
a manufacturer, the manufacturer should ap- 
ply for assistance under the Production Re- 
quirements Plan, and is not to extend the 
project rating directly. 

Other requirements of the amended order 
are that: 

(1) Suppliers must sign and file with the 
OPM an Acceptance of Preference Rating 
Order P-55 amended, before applying its 
rating to their orders. 

(2) Extension of ratings must be made 
by endorsement on purchase orders or con- 
tracts of the statement in (e)(1) of the 
amended Order, such statement to be authen- 
ticated by an authorized agent of the Fed- 
eral Housing Administrator. 

Copies of the Order and blank acceptance 
forms may be obtained from field offices of 
the Priorities Division. 





Directs Furniture Production 

Wasuincton, D. C., Feb. 2.—Appoint- 
ment of Gene Herz, of New York, as chief 
of the Furniture Section of the Electrical 
Appliances and Consumers Durable Goods 
Branch, was announced today by Jesse L. 
Maury, Branch Chief, War Production 
3oard. He is a former president of the 
Herz Bedding Company of Chicago and vice 
president of the Englander Spring Bed Co., 
of New York and Chicago. Mr. Herz will 
be responsible for all production problems 
relating to the household and office furni- 
ture industries. 





Urges Action to Protect Forests 
as War Essential 

Wasuincton, D. C., Feb. 2.—Supply 
lines in virtually every field of the nation’s 
military endeavor will be imperilled this 
spring and summer unless forest fire pro- 
tection is placed on a war-time basis, Amer- 
ican Forestry Association warned in an open 
letter to Congress. Shortage of employable 
labor in the forest regions, because of mili- 
tary service and demands of war industries, 
coupled with the curtailment and diversion 
of the CCC were given as the reasons for 
the growing fire peril to the nation’s vital 
timber resources. Recommendations that a 
war priority rating be given forest protec- 
tion, and that the CCC be reappraised in 
the light of a streamlined, mobile resource 
protection force with the status of an essen- 
tial war agency, were made. According to 
the association, the war already has called 
for 2,500,000,000 feet of lumber and the 


Amemcanfiumberman 


War Department has just let contracts for 
upwards of a billion feet more. Wood is 
needed in great volume. Protection of such 
a vital war resource is an immediate and 
major concern to the Congress and to the 
nation, the association declared. ‘Forest 
fires can be dealt with successfully only by 
advance organization, planning and _ pre- 
paredness,” said Ovid Butler, executive 
secretary. The situation, he declared, is one 
of imminent danger. 





WPB Questionnaire Sent to Deter- 
mine Ship Space Needs 

WASHINGTON, D. C., Feb. 3—WPB offi- 
cials have explained that the questionnaire 
it sent to east coast lumbermen several 
weeks ago aimed at determining the finan- 
cial interest of lumber dealers in ship- 
ping space from the west to the east coasts. 
It was thought then that shipping space 
might be assigned for lumber, with the pos- 
sibility that stockpiles of lumber might be 
established in certain yards to supply mili- 
tary needs. However, outbreak of war re- 
quired the withdrawal of so many ships from 
this run, that there is no longer any ques- 
tion of allocating space. 
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Uses Wood Shrunk to Increased 
Density 


ELKHORN, Wis., Feb. 2— The Gerlach 
Manufacturing Co., of Racine and Milwau- 
kee, is opening a new factory in Elkhorn 
March 1 for the production of bowling pins 
made from Densewood, according to Alfred 
G. Olsen, designing engineer in charge of 
research for the Densewood Corp. The new 
concern recently took up its option on fa- 
cilities of the Densewood Corp., for the 
processing of 25,000 pins annually. The 
new corporation has been organized by 
Joseph Gerlach. The company will erect a 
60x100 foot building for a kiln, warehouse 
and machinery for shaping the wood. It has 
completed negotiations with a northern Wis- 
consin lumber mill to provide sufficient 
maple for the manufacture of 30,000 pins 
each year for several years. John Curtis, 
general manager of Densewood, and Olsen 
said that their company, with the new addi- 
tion now nearing completion, will be capa- 
ble of continuing experiments with shuttles 
for the textile industry, as well as continu- 
ing production of mallets and pulleys. Olsen 
is the inventor of the shrinking process used 
by the Densewood firm. 


THREE “CEILINGS” PROJECTED 


Hardwood Ceiling Not to Provide 
Geographical Differentials 


MempPuis, TENN., Feb. 5.—Hardwood 
manufacturers and consumers throughout the 
South today were eagerly awaiting early 
announcement by the Office of Price Ad- 
ministration of ceiling prices on hardwoods, 
which are expected to become effective on 
Feb. 15. 

Following a meeting held at Atlanta on 
Jan. 23, by Peter Stone of the OPA, and a 
committee of hardwood manufacturers and 
one commission merchant, it became known 
that the original plan of using prices of 
Sept. 6 as a basis for ceiling levels had been 
dropped, and that a schedule of arbitrary 
figures would be used instead. 


While it is known that a list has been 
compiled, this has not been made available to 
the press. The schedule calls for a varying 
list of hardwood prices that are reported 
to be, with few exceptions, below prevailing 
price levels. 

Geographical differentials were eliminated, 
and the prices are the same for the entire 
hardwood producing belt. Hardwood manu- 
facturers expect that setting of this ceiling 
will be a distinct advantage to shippers en- 
joying the lowest freight rates, because of 
their proximity to consuming centers. 


The new prices are expected to be released 
on a f.o.b. mill basis, so the difference in 
freight rates will be the sale-determining 
factor. Manufacturers here fear that the 
ceilings will therefore give Appalachian and 
northern hardwood manufacturers a com- 
petitive price advantage. When Govern- 
ment buying gets into full swing, however, it 
is expected to absorb all available stocks 
for one purpose or another. Particularly is 
this expected to be true of the lower grades 
of the higher priced hardwoods and_ all 
grades of the cheaper hardwoods, both of 


which are used largely for boxes and crates. 

Mr. Stone announced that he would not 
fix ceilings on sweet pecan and: ash, as the 
data available were not sufficient. 





Prepare to Fix Shingle Prices 


Wasuineoton, D. C., Feb. 3.—Likelihood 
that a price ceiling will be placed over red 
cedar shingles was indicated with an invi- 
tation to the industry to meet with the Office 
of Price Administration in Seattle, Wash., 
on Feb, 14. 

Representatives of the OPA will meet 
with 50 representative shingle manufacturers 
selected from a comprehensive list of more 
than 250. The meeting will be held at 10 
a.m in Room 322, White Henry Stuart 
Zuilding. 


Western Pine Price Schedule 
Effective Feb. 15 


Wasuincton, D. C., Feb. 5—Maximum 
prices for western pine were fixed, in Price 
Schedule 94 issued today by the Office of 
Price Administration, at levels approximating 
prices prevailing during first week of Octo- 
ber, 1941, and are $2 to $5 per thousand 
under current market price. Schedule applies 
to mill prices and is effective Feb. 15. 

In price schedules for Douglas fir and 
southern pine, base used was rough green, 
but price schedule for western pine sets price 
for finished product, with cost for drying 
included in base price. No additional allow- 
ance is made for mixed cars. Usual working 
charges and differentials have been main- 
tained. ° 

The schedule covers Ponderosa pine, Idaho 
white pine and sugar pine. 

Typical prices are: No. 3 common boards, 
1 x 12-inch, $30; 4/4 common shop, $30; 
No. 2 “shop”, 6/4, $33; mill run box, 5/ 
and 6/4, $23. 
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FROM THE NATION’S CAPITOL 


Freight Rates Should Be Predi- 


cated on Timber as a Crop 


WASHINGTON, D. C., Feb. 2—Forest indvs- 
tries are essentially agricultural enterprises 
and should be so considered in setting rail 
freight rates, said Wilson Compton, secre- 
tary and manager National Lumber Manu- 
facturers Association, when he appeared as 
a witness, Jan. 5, before the Interstate Com- 
merce Commission. 

The Railway Board was sitting in St. 
louis to consider the petition of the railroads 
for increased rates, fares, and charges. “For 
many years,” Mr. Compton continued, “the 
railroads have been wrestling with the prob- 
lem of increasing revenues to. meet steadily 
increasing costs. Generally, their answer has 
been to propose increased rates. In so far 
as the revenues derived from lumber. and 
timber products are concerned, rate increases 
have not been the answer ; and if the clearest 
evidence available is to be given weight, fur- 
ther increases will not permanently provide 
the answer. It appears’ in fact from all the 
evidence that lumber rail rates generally 
have reached a level of diminishing returns. 

“Lumber and timber products are no 
longer migratory industries. Gradually 
forests are becoming tree farms. Forestry is 
a part of agriculture. Trees are crops. Forest 
industries are becoming permanent enter- 
prises and important potential sources of per- 
manent local employment. 

“Trathc in lumber and timber products ac- 
cordingly has taken on many of the char- 
acteristics of agriculture — widely scattered 
origins, decentralization of production, gen- 
erally small ownerships gradually becoming 
smaller, with increasing hundreds of forest 
owners seeking to establish permanent local 
industries. To the extent that they succeed 
in so doing, they are also establishing perma- 
nent potential sources of rail traffic in lum- 
ber and timber products. 

“The National Lumber Manufacturers As- 
sociation does not oppose the authorization 
by the Commission of such temporary in- 
creases in rates as the Commission may find 
necessary. This position of the National 
Lumber Manufacturers Association is predi- 
cated on the belief that the carriers, while 
on the one hand seeking the co-operation of 
lumber shippers toward meeting the added 
costs of the transportation service, will on 
the other hand co-operate with the efforts 
of the lumber industry to provide permanent 
timber crops and permanent sources of rail 
traffic in forest products.” 





195,818 Acres Acquired for Na- 
‘tional Forests in 1940-41 


WasuincTon, D. C., Feb. 2—An ad- 
dition of 195,818 acres approved for pur- 
chase during the fiscal year July, 1940, 
through June, 1941, brought the total area 
of land acquired for National Forests since 
enactment of the Weeks Law of 1911 to 
nearly 18 million acres, according to the Na- 
tional Forest Reservation Commission’s lat- 


cst report to Congress. The 18 million acres, 
which is included. in the Department of 
Agriculture’s Forest Service timber-growing 
and watershed protection areas, cost an aver- 
age of $3.76 an acre. Purchases during the 
last fiscal year averaged $4.11 per acre. In 
its summary, the Commission also reported 
the acquisition of 392,985 acres for which 
the Federal Government exchanged 245,843 
acres of land and 49 million board feet of 
timber. 
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Continuous-Operation Schedules 

Wasurncton, D. C., Feb. 2.—In response 
to requests for more 40-hour shift, continu- 
ous-operation schedules, Thomas W. Hol- 
land, administrator of the Wage and Hour 
Division, has issued charts, designed both 
to rotate the four crews among the three 
8-hour periods of the day and to give every 
man a Sunday off at regular intervals, 
and issued to illustrate methods of laying 
out continuous-operation work charts. These 
schedules were submitted to the administra- 
tor by continuous-operation industries. Copies 
may be had on request. 








Temporary Offices Rise in Washington 


Today as in 1917 two story lumber built 
“temporary” office buildings are springing 
with feverish haste from the very sod of the 
Mall in Washington, D. C. Work is pro- 
gressing on $7,881,777 worth of these build- 
ings which will house the “army” of men 
and women who handle the enormous volume 
of paper work necessary to keep the field 
army operating smoothly. 

It is believed that construction records 
established for this type of building in 1917 
will be shattered by present day efforts. As 
late as November, caretakers were mowing 
the well manicured grass of the Mall, which 
is the south side of Constitution Ave. The 
morning after Pearl Harbor, thousands of 
carpenters went to work on these buildings 
and today some of them are nearing com- 
pletion. The new “tempo’s” differ from 
World War I models in that they’ are more 
utilitarian in appearance and in fact, having 
larger window areas and less decoration. 

A spirit of rivalry has been engendered 


between the four groups of contractors and 
workmen that are handling the bulk of the 
work, Each crew is hustling to outdo the 
other. 

3ecause these are wood structures and 
there are no material shortages to contend 
with, speedy construction is simplified. 

Other temporary office buildings under 
the direction of the Public Buildings Ad- 
ministration of the Federal Works Agency 
have been completed. Some of these are 
built in the suburbs of Washington in an 
attempt to relieve congestion in the business 
district. 

These structures are of frame construc- 
tion with asbestos board exteriors. All lum- 
ber, exterior and interior wallboard, window 
and door frames roofing and other materials 
are delivered. to the jobs in standard sizes. 
This fact will cause the buildings to have 
high salvage value when they are razed at 
the close of the war. 
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Northeastern Dealers’ Convention Seeks Solutions 
to Problems Created by Current Conditions 


Close to 2,500 Members and Visitors Hear Inspiring List of 
Speakers Discuss General and Specific Problems of Today 


New York, N. Y., Jan. 29.—The forty- 
eighth annual convention of the Northeast- 
ern Retail Lumbermen’s Association, which 
registered close to 2,500 members and 
visitors, came to a close when it named 
its executive officers for the ensuing year. 
It was, in many respects, the outstanding 
event in the long history of this vigorous 
organization. Periods when interest was 
tense and demonstrative punctuated every 
session from the opening to the closing num- 
ber on a very full program. 

Norman P. Mason of North Chelmsford, 
Mass., was selected executive head of the 
association for the ensuing year. Since 
1917 when Roscoe C. Briggs, its oldest liv- 
ing ex-president, filled the office of presi- 
dent, the intervening executives have served 
single year terms. This year, by reason of 
pressing demands upon his time, the 1st vice 
president Lester R. Stewart of Scarsdale, 
N. Y., requested that his name not be con- 
sidered for the presidency, and the name of 
Norman P. Mason, 2nd vice president, was 
presented by the committee. J. Francis 
Smith of Waterbury, Conn., was moved 
up from 3rd to 1st vice president. The 
vacancy caused by the death of vice presi- 
dent Howard G. Chapman will be filled by 
Stanley M. Cox of Amityville, L. I., as 2nd 
vice president while K. B. Schotte of Am- 
sterdam, N. Y., was chosen 3rd vice presi- 
dent and Ralph E. Jordan of Lewiston, 
Maine, will serve as 4th vice president. W. 
Glenn Sweet of Elmira continues as treas- 
urer and Paul S. Collier as secretary. 

The convention was opened Jan. 27 with 
the address of welcome to the city by Wal- 
ter Umla, president of New York Lumber 
Trade Association, the annual address by 
President J. A. Detweiler of Rochester, N. 
Y., and annual reports. by the treasurer and 
by W. F. Severn of Bridgeport, as counselor 
to the Chamber of Cotpmerce of the U. S. 

At the afternoon session, Kenneth L. 
Clark of Northeastern Salesmen’s Confer- 
ence placed his group in “cooperation with 
the dealers upon the theme: “We Are on 
the Same Road,” while William G. Power of 
Chevrolet dramatized the predicament in 
which the sellers of lumber and motor cars 
are placed by recent rulings of the war pro- 
duction board. The talk by Roy Wenzlick, 
president of Real Estate Analysts (Inc.), 
of St. Louis, packed the ball room to the 
last inch of space. He predicted that prices 
are not likely to rise rapidly during the 
next two years, but the United States and 
probably the entire world has now entered 
upon a period of inflation that will continue 
many years in the post-war period, possibly 
a quarter century. He asserted that the 
Government would find it difficult to meet 
interest payments on the greatly increased 
national debt if prices drop, and for this 


reason he suggested that it might be neces- 
sary in the post-war years to arbitrarily 
keep prices up, just as the effort is now to 
keep prices down. 

The best inflation hedge for the average 
man is home or real estate ownership. 
Housing for 600,000 families was built in 
1941, but this figure will be less by 150,000 
units in 1942, he believes. He found that 
the cost of building today was going up 
faster than in the last war. As to farm 
ownership, he declared that if he owned a 
farm he would not sell it. 


Discuss Labor Relations 


Wednesday morning was devoted to a 
series of special talks in three meeting rooms. 
Lester R. Stewart of Scarsdale led a group 
in discussing “Labor Relations Problems of 
the Retail Dealer,” an address by O. C. 
Cool, president of Labor Relations Institute 
At the same hour a large 


of New York. 





group led by Norman Mason gathered in 
the Keystone Room to discuss “Ways in 
Which the Retail Lumber Dealer Can Serve 
the Civilian Defense Program,” Major 
Myron K. Barrett, U. S. Army, was the 
speaker. He stressed control of the fire 
hazard on lumber property. He made it 
clear that the record showed that 80 per- 
cent of the bombs dropped by the enemy 
were “duds.” “We must be war conscious,” 
he said, “but at the same time avoid un- 
necessary hysteria. People will continue liv- 
ing in their homes and in the long run 
that is about as safe a place as you can find 
in the event of an air raid.” In the same 
rooms sessions were held later. One lead 
by Roscoe C. Briggs stressed “Savings 
Through Effective Credit and Collection 
Procedure.” Another considered “Financing 
Facilities Available for Remodeling, Mod- 
ernizing at Home and on the Farm, and 
How to Use Them Under Present Govern- 
ment Regulations,” while the third gathering 


stressed “Practical Problems of Everyday 
Management,” lead by Chester C. Hubbell 
of Albany. . 

The convention hall was crowded as the 
afternoon program got under way. “What 
to Look Forward to in Taxes,” was pre- 
sented by Virgil P. Ettinger, taxation analyst 
of New York. This was followed by a 
report by Gardner W. Taylor, New York 
wholesaler, as chairman of Northeastern 
Homes Foundation and as president of First 
Federal Savings & Loan Association of New 
York. His report of substantial progress by 
both organizations was well received. It 
was still possible to own a real home, he 
said, and a good way to get it is to buy 
Defense bonds and with this fund build just 
such a home as you desire. 


Present Gifts to Secretary 


Roscoe C. Briggs of Oneonta, N. Y., 
president in 1917, mounted the platform at 


Left to right: 


N. P. MASON, 


North Chelmsford, 
Mass.; 


New President 


J. A. DETWEILER, 
Rochester, N. Y.; 
Past President 


PAUL S. COLLIER, 
Rochester, N. Y.; 
Secy.-Mer. 


the close of the Wednesday session, and 
after tracing the history of the organization 
through to its present membership of close 
to 1,000, addressed Secretary Collier briefly 
before presenting him a sterling silver 
plaque which bore the inscription: “To Paul 
S. Collier, in recognition of the esteem in 
which he is held and in appreciation of the 
quarter century of loyal, faithful and de- 
voted service which he has given to the 
Northeastern Retail Lumber Dealers’ Asso- 
ciation and to the Lumber and Building Ma- 
terial Industry generally. Presented at New 
York this 28th Day of January 1942.” 

Former president F. Howard Hinckley 
next took the platform to present the secre- 
tary a huge silver punch bowl filled with 
letters and telegrams expressing the esteem 
for and loyalty of hundreds of the member- 
ship, and to make it complete, Secretary 
Collier was next handed a gift box contain- 
ing a beautiful wrist watch. 


Pres 
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Meaning of Priorities 


There followed. a discussion of priorities 
by W. D. Connor, Jr., chief of the lumber 
branch, Office of Production Management, 
and a lumberman in his own right. His 
theme was “Priorities and What They Mean 
to the Retail Lumber Dealer.” He made it 
clear that his particular job was to aid 
dealers in securing essential supplies and 
assured his hearers that as a Northeastern 
member—Jack Oliver of Springfield, Mass. 
—was serving in his office in Washington, 
everything possible would be done under the 
law to facilitate the flow of lumber to those 
who are entitled to receive it. He urged 
that each dealer appoint one member of its 
staff to handle all priority details as an 
expert, to assure best results. 


The first number on the Thursday morn- 
ing program was the presentation of a long 
series of resolutions by Norman Mason as 
chairman of that committee. They were 
adopted as read. With the entire assemblage 
standing, Chairman Mason presented a list 
of 31 members who had passed on within 
the year. 


Addresses followed by Lawrence Selz 
whese subject was “Building Your Business 
in War Time” and by G. L. Conley, eastern 
sales manager for Libby-Owens-Ford Glass 


Left to right: 


W. G. SWEET, 
Elmira, N. Y.; 
Treasurer 


F. H. HINCKLEY, 


Yarmouthport, 
ass.; 


Makes Presentation 


J. F. SMITH, 
Scarsdale, N. Y.; 
Vice President 


Co. of Toledo, who emphasized the free use 
of glass in “Making Homes More Livable to 
Build Volume Business.” 

Ray E. Saberson, trade promotion man- 
ager for Weyerhaeuser Sales Co., St. Paul, 
was the final morning speaker. He out- 
lined the activities some of the dealers have 
adopted as an aid to the winning of the war, 
stressing preparedness as a prime essential. 
“We have the example of France and of 
Pearl Harbor,” said he, “as instances of lack 
of alertness we should profit by. If your 
business shrinks, keep your yards open and 
serve the war needs until the last gun has 
been silenced. All Defense calls for lumber 
have full Government approval, and that 
gives us an approved market, while the 
motor car is out as a competitor. The 
Defense worker and the farmer, your poten- 
tial buyers, have more money today than 
ever before. It will be wise to discount bad 
rumors and to follow closely all constructive 
acts or proposals. If some one asks you 
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to trade in your lumber yard for an auto- 
mobile agency, I wouldn’t, would you?” 

Assembling for the concluding session, the 
first speaker was Howard Comstock, a 
journalist of Bridgeport, Conn., whose topic 
was “Headlines Are Lifelines.” He depicted 
the problems of the news gatherer and editor 
in evaluating current happenings, and urged 
that in the home paper the dealer should 
keep on good terms with the editor, and keep 
him informed of all local news developments 
in connection with his business, for there is 
much news appeal in all matters pertaining 
to the home. 

Carl Blackstock of Seattle, president, Na- 
tional Retail Lumber Dealers’ Association, 
was on hand to extend the greetings of the 
National organization, and was followed by 
Prof. F. Alexander Magoun, of Massachu- 
setts Institute of Technology, who combined 
the serious with the humorous in presenting 
his theme “Human Relations in Your Job.” 


Hear Noted Speaker 


The final climactic event of the speaking 
program was the appearance upon the plat- 
form of Lowell Thomas, famous radio com- 
mentator and world traveler. An overflow 
audience greeted him cordially. He said it 
was difficult for him to shift over from 
addressing the nation in a radio booth to 
actually facing his hearers, and for this 
reason he seldom accepted such invitations 





to address public gatherings. He had brought 
along a sheaf of his latest dispatches from 
the war zones, and after reading them he 
proceeded from his intimate knowledge of 
their locale to indicate the importance of 
each message. 

In addition to his new duties as executive 
head of the Northeastern, Norman Mason 
was chosen president of the Massachusetts 
retail association at its annual in December; 
he is also president of the Sliver (Golf) 
Club of Boston, and secretary-treasurer of 
Lumber Trade Golf Association. 

The Old Guard get-together and dinner 
was held in the Keystone Room Monday 
evening. The dinner-dance and entertain- 
ment formed a delightful event Wednesday 
evening in the hotel’s Madhattan Room. A 
special ladies committee lead by Mrs. An- 
drew H. Dykes, of New York, provided 
afternoon and evening events for the con- 
vention ladies. The Exhibit space provided 
booths for 76 exhibitors. 
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Intercoastal Lumber Distributors 
Continue Association Activities 
New York, N. Y., Jan. 27.—The Inter- 

coastal Lumber Distributors’ Association 

held its annual meeting here at the National 

Republican Club and while the intercoastal 

movement of lumber by water is entirely 

suspended “for the duration,” it was decided 
to continue all association activities includ- 
ing Washington contacts with the war 
boards, to keep members informed on all 
Government developments that affect water 
transportation. The organization will retain 
its personnel and equipment to resume ac- 
tivities in the post-war period. The point 
stressed at the morning session was the faet 
that the membership had succeeded in de- 

livering to Defense jobs from 1,500 to 2,000 

carloads of lumber per month with all 

possible speed and perfection of service in 
meeting these emergency demands. 

Chairman Harry M. Vivian of North 
Branch Lumber Co., Wilkes-Barre, Pa., pre- 
sided at this business session when the 
following officers for the ensuing year were 
chosen: Chairman R. J. Evans, of Boston; 
first vice chairman A. N. Fredrickson, New- 
ark, N. J.; second vice chairman W. Scott 
Blanchard, New York; treasurer H. N. 
Jacobson, New York, and secretary-manager 
Harry L. Martin, New York. 

At the luncheon, Thomas S. Holden, pres- 
ident of F. W. Dodge Corp., was the guest 
speaker. He outlined “The Construction 
Outlook for 1942,” prior to which Chairman 
Vivian introduced a long list of guests in- 
cluding representatives of all intercoastal 
steamship lines, also two veteran members 
of the trade press who he had first met at 
trade conventions to which he was taken as 
a boy by his father. They were John W. 
Long of New York and Frederick J. Caul- 
kins of Boston, each with fifty years of 
lumber trade journalism to his credit. 





New York Lumber Trade Ass'n 
Discusses War Activities 


New York, N. Y., Feb. 3.—The regular 
annual meeting of the New York Lumber 
Trade Association (Inc.), was held at the 
National Republican Club recently. In his 
address, President Umla referred to the 
changes which have taken place since the last 
annual meeting, and how these have affected 
the general program. He referred particu- 
larly to Defense undertakings, and the part 
the retail lumber industry had been playing 
in this tremendous task. He also stated 
that he felt that if there were ever a time 
when associations should be united, and sup- 
ported, it is during this serious period. 

Following President Umla, Secretary Rit- 
ter gave a report of last year’s activities and 
made reference to the fact that as soon as 
the Defense program had been launched all 
government agencies had been contacted to 
see if they could be of assistance to them. 
He stated that many of the agencies had ac- 
cepted this offer and were calling on the 
association almost daily for advice and help 
in their program. 

Following the meeting, the board of di- 
rectors elected the following officers for the 
year: Walter E. Umla, president; Russell 
Bickford, vice president; Sidney Weiner, 
treasurer, and F. W. Ritter, secretary, 
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Southwestern Retail Lumbermen Plan Their Part In 
Guiding Nation To Victory 


Kansas City, Mo., Feb. 2.—Secretary- 
manager E. E. Woods, of the Southwestern 
Lumbermen’s Association, announced that 
the convention ending Jan. 30 was larger 
in registration than any former meeting in 
the association's fifty-four years. 

Minds of members and_ visitors were 
guided eloquently into paths of patriotism 


~ 





H. GUHLEMAN, 
Jefferson City, Mo.; 


ROY GAITHER, 
Altus, Okla.; 
Past President 


New President 


and service. From the opening salute to the 
flag to the final pledges by newly elected 
officers, the theme of the convention was 
loyalty to the country and service to the 
national program. 

Don Ross, of Successful Farming, Des 
Moines, talked on “Foods for Freedom.” 
Charles M. Hines, Edward Hines Lumber 
Co., Chicago, projected the everyday work 
of the dealer into the “Fight for Freedom.” 
Admiral Hayne Ellis, Kansas City, mingled 
practical local preparedness and devotion to 
American tradition in his description of 
Civilian Defense. Counselor Frank E. 
Tyler, Kansas City, held to this theme in 
his closely reasoned analysis of wartime 
laws. 

“Information, Please,” under direction of 
Quizmaster Robert L. Sweet, Kansas City, 
touched dealer obligations and opportunities 
at a score of points. H. Roe Bartle, Scout 
Executive of Kansas City, gave a full-organ 
address on “Courage in Spite of Fear.” 
G. H. Zimmerman, of Wm. Cameron & Co. 
(Inc.), Waco, Texas, loosed his famous 
southern eloquence in “Our Country and 
Industry.” ©O. G. Hughson, Portland, Ore., 
looked to a better America in his address 
on the Boy Builders’ program. And _ the 
greater-America theme was a_ constant 
undertone in the analyses made by Roy 
Wenzlick, St. Louis, of the “Outlook During 
a War Year.” 


President's Address 
President Roy Gaither, Altus, Okla., 


printed his message in the convention pro- 
gram. “The main job now is to win the 





war,” he said, “and to this purpose all our 
activities are unreservedly dedicated. In the 
past year, the retail lumber dealer attained 
his highest degree of functional service. The 
dealer became the symbol of the entire 
building industry. He assumed the com- 
bining of many special services; such as 


those of the building trades, labor, architect, © 


contractor, financing, insurance, real estate, 
abstractors manufacturers, materials and 
many others. He added his personal war- 
ranty of correctness, and fixed his place 
by coordination of essential services in the 
economy of his community. Our major 
markets are farm and ranch, rehabilitation 
and repairs and low-cost bracket housing. 
Serving these markets we contribute to civ- 
ilian morale, health, safety and general wel- 
fare. We are in a most important position 
to give essential services to the war efforts 
of our nation. The associations are needed 
to help guide the individual dealer and inter- 
pret the nation’s war activities. To my 
successor I pledge the membership, friend- 
ship and loyal cooperation of the South- 
western to go forward with him through the 
demands of war to an American peace.” 
After establishing the importance of agri- 
culture in the war effort, Don Ross, of Suc- 
cessful Farming, analyzed the farm market 
and the special needs of farming. Agri- 
cultural income will be larger this year, and 
because of the pressure for increased live- 
stock products the usual half-billion dollars 
spent for farm buildings will be increased. 
Farmers will not be asked for sacrifices that 
will limit their producing capacity; hence 
barns and other producing buildings are 
quite certain to get the green: light. And 
because farm labor is necessary to produc- 
tion it is not likely that farm houses will be 
placed on a reduced schedule. Missouri 
derives 70 percent of its farm income from 
livestock and Kansas 56 percent. Livestock 
means buildings. Farmers believe in build- 


ing repair and remodeling, and the fact that 
two out of three farmeys want to retire on 
their farms means a ‘market-yfor second 





E. E. WOODS, J. C. ROBBINS, 
Kansas City, Mo.; Stuttgart, Ark.; 
Secy.-Mer. Vice President 


houses. The farm kitchen is always a sales 
opportunity. Horse barns on mechanized 
farms can be changed to dairies, hog barns 
and the like. It is one of the big farm 
building opportunities. 

County agents are among the best 
promoters of the lumberman’s materials and 
services. State colleges and farm papers are 
natural allies of the dealer. Mr. Ross sug- 
gested that dealers plan sales campaigns 
based upon an understanding of practical 
agriculture; that they build, display and 
demonstrate ; that they make farm calls, both 
personal and by telephone; that they attend 
farm meetings and farm sales; that they use 
display, classified and direct-mail advertis- 
ing; that if possible they arrange building 
clinics and organize farm tours. 


Fight to Save Way of Life 


“We are now willing to shoot the works 
in this great fight to save our way of life,” 
said Charles M. Hines of the Edward Hines 
Lumber Co. “The military victory must be 
followed by an advance in spiritual and po- 
litical freedom for the world.” The lumber 
dealer, he said, has made great contributions 
to the home building of the nation, and one 
of his constant responsibilities is the promo- 
tion of correct materials and correct finan- 
cing. Unsound financing of the ’20’s that 
caused thousands of people to lose their 
homes has hurt the industry. It has paid 
heavily for those disappointments. Hines 
salesmen are taught to think first of the 
owner and to turn down contracts that 
specify improper materials. 

This is the time to cooperate with engi- 
neers, architects and contractors and to win 
the loyalty of employees. The Hines com- 
pany has a method of sharing profits with 
employees. “This policy,’ Mr. Hines said, 
“puts the employee on your side.” 

“This freedom business,” he added, “is the 
real McCoy. If we do our job, if we de- 
serve the confidence of our communities, 
we'll help protect and extend the American 


vway of life.” 


Admiral Hayne Ellis, former Chief of 
Naval Intelligence, stated simply that civ- 
ilian defense has become necessary because 
modern war engulfs civil populations. The 
Middle West, contrary to some opinions, 
is vulnerable to aggression, and civilian de- 
fense is a careful coordination of national, 
State and municipal agencies. Some 40,000 
people are enrolled on a volunteer basis in 
Kansas City. Organized civilian defense is 
an important part of the inventory of 
patriotism. 

“For forty years, this association has 
leaned backward to avoid violation of the 
anti-trust laws,” said Counselor Tyler. In 
speaking of the consent decree recently 
agreed to, the counselor said consent to the 
decree is no confession of law violation; that 
it takes away no rights dealers had under 
the law; that it does not keep the association 
from rendering services to its members; that 
it is a blueprint of permissible action, based 


[Continued on Page 27] 
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FROST PINE SERVICE 


Mo. times, these! Each day the 


picture changes, not only altering our 
immediate way of living, including manufactur- 


ing and retailing; but also promising to affect the 


way of the future. 


Such is Progress. It is tradition that, in 
meeting emergencies, Americans de- 
velop and expand their resources and 
facilities to emerge from each emer- 
gency victorious and stronger than 


before. 


Americans need have no fear of the 


future. 





# 
SID NASH 
sawyer, Huttig, Ark. 
(Service Record, 37 Years) 
At Frost’‘s 9 big mills 
you'll find hundreds of 
men who, like Nash, are 
skilled in meeting both 
wartime and peacetime 
emergencies. 





Today, Frost, with its fellow lumber manufactur- 
ers, is devoting its full energies to helping Amer- 
ica win this War. By the same token Frost is on 


the constant alert, in mills and forests, so that its 


standards of quality not only shall be 
maintained; but also that FROST PINE 
SERVICE will be ready to contribute 
full share to the new era of peace and 


progress that is destined to be ours. 


Keep in touch with FROST PINE 
SERVICE. 


FROST LUMBER INDUSTRIES, Inc. 


SHREVEPORT, LOUISIANA 


ST. LOUIS, MO. 


NEW YORK CITY 















for the prosont 


“Today, we're filling war orders. Tomorrow, we'll 





have an important announcement for home own- 





ers. May we put you on our mailing list?” This is our current adver- 





tising message to home owners... And until further notice, it must be our 
message to you too. 


For more than 20 years, we have worked to earn your good-will and to 


increase your business with us. So it is an unpleasant task to tell you that, 


for the immediate future, we cannot supply you with the materials you 
need — yet this is the case. ; 


Homasote Precision- Built Construction has become essential in America’s 
war effort. As a result, orders for Homasote Homes for Defense Housing 
have already taken all of our production for the first half of 1942. Therefore, 
for this period at least, we can have but one customer —our Government. 


There are two things we would like you to know. First, because of the 
restrictions on tires, we have taken all our men off the road. They will 
not be released; they will be trained, here at Trenton, in the technique of 
both building and selling houses—to the end that when the present 
emergency is over, they will be more useful to you than ever before. 


Second, out of all this defense work we are perfecting the greatest dollar 
value in housing yet seen. New markets will be opened to the building 
industry—new profits made possible. 


When the war rush subsides, these new developments will be made avail- 
able immediately to qualified building material dealers everywhere. 





February 7, 


THAT’S ALL WE CAN SAY 


1942 





HOMASOTE COMPANY ... TRENTON, N. J. 
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(Continued from Page 24) 
upon the theory already written into the law 
that the public has the right to buy at prices 
fixed by free competition. 


"Information Please" 


Because of careful organization, the 
knowledge of the board of experts and the 
skill of Quizmaster Robert L. Sweet, “Infor- 
mation Please” proved to be a high point 
in the convention. The questions were col- 
lected from dealers in advance of the meet- 
ing, and no “hot questions” were omitted. 

Following are representative questions and 
answers. What is the probable farm in- 
come for this year? Answer: thirteen bil- 
lions, as against eleven billions for 1941. 
How can dealers keep employees in these 
days of high wages? Answer: give them a 
share in the business profits and treat them 
like human beings. How do sales of new 
houses compare as before and after Dec. 7? 
Answer: immediately after Dec. 7, sales de- 
clined but have since recovered. Will 
draftees be excused from monthly payments 
on FHA loans? Answer: draftees are not 
excused. However, soldiers have some pro- 
tection under other laws. What will happen 
to the lumber business in non-Defense areas? 
Answer: increased farm business will offset 
residence losses in rural yards. Will a larger 
share of the farmer’s dollar go into building 
materials? Answer: no one knows yet 
the effect of the price-control bill. Farmers 
probably will spend more money, measured 
in dollars, for buildings, due to the larger 
farm income. Probably the percentage of 
the dollar will not be larger. What new 
lines of merchandise should a dealer con- 
sider? Answer: he should study his com- 
munity and take any that fit in with his 
general service. What credit and collection 
policies should be followed? Answer: be 
sure all materials, including those you don’t 
handle, will be supplied; for otherwise the 
loan might not come through. Watch credits 
with more care; for your silent partner, 
taxes, will ask his share in cash. Pay taxes 
cheerfully. Keep ’em rolling; keep ’em 
flying. But remember in handling credits 
that you do have to pay taxes. 

H. Roe Bartle, Scout Executive, Boy 
Scouts of America, delivered a_ torrential 
address on the subject, “Courage in Spite of 
Fear.” It was a call to morale, to courage 
and to faith. 


Tomorrow's Opportunities 


Arthur A. Hood, Johns-Manville, New 
York, N. Y., drawing upon his extensive 
experience as a lumberman and his long 
researches in merchandising, spoke of “To- 
morrow’s Opportunities.” .He addressed his 
speech, filled with epigrammatic wisdom, to 
“the man with tomorrow in his heart;” to 
the man who finds happiness in a sense of 
progress. With 30,000 items going into the 
building of a home, with 88 firms displaying 
their services and goods to dealers in this 
exhibit hall, it is clear that the industry 
has become highly complex. The average 
dealer has made progress. He is a merchant 
to the consumer, not a horse trader to the 
contractor. He has learned about displays, 
advertising, sales programs, training his men, 
installment selling, yard fabrication and the 
assembly of package sales. The present is 
neither a seller’s nor a buyer’s market. 


Amercanfiumberman 


Goods are scarce and money plentiful, but 
sales are apathetic. It may be called a 
“promotable market.” Prices for food and 
building materials will be strong for years 
to come. The dealer continues to be the key 
man, for building is a local industry. There 
are no Detroits of construction. The in- 
dustry must be efficient, else the Government 
will be obliged to take over. There is pres- 
sure for efficiency within the industry, for 
the realtor, the plumber and all the other 
subsidiary trades lean upon the lumber 
dealer. Manufacturers are increasingly 
critical about their outlets. 


Dealer of the Future 


Mr. Hood drew a picture of the dealer of 
the ’50’s as a man controlling services, in- 
ventories, finance, construction and sales for 
the purpose of offering the maximum in 
consumer values at the minimum cost. He 
stated this might be a dream, but it is a 
dream partly realized, and Mr. Hood redrew 
his picture to indicate the start that can be 
made now by overhauling advertising and 
the sales organization. The manufacturer 
is ready to help, and so are the trade jour- 
nals and the trade associations. It is a 
matter of interdependence for progress; the 
earned right to life, liberty and the pursuit 
of mutual happiness. 

“Would you leave your job for public 
service in which you are needed and for 








Thirty-three pounds of “Arizona Wild 
Cat" killed by Hawk Huey, of Phoenix, 
Ariz., Dec. 8, 1941, on Apache Indian 
Reservation about twenty miles from 
Cibecue. Chased and treed by auto 
and shot out of a Ponderosa Pine tree 
— it's probably a descendant of Geron- 
imo's house cat. 





which you are fitted by technical knowl- 
edge?” asked G. H. Zimmerman, of the 
Cameron company. “That is a personal test 
of your appreciation of the emergency. 
America is awakening and must awake. The 
United States may be the last stand of civili- 
zation. We are fighting for our lives.” Mr. 
Zimmerman talked on the management of 
industry. “It will take a real man to swing 
the lumber industry in the future,” he said. 
His special suggestion was that a commis- 
sion be sent to Washington by the industry, 
not to get in the way but to help the Govern- 
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C. M. HINES, 
Chicago; 
Saving Freedom 


A. A. HOOD, 
New York City; 
Future Opportunity 


ment. Such a commission, with power to 
speak for the industry, could help the Gov- 
ernment get full services and goods from 
lumbermen and at the same time make it 
possible for the industry to serve a larger 
part of its civilian constituency. 

O. G. Hughson’s address on “Oregon’s 
Boy-Builder Program” has already been re- 
ported in this journal. It dealt with the 
normal tool-hunger among boys and _ the 
possibility of building manhood by appealing 
to his capacity of creative imagination. 

Roy Wenzlick, President of Real Estate 
Analysts, Inc., St. Louis, spoke on “The 
Outlook During a War Year.” This ad- 
dress, too, has been fully reported, a careful 
forecast, based upon the swing of the busi- 
ness cycle as modified by special factors of 
the emergency. 


Officers Are Elected 


for the year are: President 
Ff. Guhleman, Jefferson City, Mo.; Vice 
presidents, J. C. Robbins, Stuttgart, Ark., 
and F. E. Fitzgerald, Waterville, Kans. 
~The Resolutions Committee pledged all 
association resources to the success of the 
war; offered cooperation to universities giv- 
ing courses in construction engineering ; 
commended the efficiency of railroads and 
pledged members to help eliminate waste- 
fulness in the use of shipping facilities; 
urged reasonable regulation of itinerant 
merchants; suggested alternative processes 
and formulas for ceiling prices on full-car 
sales, full kegs of nails and the like; op- 
posed blanket orders that would require 
permits for all building, and urged that there 
be no priority restraint on farm building. 

Through the courtesy of Ted Becker, 
Snark of the Kansas City Hoo-Hoo Club, 
Snark of the Universe Don S. Montgomery 
conducted the Concatenation held at Hotel 
Continental. Chas. Black, Corning, Ark., 
a member of the Supreme Nine, addressed 
the initiates. 

The social calendar included a stag party, 
buffet and show, a meeting of the ladies 
auxiliary, officially known as “Sals,” at the 
Auditorium where Mrs. May Kennedy Mc- 
Cord spoke on the “Ballads of the Ozarks,” 
the annual convention party, various teas 
and sightseeing trips. 
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‘“West Coast Lumber Goes To War’’-- 


Government Praises Efficiency; Achievements 
Indicate No Industrial Blackout 


of the Year 


PortLAND, Ore., Jan. 30—The program of 
the annual meeting of the West Coast Lum- 
hermen's Association, held here today, was 
headed “West Coast Lumber Goes to War” 
with the patriotic motif prevailing through- 
out, a program printed in red, white, and 
blue, and the colors, flag and eagle, decor- 
ated the large meeting room at the Port- 
land Hotel. A large and_ representative 
group of lumbermen sat through all the 
business sessions which were followed by 
a social hour and banquet in the evening. 
Interspersed among the audience, and partic- 
ularly along the head table, were many uni- 
forms of officers in the service. 

Practically every subject throughout the 
meeting showed the effect of war on indus- 
try. The program was especially interesting 
from beginning to end and clicked along al- 
most like a radio program. 

Officers elected to guide this great indus- 
try through the ensuing year which promises 
to be one of the most important years, if 
not the most important year in the industry’s 
history, are: President O. R. Miller, Port- 
land, Ore.; vice president, for Oregon, 
George Gerlinger, Portland and Dallas, 
Ore.; vice president for Washington, C. H. 
Kreienbaum, Shelton, Wash.; treasurer, Jud 
Greenman, Vernonia, Ore.; secretary-man- 
ager, Col. W. B. Greeley, Seattle, Wash. 


Industry in Active Service 


In opening the business session, President 
Corydon Wagner of Tacoma, Wash., struck 
the keynote in discussing the industry in 
active service to its country during this 
war year. 

He said in part: “The theme of this 
meeting, as you will note from the appear- 
ance of the program as well as its contents, 
relates to our industry’s part in the war 
effort. Since Pearl Harbor we have had 
one common cause in this nation—the suc- 
cessful prosecution of the war. This industry 
—your association—just as you are doing 
in your personal and business affairs, has 
been readjusting itself—activities, plans, and 
thinking to harmonize with the one great 
objective. 

“A few minutes after the declaration of 
a state of war with Japan, the President of 
the United States received this wire from 
Wilson Compton on behalf of the lumber 
industry : 

“*The Lumber and Timber Products In- 
dustries will promptly and willingly under- 
take any assignment necessary to our na- 
tional Defense. We no doubt can help also 
in the maintenance of vital civilian economy. 
We can and will produce all the timber 
products which our Government and _ her 
allies want. This is our Defense, and our 
war, and our job, just as it is yours. We 
await orders of the Commander in Chief.’ 
Of all the statements ever made on behalf 
of this great industry, probably none has had 





more whole-hearted, enthusiastic and unani- 
mous support than this one. 


Fulfillment of Contract 


“There is no idle boastfulness in this 
statement. We have been in active service 
for two years. The record of performance 
in the fulfillment of Defense contracts is the 
substantiation, and it is a record of which 
we can be proud. Severe handicaps and dif- 
ficulties have been overcome. To an indus- 
try which has long specialized in over-pro- 
duction, there is probably nothing remark- 
able about our being a. le to draw on surplus 
capacity at this time. With the exception of 
holiday and strike periods, our West Coast 
industry responded with a production which, 
throughout the year 1941, consistently ex- 
ceeded the figure of total industry rated 
capacity; the excess in certain weeks being 
as high as 20 percent. Final figures will un- 


O. R. MILLER, 
Portland, Ore.; 
New President 


W. B. GREELEY, 
Seattle, Wash.; 
Secy.-Mer. 


doubtedly show the greatest production in 
twelve years, since 1929, when the West 
Coast had one of its record 10 billion ft. 
years, and a substantially higher capacity 
rating than today. Total consumption of 
lumber in 1941 is reported as 32,600,000,000 
feet. The direct and indirect application of 
lumber to Defense jobs amounted to 
nearly 24,000,000,000 feet—approximately 73 
percent of the total lumber consumption. The 
lumber industry delivered the goods, 


Significance of Program 


“This all out program has, of course, 
great significance to our industry. The 
armed forces and essential war industries 
will draw heavily on our man power. Wood 
in all its forms will be needed among the 
first materials in this great expansion of out 
Army, Navy, and war industry. With short- 





ages in many metals and materials, forest 
products will be called on for replacement. 
thus putting into commercial application 
techniques and developments of research lab- 
oratories which have been waiting on op- 
portunity. We will have a fighting chance 
to retain some of these new markets perma- 
nently, which is the great need of our in- 
dustry to better utilize forest material and 
reduce wastage.” 

In summary, he stated that a steadily 
growing number of lumbermen, north, south, 
east, and west, are demonstrating their con- 
fidence in the future of forest products ly 
investing on a permanent basis in growing 
timber. That confidence comes from the 
conviction that new permanent markets are 
developing, and that private forestry will 
pay. 

H. W. Murphy, the association’s repre- 
sentative in Washington, D. C., discussed 
the subject, “A War Year Ahead.” As 
accurately as possible he forecast the things 
the lumber industry would be asked for dur- 
ing 1942, speaking of the lumber needs of 
the war program, the priorities, and of ship- 
ping conditions, and he forecast a lumber de- 
mand during ,1942 that will equal that of 
1941. He told of new air bases and can- 
tonments to be built, Defense housing just 
swinging into high gear, with private hous- 
ing to continue in so-called Defense areas 
which contain about 60 percent of the popu- 
lation of the United States. He spoke of 
better opportunities for the heavier type 
timber construction and the tremendous in- 
crease for boxing and crating. 


Group Discussions 


Following a popular practise of last year’s 
annual, Jud Greenman of Vernonia, Ore., 
again acted as interlocutor with the chair- 
men of the important standing committees 
as the experts in a “Witness-Stand Quiz.” 

The panel of experts consisted of C. G. 
Kinney, chairman Executive Committee 
West Coast Bureau of Lumber Grades and 
Inspection; O. R. Miller, chairman Com- 
mittee on Trade Extension; J. D. Tennant, 
chairman Committee on Economics and 
National Defense; G. T. Gerlinger, chair- 
man Committee on Traffic; R. E. Seeley, 
chairman Maritime Committee; Edmund 
Hayes, chairman Committee on Public Re- 
lations; E. W. Demarest, chairman Com- 
mittee on Governmental Relations; G. L. 
Drake, chairman Joint Committee on Forest 
Conservation. 

Questions were presented from the floor 
as well as through the Interlocutor, putting 
the experts on the spot and bringing out 
the work of the various departments of the 
association. 

If one panel discussion is good, the 
framers of the program apparently thought 
that two would be doubly good, therefore 
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A CONSERVATION 
CONTROL PLAN 


to aid Industry 
wage war on waste 





Henry Disston & Sons, Inc., has initiated 
a nation-wide plan to help conserve vital war 
materials, working time and tools. 


Any plant can put the pian to work in its 
own shops without charge or obligation and 
so provide individual instruction cards for 
each one of its employees who uses any one 
of 35 kinds of cutting tools for metal, wood, 
plastics, and other materials. Cards are pro- 
vided for files, hack saw blades, metal cutting 
and wood cutting circular saws, planer knives, 
paper knives, veneer knives, etc. It is not neces- 
sary to be a user or purchaser of Disston prod- 
ucts to participate in this national program. 


@ From the OPM, George T. Weymouth, 
Chief of the Industrial Salvage Section, 
Bureau of Industrial Conservation, sends 
this comment on the Disston Conservation 
Control Plan: 


“I wish to take this opportunity of ac- 
knowledging to you our appreciation of 
your efforts, and to tell you that this effort 
reflects precisely what we would have every 
industrial plant in the country undertake. 
The entire program meets, therefore, with 
our approval.” 





Essentially the Disston Conservation 
Control Plan consists of (1) Instruction 


of tools in your plant. With many years 
of broad experience in a great variety of 


Cards for workmen on the correct choice, 
proper application and right care of 
tools—not only to conserve materials, 
save time and lengthen tool life, but to 
improve workmanship and boost pro- 
duction as well. (2) Bulletin Board 
Posters and similar promotion material 
to stimulate the interest and coopera- 
tion of every employee. (3) Engineering 
Service in the selection and application 


industries, Disston engineers know how 
to fit the tool to the job to be done— 
and help you eliminate waste, get more 
work done and produce better results. 


Complete information on the Disston 
Conservation Control Plan and how | 
you can cooperate in the national war” 
on waste will follow your inquiry. 
Write today. Henry Disston & Sons, 
Inc., 225 Tacony, Phila., Pa., U: S. A. 
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WORLD'S LARGEST INSULATION ORDER 


FOR HUGE BOMBER PLANTS 





One 0; 
bomber 
solidate 
Dougla: 
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Walls, as well as roof, are thoroughly Special bats of Red Top Wool were prepared Red Top Wool was placed under the steel 
insulated on the roof roof deck 





The steel roof deck was erected immedi- The record speed of construction was note- Lightness of Red Top Wool met load re- 
ately after worthy stvictions of wide spans 

























One of two “twin” 

bomber plants for Con- 

solidated Aircraft and 

Douglas Aircraft. Engi- 

nmeers—The Austin Co. 

and Army Engineering 
Corps 
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PLASTER 





TOP 


INSULATING WOOL 





used on these two huge bomber plant 


projects would completely insulate walls 


and ceilings of 10,062 six-room homes— 


with insulation of medium thickness 


The problem—Insulation for two 
windowless, air conditioned plants, 
each longer than thé*world’s 4 larg- 
est ocean liners, each demanding 
uniform temperatures in every square 
foot, plus high light reflectivity and 
sound insulation. 


The solution—U. S. Gypsum pro- 
vided an insulation that helps main- 
tain constant temperatures through- 
out the plants, and meets unusual 
structural requirements as well. 


In addition, this light colored in- 
sulation, blanketing interior walls 
and ceilings, provides a surface which 
maintains a high level of light re- 
flectivity, plus sound absorption of 
between 60% and 70% of factory and 
office noise. 


In one application, Red Top Wool 
insulates, reduces sound, reflects light, 
saves cooling and heating expense, 
saves lighting cost, reduces dead load 
—some job for one material! 


The same features that make Red 
Top worth while on huge projects 
like these, apply proportionately and 
personally to the American Home 
Owner and his fuel supply. 


Made of Fiberglas,in3 thicknesses 
—in Rolls, Bats, and Junior Bats—, 
Red Top fills varying job conditions 
and cost requirements. Red Top fig- 
ured in cents per square foot, com- 
bined with money-saving speed in 
application, makes it the “Best Buy 
for Quality.” 


Get the complete Red Top story 


UNITED 


STATES GYPSUM 





This famous trademark identifies products of United States Gypsum Company 


— where for 40 years research has developed better, safer building materials. 


e LATH e WALLBOARD ° 








INSULATION ° ROOFING e¢ PAINT 
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Tacoma, Wash.; Portland, Ore.; 
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(Continued from Page 28) 

in bringing to the members the value of 
proper public relations work, Roderic 
Olzendam, Weyerhaeuser Timber Co., Ta- 
coma, after delivering a brief and eloquent 
address on the progress in public relations, 
“We Are Growing Trees and Are Making 
the American People Aware of the Fact,” 
presented a panel discussion entitled, “The 
l‘ourth Estate Looks at the Forest Products 
Industry” and introduced Ernest Haycox, 
well known Oregon author, as the inter- 
locutor. The panel, made up of country edi- 
tors, was a follows: Chapin Collins, editor, 
Montesano Vidette; Lamar Newkirk, edi- 
tor, Lincoln County Leader; J. M. McClel- 
land, Jr., editor, Longview News, and W. M. 
Tugman, editor Eugene Register-Guard. 

These newspaper men took their hair 
down and actually told the lumbermen many 
of the mistakes that they have been making 
towards newspaper men, toward the public, 
toward labor and their customers, and their 
Congressional and State representatives. It 
seems very apparent that the lumbermen 
have made mistakes particularly in their at- 
titude toward newspapers and newspaper 
men, but the newspaper men believe that the 
lumbermen have a grand story to tell and 
that they are making progress at the pres- 
ent time and in the right direction. 

“Our Job in War” was the subject under 
which Colonel W. B. Greeley, secretary- 
manager of the association, addressed the 
meeting. Col. Greeley said: 

“When war clouds gather and_ break, 
there is no question that both industry and 
Government need an organization like the 
association. As the past two years turned 
from peace to war, there had to be a pooling 
of information and resources and a means for 
quick action—to make the industry effective 
in the war. To a large extent the association 
was trained for this work; whether ready or 
not, it has become our principal job. 

““We have been able to maintain strong 
representation at Washington, relaying and 
interpreting to the industry the policies and 
needs of the Defense agencies—and ways 
and means whereby the mills could support 
them. Many questions concerning wartime 
uses of West Coast lumber have thus been 
settled—at the national capital. Through 
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our contacts there, we have been able— 
more accurately as time wore on—to keep 
the fir mills informed of what is coming, to 
gear their operations into war needs. 

“The association stepped right into the 
job of transmitting station between the Gov- 
ernment and industry, broadcasting sched- 
ules of coming requirements, arranging auc- 
tion purchases, placing tough schedules. 

“On many occasions, when emergency did 
not admit usual methods of purchase, the 
association has asked individual companies 
to wire or phone their bids; or has called 
a group of millmen together, to divide a 
Defense bill among them; or has literally 
hung on the telephone until an emergency 
order for Alaska or some interior munitions 
plant or unnamed destination overseas has 
been filled. 


Additional Duties Imposed 


“The scarcity of steel has imposed an 
additional duty upon Douglas fir. Many air- 
plane hangars, warehouses, munitions plants 
and other forms of heavy construction have 
been redesigned from steel to lumber. The 
Timber Engineering Co., maintained by the 
lumber industry through years of patient, 
unspectacular groundwork, is now the hero 
of the hour. 

“Through their years of work with lumber 
grades and inspection, the association in- 
spectors knew how to fit Douglas fir into the 
whole range of structural requirements 
needed in replacing steel. The Executive 


E .W. DeMAREST, 
Tacoma, Wash.; 
Govt. Relations 


J. D. TENNANT, 
Longview, Wash.; 
Defense 


Committee of the Grading Bureau promptly 
adopted the additional stress grades neces- 
sary to complete our catalog of structural 
items, and Douglas fir was ready for its 
place in the war. 


War Job Ahead 


“Our toughest war job, and it will get 
steadily tougher, is how to keep our mills 
and camps supplied with operating mate- 
rials and equipment. All that the industry 
has done for Defense so far is not a patch 
on what will be asked of us from now on. 
The latest word from Washington is that 
Defense construction will be greater in 1942 
by 75 percent. The Navy personnel will be 
nearly doubled; the land Army increased 
from two to three fold; the Air Force even- 
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tuatly quadrupled. The migration of work- 
ers to Defense areas will increase, and De- 
fense housing will have to be stepped up 
beyond previous estimates. The immediate 
program is 40,000 more family dwellings by 
July 1, 16,000 of them on the Pacific Coast. 

“Priorities are likely to cover more lum- 
ber this year. They have been applied to 
ship decking, shipways and some orders for 
overseas. They are threatened on other 
items, like ponton stock, and also on the 
logs required to produce them. No priori- 
ties can take the place of practical coopera- 
tion and willingness to meet a_ situation. 
That is why you get—and will continue to 
get—appeals from the association. 

“The plywood mills have given us a fine 
example of industry cooperation. To speed 
up deliveries of airplane Douglas fir for 
England, they have cooperated with the Gov- 
ernment in selecting from their stocks of 
peelers, the logs best adapted to producing 
airplane lumber. We must be ready for 
more such practical coordination within the 
industry. 





Cooperation with Retailers 


“We should hold our lines of cooperation 
within the ranks of lumber. The associa- 
tion will work as hard as ever, in 1942, with 
the retail distributors. Not only do we 
need a unified industry, ready to drive again 
for home building and other normal lumber 
markets when the war ends, but retail yards 
have an important place, right now, in De- 
fense housing and other wartime construc- 
tion. The Government wants to turn De- 
fense housing—as far as  possible—into 
private channels of building and_ finance, 
working with the Federal Housing Admin- 
istration. 

“Furthermore, while the trend in the use 
of critical materials is restricting private 
building, we know that the Government wants 
to keep the maximum volume of small-home 
and farm building going. 

“The West Coast lumber industry has a 
eood record for its year of national Defense. 
When Donald Nelson and Leon Henderson 
asked our mills to do everything possible for 
greater production, the cut of West Coast 
lumber was stepped up to 15 and 20 percent 
over the maximum rated capacity of the in- 
dustry. That was done largely by overtime 
operation, at wages and one-half. 


All Out for the War 


“Now, shorn of heroics and generalities, 
brought down to everyday lumbering, just 
what do we mean by “All Out for the 
War?” It means such things as these: 

“‘Getting Defense orders out on the day 
they are needed, whatever operation at over- 
time wages that may take. 

“*Standing ready to wire or telephone an 
offer, at the market, to any Defense agency, 
for emergency lumber needs. The Army and 
Navy will have to do a lot of overnight buy- 
ing, when there is little time to discuss speci- 
fications and no time to take bids:in the 
usual way. 

“Working our logs and stock piles for the 
tough specifications which the Government 
needs.’ 

“The association will do its best to meet 
the day-by-day war problems of 1942; to 
have the West Coast lumber industry intelli- 
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ecntly understood and fairly dealt with by 
he war agencies. But our slogan will be, 
rst and foremost, that Defense jobs must 
» through. 

“May I offer that slogan for the entire 
iidustry? The lumbermen of the Pacific 
Northwest have a special and distinctive part 


1 
{ 
+ 
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this war. It arises from the character and 
guality of our timber and our industrial 
processes.” 


“Behind the Eagle Stand the Forests” was 
ie motto emblazoned on the banquet pro- 

am. Some 350 lumbermen and guests sat 
own to the ever popular steak dinner, where 
‘eorge T. Gerlinger presided as toastmaster 
nd those responding were: Col. W. B. 
Greeley, secretary-manager, West Coast 
| umbermen’s Association, Charles A. 
Sprague, Governor of Oregon and Col. 
\Vilhelm D. Styer, Executive Assistant to 
Chief of Army Engineers, Washington, D. C. 

Col. Greeley referred to World War I in 
vhich he served with the 20th Engineers 
forestry regiment. He promised Col. Styer 

at whenever the Army wants lumber the 
men at this dinner will get it no matter how 
tough the order. 

Gov. Sprague discussed “Unity in National 
Defense.” Gov. Sprague first graciously 
proposed a toast to “The President of the 
United States.” He said: “Gentlemen, that 
toast comes to you from a Republican who 
has opposed Mr. Roosevelt in every one of 
his campaigns, but that toast is sincere and 
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detail, to these lumbermen that he swept 
them off their feet and left them more than 
ever determined to give all-out service to the 
country’s armed forces no matter what the 
cost. 

Col. Styer said in referring to the mission 
of lumber in Defense. 


Tribute to Lumbermen 


“T feel honored at my good fortune to rep- 
resent the Chief of Engineers at this impor- 
tant and distinguished meeting. Moreover, it 
affords me great personal pleasure to be here 
as I have for some time enjoyed a very close 
interest in your association and its activities. 
I have been aware of the splendid record 
which the lumber industry has made in its 
wholehearted support of our Defense effort, 
and of the efficient and unselfish service ren- 
dered by the West Coast Lumbermen’s Asso- 
ciation in this connection. 

“We are meeting tonight in the midst of 
total war—total in effort and total in ex- 
tent. It encircles the globe, and affects all 
nations. You who dwell upon the turbulent 
rim of the apparently misnamed Pacific 
Ocean, have long lived under its encroaching 
shadow. Now that the blackout has come, 
you do not need to be reminded of the near- 
ness of this conflict nor of the increased 
sacrifices demanded of all of us to achieve 
our objective—total victory. 

“In preparing America for the shock of 
combat, the great Pacific Northwest has 








The Ostrander Railway & Timber Co., Portland, Ore., has recently installed two Toledo 
"Truckmaster" scales manufactured by the Toledo Scale Co., Toledo, Ohio, to check the 


weight of its loaded trucks before they move onto public highways. 


A loading boom 


adjacent to the scale, removes logs from over weight loads, and adds logs to loads weighing 
less than the maximum allowed. The scale platforms measure 28x !0 feet. 





now shows the unity that has come to this 
country. There has been increased unity 
since Dec. 7.” He told the lumbermen there 
will have to be industrial unity and that 
hoth management and labor will have to 
inake sacrifices. He urged them to organize 
themselves to win this war. 

Col. Styer was presented as a graduate of 
West Point, a veteran of World War I and 
the son of a soldier, in charge of construc- 
tion activities of the Army and that is a 
large part of construction in the U. S. 


Mission of Lumber in Defense 


Col. Styer’s address was the climax of an 
enthusiastic meeting of a group of men fac- 
ing difficulties with a smile, looking with 
pleasure at the real job ahead. He paid such 
unstinted praise and a tribute in so much 


rendered invaluable services of many kinds 
to the cause of Defense, but none is more 
important than in the field of Army con- 
struction. At a period when the chief enemy 
of preparedness was time itself, the lumber 
resources of this and all other sections of 
the country came to the rescue. Faced with 
the absolute necessity of turning the nation 
into an armed camp overnight, it may liter- 
ally be said that you whipped time with 
timber. You were well organized and pre- 
pared through efficient associations, such as 
yours. There was no bottleneck in your in- 
dustry. You did not need to tool up. To 
paraphrase a familiar saying, ‘You delivered 
the woods.’ 


“Thanks to the whole-hearted and efficient 
cooperation of the American lumber indus- 
try in all of its branches, the construction 
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G. L. DRAKE, 
Shelton, Wash.; 
Iorest Conserv. 


R. E. SEELEY, 
Seattle, Wash.; 
Maritime Comm. 


program was well advanced when Japanese 
treachery at Pearl Harbor made this a 
shocting war. Men had been in training for 
some time, and munitions were already com- 
ing from many of the manufacturing lines. 
This, in a very large measure, was due to 
the contribution of the American lumberman 
to the cause of national security. The Army 
fully appreciates your splendid work. 

“It is a source of pride to all of us that 
lumber is in every sense an all-American 
natural resource. It is the product of our 
own soil, and we have had to depend upon 
no foreign source for our supply. Indeed out 
of our abundance, we have been able to ship 
it to far places to meet deficiencies else- 
where. 


Praises Efficiency 


“At a time when priorities are commencing 
to rule our lives so strictly, it is a novelty to 
consider a raw material which faces, at least 
at present, no threat of rationing. Because of 
the efficient work of associations such as 
yours, and their splendid cooperation with a 
sympathetic government in the matter of 
conservation, restrictive rationing may never 
be experienced. Prudently handled, there 
should be enough lumber to go around for 
all purposes. 

“What has been aptly termed a ‘blitzkrieg 
of building’ was made possible by these vir- 
tually unlimited and highly organized re- 
sources of the lumber industry. The Army 
started from scratch in the construction of 
cantonments and munitions manufacturing 
facilities, but as quickly as architects, engi- 
neers, contractors and Government officials 
took the field to start work in the early 
autumn of 1940, the lumber was forthcom- 
ing for immediate use. 

“Tt was a big carpentry job which the 
Army undertook a year and a half ago, 
probably the largest in the history of the 
world. The Construction Division had the 
responsibility of erecting some fifty camps 
and cantonments, a great number of muni- 
tions manufacturing plants for the Ordnance 
Department and for the Chemical Warfare 
Service, storage depots, general hospitals, 
reception and replacement training centers, 
harbor defenses, air fields and many other 
miscellaneous military installations. It was a 
billion-and-one-half dollar order, and item 
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No. 1, from the viewpoint of importance and 
amount, was lumber. 


Soldiers Are Well Housed 


“These modern cities of wood which house 
our soldiers are well designed and well built. 
No other troops in the history of the world 
have ever been as adequately and comfort- 
ably housed. The timber that has gone into 
this construction will, with proper upkeep, 
last indefinitely. Poor lumber has not been 
one of our problems. 

“Let us glance for a moment at the enor- 
mous requirements which the lumber indus- 
try has met during the past year. According 
to a very recent estimate of the United States 
Department of Commerce, covering lumber 
and timber products in 1941, 72.8 percent 
went for Defense purposes. The total lum- 


ber consumption for 1941, is estimated at 


32,600,000,000 board feet; that for Defense 
uses is estimated at 23,730,000,000 board 
feet. The Army was your largest single 


customer, accounting for 2,300,000,000 board 
\pproximately, one-quarter of the 
lumber which the Army has used, has come 
from this section. 


feet. 


Improved Procurement 


“In the early days of the emergency con- 
struction program, the method of procure- 
ment of lumber presented some complex 
problems and gave rise to certain unhealthy 
conditions. Lumber purchases were made by 
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individual contractors for their respective 
projects. Contractors bid against each other 
in order to obtain deliveries, although prac- 
tically all were engaged on Government work. 
Finally, with the establishment of a central 
procurement system on somewhat of an 
auction basis, this practice was eliminated, 
both prices and conditions were stabilized 
and an adequate stockpile was reserved for 
the future needs of the Army. 

“One reason why we like this system of 
buying is because the smaller concerns can 
share in the benefits. Probably no major in- 
dustry in the United States is as widely dis- 
persed as your own nor composed of as many 
independent producers. Under our central 
buying system the Construction Division is 
today dealing with over 800 lumber con- 
cerns. 

“The principal factors which contribute to 
the success of this system are confidence of 
the producers in the unbiased and impersonal 
decisions of the procuring officials, confidence 
of these officials in the integrity of the indus- 
try, knowledge of the procuring department 
as to the producing areas, trade practices and 
comparable grades and species, the concen- 
tration of large volume purchases, and the 
whole-hearted cooperation of your trade as- 


sociations, 
Varied Needs for Lumber 


“The Corps of Engineers handles approxi- 
mately 95 percent of the lumber purchases 
for the War Department, exclusive of box 
lumber. As you already know our needs have 


February 7, 1942 


been large and varied. 

“It is hardly necessary, in closing, to urve 
upon a group such as this, the absolute 
necessity for vastly increased effort in the 
Victory Program outlined by the President 
of the United States. The services rendered 
by the members of your association and ly 
the lumber interests of the country else- 
where, offer tangible evidence of your patri- 
otism, your efficiency and your cooperation, 
You have compiled your splendid record in 
pine and fir, in spruce and hemlock, where 
all may see it and admire it. 

“But that is no longer sufficient—fine ail 
flattering as it may now seem. From now « 
nothing short of total effort and the greate:t 
sacrifices in every human activity are going 
to be enough, if we are to preserve for our 
children the free ways of life we have ou 
selves enjoyed. You did not fail us before 
Pearl Harbor; we are confident that y 
will not fail us now.” 





B. C. Loggers Reelect Former 
Officers 


Vancouver, B. C., Feb. 3.—George 
O’Brien, head of the O’Brien Logging Co., 
Vancouver, B. C., has been reelected chait 
man of the British Columbia Loggers’ As 
sociation. Mr. O’Brien is also a directo! 
of the Pacific Logging Congress. Robert 
McKee, Vancouver, has also been reelected 
as vice president of the association which 
has its headquarters in Vancouver. 











“FIRST LINE OF DEFENSE” 


“TOPCO” 
PULLEY 








Specify ‘‘Par- Tox 


in the Lumber Industry 


PAR-TOX 


Preserves lumber-- 
makes it last many 
times longer-=- makes 
satisfied customers. 






The “Topco” Weatherstripped 





Every Day 
More 
DEALERS 
Are Saying-- 
and Doing-- 
Just This: 





“There’s 
the 
Frame 
| am 
Pushing 
In 1942” 


And you will too when 


you know how Malta 
“Topco” prevents win- 
dow worries for life. 
These exclusive (pat- 
ented) features are some of 
the proven reasons why: 


Overhead Housed Pulley, for 
neatness and efficient opera- 
tion; 3-Point Jamb Clamps, for leak- 
tight sill; Mull Center Clamp for 
stronger multiple frames; and, 3- 
Width Jamb, for different thickness 
walls. 


Unit will also—as shown 


” by university laboratory tests—save up to $75 per room, 
treated on your in 20 years, on heat bills alone. (Another way to aid 


next order. national—and home—DEFENSE! 


add “ue 
DAR (\ Let our Catalog No. A-2 help you avoid window frame 


IRA PARKER & SONS C0. 





REG.U.S.PAT.OFE mistakes in 1942. 


THE MALTA MFG. CO., MALTA, OHIO rp avait, 


Malta Frames Cost Less Per Year Of Service Since 1901 


Write for your copy TODAY. 





75 years of service 
to the sash and door 


pty OSHKOSH, WISCONSIN 
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SELL “PENNVERNON “ 
_. . NOT JUST “WINDOW GLASS” 


@ What makes good window glass? Primarily, two qualities: good vision 
and surface beauty. Pennvernon Window Glass provides these two 
advantages in high degree. For a sheet glass, it is remarkably free from 
the defects which frequently tend to distort vision. And it has a brilliant, 
reflective surface finish on both sides of the sheet. Look through Penn- 
vernon Window Glass . . . or look at it... and in either case, you know 
immediately that it is a glass thoroughly worthy of quality windows. . 





ENNVERNON WINDOW GLASS 


PITTSBURGH PLATE GLASS COMPANY 
"PITTSBURGH stands for Zualily Glass and (titul 
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Shamrock, Fla.; 
Chairman 





The Lumber and Timber Products De- 
fense Committee met in Chicago on Feb- 
ruary 3rd and 4th, for the purpose of dis- 
cussing requirements designed to more 
effectively use the great reserves of capacity 
to produce lumber and timber products. A 
large part of the Committee’s work was di- 
rected towards trying to anticipate condi- 
tions which might create bottlenecks in 
supplying lumber for war purposes, and to 
eliminate these before they arise. 


Tire Problem Most Important 


The first order of business was to attempt 
to find some solution for the tire problem 
as it affects the ability of the industries to 
produce and transport to railheads the lum- 
ber to meet war time lumber requirements. 
In this connection it was pointed out that 
in different lumber producing regions from 
50 to 95 percent of the lumber moves on 
rubber tire vehicles. Following a lengthy 
discussion as to means which might be taken 
to solve this most important of the prob- 
lems that confront the industry, it was de- 
cided to have the Committee direct its major 
effort towards a satisfactory solution. 

Of secondary, but also major importance, 
was the matter of arriving at methods 
whereby lumber producers can aid the vari- 
ous government procurement agencies in do- 
ing purchasing jobs which will expedite 
their needs. To this end, four suggestions 
were made. 

The first of these was to ask defense agen- 





J. A. CURREY, W. W. KELLOGG, 
Irvington, N. Y. Monroe, La. 


Amemcanfiumherman 


cies, which include such offices as the army, 
navy, maritime commission, etc., to antici- 
pate their lumber needs as far ahead as 
possible. 

Second, where exact quantities and deliv- 
ery dates cannot be foretold, it was sug- 
gested that these agencies state their esti- 
mated needs and approximate dates of 
delivery to enable the industry to prepare 
for them in some degree. 

Third, it was decided to ask for at least 
a fourteen day interval between the time 
bids for lumber purchases are called for, 
and the time that orders will be given. This 
is to permit the producers to assist in get- 
ting an ample number of bidders to partici- 
pate. 

Fourth, it was asked that as much time as 
possible be given between the time orders 
were signed and the delivery dates for them. 

The purpose of the last two requests is to 














Bb. J. CURTIS, 
Clinton, Iowa 


WALTER NEILS, 
Libby, Mont. 


enable the Committee and the producers to 
serve the government’s needs with continued 
increasing efficiency. 

The auction system of bidding adopted by 
the Corps of Engineers was cited as having 
been responsible for greatly increased effi- 
ciency. The only trouble with it has been 
the timing. Due to conditions beyond the 
control of the Corps, there have been times 
when bids have been invited on forty-eight 
hours notice in one section of the country 
for lumber to be delivered in another sec- 
tion a thousand or more miles away. The 
result has been that bidders in the vicinity 
where the lumber is to be used, and from 
which it might most reasonably be expected 
to come, had not been able to reach the 
point at which bids were to be received in 
the limited time. It was recommended that 
this system might well be extended to all 
eight of the army’s supply arms that pur- 
chase lumber as well as to the other defense 
agencies. 

Some procurement agencies have offices in 
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Lumbermen Make Recommendations to 
Speed Service to Government 


twenty or more locations throughout the 
country, all buying independently of each 
other. It was proposed that centralized pro- 
curement be affected within each agency in 
order to get better coordination of buying. 

Generally, it was felt that there should 
be decentralization of actual purchasing in 
order to obtain more bids, and centralization 
of procurement to eliminate confusion in 
trying to supply too many divisions of one 
agency at one time. The auction method of 
bidding was strongly urged where large 
quantities are required. 


Ask More Time to Cut and Cure 


In asking for early statements of approxi- 
mations of quantities of lumber required, it 
was stated that, for example, the army with 
its projected expansion might know that it 
will need three million cots six months from 
now. While at the moment there is no ap- 
propriation for such a purchase, and no exact 
date for delivery available, delivery of the 
wood for the cots could be practically as- 
sured at any reasonable date if the procure- 
ment agency for them would release an ap- 
proximate general statement in time to 
permit the lumber to be cut and cured, which 
is usually a matter of several months. 

It was asked that lumber specifications 
embrace the broadest possible specie cover- 
age, and also provide for random widths 
and lengths. Further, that the specifications 
permit the lowest grade consistent with 
good commercial practice. These specifica- 
tion flexibilities would, in many cases, make 
it possible to fill orders much more expedi- 
tiously. 

A recommendation was adopted that pro- 
vision be made for a central review of build- 
ing design and construction for the purpose 
of enabling lumber and timber products in- 
dustries to make suggestions in the interest 
of speeding up production. In this connec- 
tion it was asked that specifications be sub- 
ject to current review by the Committee at 
no cost to the procurement agencies, 


Suggest Way to Speed Delivery 


It was decided to ask government pur- 
chasers to use the facilities of the industry 
organization in following up production and 
deliveries. There have been times when the 
producers’ schedules have been behind what 
was expected—sometimes duc to inefficiency 
and sometimes due to speeding up schedules 
after orders were placed. The result is that 
a sore spot develops and the industry agency 
has no way of knowing about it. In a num- 
ber of cases where the Associations have 
learned of such conditions, help in various 
forms has been given to the producer, with 
the result that everybody was made happy. 

R. G. Kimbell cited a list of items where 
the use of wood in place of steel, which is 
now a critical material, would save five and 
one-half million tons of steel, and require 


(Continued on Page 60) 
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Cc. E. SAVILLE, Pr. tx 
Dayton; 
Elected President 


STEINMAN. 
Bluffton; 
Retiring President 


Ohio’s retail lumber dealers went to 
their 61st annual convention in Cleve- 
land last week in almost unprece- 
dented numbers to hear the best and 
the worst of what the war is likely to 
do to their business operations. They 
arrived neither buoyant nor depressed, 
but with cool desire to get all the infor- 
mation available, and then arrange 
their battle fronts accordingly. 

What they achieved will probably 
rear itself in time as the second great 
monument erected to American in- 
vincibility by Ohio lumbermen. The 
first was the 1918 convention of the 
Ohio Association of Retail Lumber 
Dealers held in Columbus. At that 
meeting, in the face of possible home 
building restrictions, in the face of 
temporary lumber shortages and rail- 
road delivery tieups, and with the 
country rapidly gearing for its maxi- 
mum war effort, Findley Torrence, 
secretary then and now, and _ the 
officers and directors of the association, 
came up with an idea that -not only 
solved the problems of the moment but 
laid the groundwork for a new phase 
of the retail lumber business. 

They built and demonstrated a home 
in Columbus to prove the advantages 
of lumber dealer cooperation with other 
factors in the building industry. Thou- 
sands visited it, and the members went 
home with a workable idea, and an 
assurance that they could survive the 
war and grow stronger with it. 

This year there was no physical 
demonstration, but there was a pro- 
gram worked out with infinite skill. It 
succeeded in imparting to the associa- 
tion members every bit of available 
information that can be of use to them. 
No attempt was made to gloss over 
painful realities or minimize the bright 
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Ohio Retailers Get Facts About 
War and Business 


spots in the scene. Mr. Torrence and 
the convention committee rightly 
sensed that the delegates would want 
all the facts, and the program pre- 
sented them clearly. 

In 20 years of attending trade asso- 
ciation conventions this observer has 
never seen such attention to business 
sessions. The hall, seating about 500, 
was jammed to overflowing fully ten 
minutes before the announced time for 
ach session to begin. Late comers 


lined the standing room around the 
walls, and no one left any of the three- 
hour meetings before they ended. This 





F. M. TORRENCE, A. H. BRAIN, 
Xenia; Springfield; 
Secretary Treasurer 


illustrates better than anything else 
can, how the program clicked, and why 
Ohio dealers, back home again, know 
their part in the war, and know what 


. they have to win with and how they 


are going to use what they have. 

Wives were present in greater num- 
bers than ever before, many of them 
attending the sessions in preference to 
the attractive program prepared for 
their entertainment. 

Appropriate recognition was ac- 
corded to Mr. Torrence at the annual 
banquet for his foresight in making the 
convention the almost phenomenal suc- 
cess it was, and for his many years of 
illustrious service as secretary of the 
association. 

A novel feature of the Wednesday 
and Thursday afternoon sessions was 
a quiz contest with questions about the 
manufacturers’ exhibits. Questions 
were submitted by the manufacturers. 
If the first man in the hall to volun- 


teer an answer to a question gave the 
correct one, he received a dollar. [i 
he missed, no one was paid. That ihe 
exhibits were really being visited and 
studied was proved by the fact tiat 
not more than five of the approximate 
one hundred questions used on both 
afternoons were missed. 

The convention opened Tuesday 
evening with the president’s dinner i 
honor of exhibitors and association 
past presidents. The first formal ses- 
sion was opened Wednesday afternoon 
with a brief and inspiring address by 
out-going president, Forrest L. Stein- 
man, Bluffton. The first guest speaker 
was H. R. Northup, Secretary-Man- 
ager, National Retail Lumber Dealers’ 
Association, Washington, D. C., whose 
subject was “Our Business and the 
Washington Scene.” Mr. Northup 
stated that the scene in Washington 
changes so rapidly that any specific 
statement he might make of conditions 
prevailing in Washington on Tuesday 
might have become meaningless in the 
24 hours since he left his desk. He 
confined himself to generalities with 
regard to the subject of price stabiliza- 
tion as it is being conceived at the 
moment, and warned against the dan- 
ger of accepting rumor for fact. He 
spoke of the opportunities in repair and 
remodeling, pointed to the construction 
that will be needed on farms to take 
care of the expanded farm production 
program, and referred to Ohio as one 
vast defense area in which defense 
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housing could be expected to go ahead. 
(Continued on page 40) 





R. E. SABERSON, 
St. Paul, Minn.; 
Speaker 


H. R. NORTHUP. 
Washington, D. C.: 
Speaker 
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Lar public’s memory is 


notoriously short. “Out of sight—out 
of mind,” they say. How true that is! 
That’s why neither we as manufac- 
turers, nor you as a dealer, can afford 
to let customers forget American 
Fence. 

The fact that there is more Ameri- 
can Fence in use than any other 
brand means a lot to us—and to our 
dealers. And so we are making every 
effort possible to maintain the prefer- 
ence which American farmers have 
shown for American Fence. Month 
after month, in farm magazines we 
will keep reminding your customers 
that American is their best buy in 
fence. 

As your part in this program, write 
for the folders, catalogs and other 
forms of advertising reminders we 
provide — many of them imprinted 


AMERICAN STEEL 


with your own name and address. 

Right now, we are providing as 
much fence as conditions will allow. 
If you are not able to get as much 
fence as you would like—remember 
war orders must come first. Remem- 
ber, too, that the present situation 
will not last forever. When the war 


clouds roll by, delayed buying by 
thousands of farmers will create a 
tremendous backlog of business for 
dealers who have prepared for it. So 
keep reminding your customers that 
you handle American Fence. Let them 
know when you have fence in stock. 
Do your best to fill their needs. 


& WIRE COMPANY, Cleveland, Chicago and New York 
COLUMBIA STEEL COMPANY, 
TENNESSEE COAL, 


San Francisco 


IRON & RAILROAD COMPANY, Birmingham 


United States Steel Export Company, New York 


AMERICAN FENCE 


Theres more in use than any other brand 
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(Continued from Page 38) 

Tom Collins, well known Kansas 
City journalist, spoke in an inspira- 
tional and humorous vein on the sub- 
ject of “How to Worry Successfully.” 

Roy T. Wenzlick, St. Louis, Mo., 
with the aid of charts well known to 
lumber dealers who are convention 
goers, predicted and gave reasons for 
building volume trends and_ building 
costs through the war and_ post-war 
years. Mr. Wenzlick’s pointed re- 
marks, forceful and direct style, and 
willingness to answer questions com- 
bined to present a clear picture of what 
lies ahead in the building industry. 

The first speaker at the Thursday 
afternoon session was Ed Gavin, asso- 
ciate editor, AMERICAN |LLUMBERMAN, 
Chicago, whose subject was “What to 
Expect from World War II.” Mr. 
Gavin discussed the difference in our 
mental and physical preparation for 
war in 1918 and in 1941, and analyzed 
the difference in the types of the two 
wars from a military viewpoint as fac- 
tors which must be understood and 
considered when weighing the impact 
of this war on American business. 

The next speaker at this session was 
IL. C. Oberlies, Tacoma, Washington, 
whose subject was “Today’s Boys Are 
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Tomorrow's Builders.” The speaker 
emphasized the need for making retail 
lumber yards attractive as an induce- 
ment to lumbermen’s sons to carry on 
in the business, and as a necessity for 
attracting women customers. 

The closing speaker at this session 
was Dr. Gerald Wendt, consulting and 
research engineer, New York, who 
spoke on “Science and Housing of To- 
morrow.” Dr. Wendt enumerated and 
explained a number of research proj- 
ects, many of which will have a pro- 
found influence on American life, and 
which await the conclusion of the war 
for widespread application. Among 
these he listed television. He demons- 
trated and reduced to non-technical 
terms what will probably be a new sys- 
tem of interior and exterior lighting. 
He predicted that popular air transpor- 
tation will probably require more and 
smaller landing fields, and perhaps an 
airplane landing facility for every home 
of the future. 

On Friday morning Defense Hous- 
ing, OPM, Federal Housing and Fed- 
eral Reserve Bank officials were pres- 
ent to answer questions about, and lead 
discussions of building restrictions, 
price ceilings, priorities, procedure in 
securing defense contracts, installment 
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credit, etc. This session, opening at 
ten A. M., was packed as usual. 

At the final meeting, R. EE. Saher- 
son, Weyerhaeuser Sales Co., St. Paul, 
Minn., addressed the assembly on the 
subject, “To Summarize and Project a 
Sales Policy.” Mr. Saberson’s sum- 
mary was particularly appropriate, 
coming near the end of the program. 
It provided an excellent summary oj 
the whole convention, and drew conclu- 
sions in the form of a number of very 
practical suggestions for conducting a 
successful retail lumber and_ building 
material business in the coming year. 

The final speaker was Hugh Wilson, 
last United States Ambassador to Nazi 
Germany. He spoke for an hour on 
German and Japanese traits and char- 
acteristics as they affect the abilities of 
hoth peoples to continue their warlike 
courses. Mr. Wilson warned his audi- 
ence not to underestimate the strength 
and resources of either of our enemies. 

Officers elected for the coming year 
are as follows: President, C. E. Sa- 
ville, first vice president, 
Thomas Dougherty, Cleveland ; second 
vice president, Victor O. Johnson, 
Canfield; treasurer, Allen H. 
Springfield. 


Dayton ; 


Brain. 
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The Lumber Line of 
All-Around Superiority 


With an ample supply of choice timber, a modern mill with 
unexcelled equipment, and an organization trained to serve 
the buyer, Anaconda offers you the best of Ponderosa Pine 
lumber and lumber products. 
Knotty Pine, Yard and Shed Stock, Factory Lumber, Bevel 
Siding, Mouldings, Industrial Cut Stock, Lath, Box Shook. 


DINE 


Finish, Dimension, Timbers, 





















in 3 seconds Straight and Mixed Cars. 


No time now for delays in lumber shipments — for 
risky guesswork on moisture content. Our nation 
at war demands maintenance of highest quality 
PLUS speed —speed—and more speed! 
Moisture Register helps you give both—accurate 
moisture content tests in 3 seconds or less. It’s 
the standard in moisture testing, used through- 
out the country to save both time and money. 
Tests all woods. Electrode contact—no points to 





Member Western Pine Assn. 


Anaconda Copper Mining Co. 


Lumber Department Bonner, Montana 








Moisture Register 


makes the quick 


asy way break off. Direct reading dial. Strongly con- 
and @ structed and fully guaranteed. Weight, with 
the ri ht way convenient carrying case, only 51/2 Ibs. 


MAIL THE COUPON TODAY 





MOISTURE REGISTER COMPANY, 5117 Kinsie St., Los Angeles, Calif. (Dept. A) 


Please send me full particulars about your Moisture Register. 
Nome 


Address 
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Robert Mchair 


Red Cedar Shingles 
and Shakes 




















Jack was a farmer who lived in a dell: 
He built a barn and built it well. 
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In it he stored the farm's prize yield, 
Bountiful harvests of meadow and field. 





Then came Winter, hail and snow; 
All these months the wind did blow. 
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But Jack had never a single care; 


HE'D USED THE SHINGLES OF ROBERT McNAIR. 


Robert McNair Shingle Co. 


Vancouver, British Columbia 


Over 400 Satisfied Dealers feature McNair Shingles 
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MOST INTERESTING 
SAWMILL STORY OF THE YEAR! 





Here’s the layout of the Byles- 
Jamison sawmill. Note the four 
“Caterpillar” Diesel Engines in 
the foreground. 


vm « Four “Caterpillar’’? Diesel D13000 
‘ Engines with V-belt drive to 
generator furnish all power for 
wan Byles-Jamison Lumber Co., Calif. 


Hq an experiment in power that’s paying dividends 
to a big West Coast sawmill. Take a look at the hook-up. 
Four “Caterpillar” Diesel D13000 Engines with V-belt 
drive to a 400-kw. generator. 

This efficient use of “Caterpillar” Diesel power sup- 
plies all current for operating the large band-saw, edger, 
trimmer, cut-off, conveyors, deck winch, blowers, shop ma- 
chinery and lights — in a mill that turns out an average 


of 8000 board feet an hour. 


R. H. Byles, production manager and co-owner, says: 
“This ‘Caterpillar’ multiple-engine hook-up has more than 
lived up to my expectations. We have sufficient power to 
keep all the mill equipment operating at constant speed 
with no appreciable voltage drop under heavy loads. Also, 
we are not forced to shut down due to power-line trouble.” 


The total power cost at this mill, including fuel, lubri- 
cating oil and depreciation, is only 32 cents per thousand 
board feet. But economy isn’t the only advantage of 
“Caterpillar” Diesel power. It’s easy to install; requires 
little attention or adjustment; eliminates “demand 
charges”; is easily moved. It’s built to last a lifetime. And 
it’s backed by the most complete and readily available 
service facilities of their kind in the world. 

Tell us about your specific power demands. We'll be 
glad to estimate possible savings and give you further 


information. 
CATERPILLAR TRACTOR CO., PEORIA, ILLINOIS 


FOR VICTORY — Our ormed forces have first call on ''Caterpillar'’ produc- 
tion. We thank customers who have suffered delivery delays by giving clear 
right-of-way to our Victory efforts. 


CATERPILLAR Desez 


ENGINES AND ELECTRIC SETS ¢ TRACK-TYPE TRACTORS 
ROAD MACHINERY 
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Wood-Preservers Discuss Expand- 
ing Markets 


MINNEAPOLIS, MINN., Feb. 3.—The op- 
portunity to make the owner conscious of 
the advantages and economy of using pre- 
servative-treated lumber in the substruc- 
ture and other points of his home offers 
wood-preservers, who distribute their prod- 
uct through retail lumbermen, an excellent 
chance for industry development during the 
post-war period, discussions and addresses 
at the 1942 convention of the American 
W ood-Preservers’ Association brought out 
in a meeting held at the Hotel Nicollet in 
Minneapolis. 

Considering problems of war-time produc- 
tion and the probable conditions after the 
war, association members laid much stress 
upon educating the home owner to the value 
of good wood construction, use of treated 
lumber and changing the specifications for 
fireproofed lumber. 

Citing the Fortune Magazine round-table 
forecast that “housing is the biggest and 
best bet for post-war investment and em- 
ployment,” H. L. Reese, Philadelphia, Pa., 
told members that the educational activities 
of leading wood-preserving organizations, 
together with the help of retail lumbermen, 
architects and engineers, is of value to 
home builders. 

The association was urged to formulate 
action for the revision of fireproofing stand- 
ards of wood. “At present, fireproofing 
specifications define product performance,” L. 
Kk. Andrews, a member of the technical staff 
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of the American Lumber & Treating Co., 
pointed out. 

“If these specifications were changed to 
govern composition and retention of fire- 
proofing agents, whereby a finished product 
with known characteristics results, as in 
treated wood, a market for the use of fire- 
proofed lumber in ordnance plants, aircraft 
hangars, supply depots, railroad round- 
houses, freight houses and other construction 
where fire hazards arise, would be open to 
wood,” Andrews said. 

The availability of salt preservatives and 
creosote may be seriously affected during 
the coming year, George M. Hunt, chief of 
the wood-preservation section of the U. S. 
Forest Products Laboratory at Madison, 
Wis., predicted. 

Petroleum solutions of pentachlorphenol 
and of tetrachlorphenol may be available to 
be used as preserving agents to help the 
industry over the war period, if creosote 
production should fail to meet needs. 

En route to Minneapolis by special train 
from Chicago, association members stopped 
over at Madison, Wis., on January 26 to 
confer with heads of the Forest Products 
Laboratory on the use of treated lumber to 
alleviate metal shortages. 

W. P. Conyers, Jr., Spartanburg, S. C., 
was elected president for the coming year. 
He succeeds W. R. Goodwin, St. Paul, 
Minn. Other officers named include R. H. 
Colley, New York, N. Y., first vice presi- 
dent; W. P. Arnold, Orville, O., second 
vice president, and H. L. Dawson, Wash- 
ington, D. C., secretary-treasurer. 
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Indiana Hardwood Lumbermen 
Hear Interesting Talks 


INDIANAPOLIS, IND., Feb. 2.—The annua! 
meeting of the Indiana Hardwood Lumbe: 
men’s Association was opened by the regu- 
lar directors’ meeting in the mornin 
followed by the regular meeting preside 
over by Louis J. Eckstein, president. T 
meeting was held in the Severin Hotel here 
on Jan. 23. 

The principal speakers of the day wer 
Clarence H. Jackson, State Forestation Dj 
rector, who gave an instructive talk on the 
duties of the citizens and the objects of 
Civilian Defense, and R. H. Grabow, U. 
Forest Supervisor, of Bedford, Ind., who 
spoke on what his department is trying to 
do. Dr. C. R. Martell, Purdue Universit 
spoke on what the School of Forestry is 
trying to do for the hardwood industry. 

Other speakers who gave very interesting 
talks were John W. McClure, secretary of 
the National Hardwood Lumber = As- 
sociation; R. C. Bunty, Assistant Super- 
visor of Forestry, Purdue University; | 
J. Linehan, past president of the National 
Hardwood Lumber Association; Geo. Ehe- 
mann, assistant secretary of the associa 
tion, and G. A. Vangsness, of the National 
Association of Hardwood Wholesalers. 

The election of officers resulted as_fol- 
lows: Parvel Moore, Cartage, president: 
Chas. H. Fawcett, New Albany, first vice 
president; J. K. Burns, Gosport, second vice 
president, and C. Fred Klee, Indianapolis, 
reelected secretary-treasurer. 
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SIDING, SHEATHING, FRAMING, 
LATH, CRATING, FLASK and 
PATTERN LUMBER. 

New Moore Dry Kilns just installed 
assure high-quality, properly-sea- 
soned lumber. 











CYPRESS -»7 HARDWOODS 


Lightsey lumber products have every quality and refinement that 
new-day manufacturing processes can give. This modern mill, 
with a daily capacity of 80.000 feet, has up-to-date kilns and 
planing mill facilities. Four famous Floorings—Pine, Oak, Maple, 


z 
RAINY LAKE LUMBER co Lid Gum—all End-Matched. We can supply practically all your lum- 
K 2 ber needs. 
Selling the Products of J. A. Mathieu Limited, Rainy one Ont. Te 
LIGHTSEY BROTHER 


Gro 


SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. E 
ern Pine Assn., 


OTHER SALES REPRESENTATIVES: Nat. Hardwood 
Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- bn ag reagan 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. . : 





MILEY, SO. CAROLINA 
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WE’RE STILL 
ROLLING! 





“LIGNASAN” LARRY SAYS: “Get on the right track to brighter lumber—with Lignasan!” 





ERE’S GOOD NEWS for cold water. You don’t even have 
| progressive producers! to weigh it. And mixed species of MAKE THIS EASY TEST 


2 i and softwoods can be 
For your convenience we have hardwoods and softwo b . Te Se hale en tor 


stocks of “Lignasan” in all our dipped in the same solution. sappy boards. 
warehouses — ready for prompt ‘ , 2. Di i : 

y iid So get on the right track to brighter ps hs dhe ney Se Senge te 
hi Lignasan”’ solution. 
— lumber — use “Lignasan” for less 

& . 3. Stack these boards in the 

“Lignasan” gives protectionagainst degrade, greater sales with lower lower part of an air-seasoning 
stain when the lumber needs it costs. Order your supply of pile. 


4. Inspect when dry. You'll 


see an amazing difference ... 
° . . ey: ” b 
air-seasoning period. ‘Lignasan de Nemours & Co. (Inc.), Grasselli thanks to “Lignasan.” 


is easy to use. You can apply itin Chemicals Dept., Wilmington, Del. 


most — during the first part of the ‘“‘Lignasan” today. E. I. du Pont 























LIGNASAN 


ANTI-STAIN CHEMICAL 
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Northwestern Retailers Face Future Determinedly 


Winning the war, the dealer’s place in the war pattern, and 
the nature of the peace highlight the fifty-second annual 


MINNEAPOLIS, MINN., Jan. 23.—The fifty- 
second annual convention of the Northwest- 
ern Lumbermen’s Association, which closed 
at noon, Jan. 22, was a cheerful and deter- 
mined meeting. The first session, reported 
in the previous issue, included messages and 
reports from President Glen R. Newton and 
Secretary O. C. Lance of the Northwestern 
Association and from President Carl Black- 
stock and Vice president John Alexander, 
Jr., of the NRLDA, Kirk Fox, of Success- 
ful Farming, dealt with farm markets. The 
war colored all the program, from the open- 
ing Prologue, “One Nation Indivisible,” to 
\dmiral Stirling’s closing address, “The 
Challenge Across the Pacific.” Winning 
the war came first in all the discussions. 


Discussion of Problems 


The Wednesday morning breakfast ses- 
sion, at the Radisson Hotel, included the Old 
Timers’ program, a demonstration of the 
Boy Builders’ Clubs and an open discussion 
of priorities, preference ratings, building re- 
strictions and similar subjects. 

The Old Timers’ Club includes some 600 
retailers who have been in business 25 years 
or longer. Copies of the “album” were 


given out, a booklet including the member- 
ship list of the club together with pictures 


M. Porter, Oskaloosa, 


of 200 members. C. 





Oo. G. HUGHSON, ROY WENZLICK, 
Portland, Ore.; St. Louis, Mo.; 
Boy Builders 3uilding Outlook 


Iowa, retiring president, recalled that a year 
ago he had said a dark cloud was approach- 
ing. The cloud has arrived, and again the 
veterans pledge their full support to the 
country. “If we had gone home last year 
_ with a gloomy outlook,” Mr. Porter said, 
“we wouldn’t have gotten the fine share of 
the business that we did get in 1941. I said 
last year that lumber had lost its identity 
in the completed house and that selling the 
house was the order of the day. This year 
we may sell more homes for cows and chick- 
ens than for people, but selling the completed 
building is still to the fore. Personally, I 


don’t think 1942 will be a bad year for those 
who practice salesmanship.” 

George S. Hage, Madelia, Minn., later 
elected president to succeed Mr. Porter, 
stated that the Rand Lumber Co., Burling- 
ton, Iowa, was completing its first hundred 
years in business and that the Kalbach Lum- 
ber Co., Oskaloosa, Iowa, is finishing its 
78th year. Mr. Hage said his father had 
started in business in 1884 with a silent 
partner. A little later he employed a young 
Norwegian; only to discover that this helper 
had been planted in the yard by the silent 
partner as a spy. Following that discovery, 
the young Norwegian returned to Norway 
where, in 1920, he was awarded the Nobel 
Prize in literature of $40,000 for the book 
entitled “Hunger”. His name was Knut 
Hamsun. Seemingly the spying business 
was in his blood, for reports purport that 
Hamsun was a noted Quisling. Mr. Hage 
displayed many exhibits from the old days, 
including a copy of the “little black book” 
that figured in the famous trial of lumber- 
men of the Northwest on the charge of con- 
spiracy to defraud. “The men were acquit- 
ted,” Mr. Hage said, “and we owe them a 
debt of gratitude for the successful fight 
they put up for the industry.” Mr. Hage 
quoted prices from his records of early days 
and said that only cement, then imported 
from Holland, was higher in price than now. 


Business in the Future 

John F. Alsop, Fargo, N. D., son of 
Harry T. Alsop, made a brief speech on 
‘Business in the Future.” He stated that 
business is a selling job and that the Old 
Timers, with their long experience, are the 
most ardent advocates of the new merchan- 
dising methods. “They know,” Mr. Alsop 
said, “as younger men must learn, that fun- 
damentals of business remain the same.” 

O. G. Hughson, Portland, Oregon, on the 
program through the courtesy of the Doug- 
las Fir Plywood Association, described the 
Boy Builders’ Clubs that he began organiz- 
ing eight years ago when he himself was 69. 
These clubs have various purposes; to de- 
velop a generation of tool-minded young 
men but especially to build up the boys them- 
selves by appealing to their normal tool hun- 
ger and by providing an outlet for their con- 
structive intelligence. These clubs have been 
highly successful in the Northwest. “Boys 
are a crop,” Mr. Hughson said, “to be har- 
vested in boyhood.” 

Secretary Lance led the open discussion of 
industry problems, explaining what is known 
in regard to priorities, quotas, ceiling prices, 
limitations on use of tires and the like. These 
are technical matters that change from week 
to week. At the time, dealers were permit- 
ted to buy building hardware and nails equal 
to their purchases in 1940, provided whole- 
sale stocks were available. They could buy 
70 percent of their 1940 purchases of woven 
and barbed wire and staples, again if stocks 
were available. Orders are filled in order of 
priority, and if the stocks allotted the indus- 
try are large enough there is provision for 
a somewhat larger percentage of purchase 


by dealers. Amounts of 1940 purchases are 
determined from wholesalers’ records, and 
not yet worked out is the matter of quotas 
for dealers who bought from jobbers or in 
pooled cars. In general, Mr. Lance said. 
there are no restrictions on goods other than 
metals. If the dealer has critical materials 
in stock, he can sell them for repairs of 
certain kinds or for dwellings begun before 





J. F. ALSOP, 
Fargo, N. D.; 
Future Business 


O. C. LANCE, 
Minneapolis, Minn.; 
Secretary 
Oct. 9, 1941. If the building order is issued, 
it probably will allot critical materials on 
the poundage basis. Sale of nails will be 
kept as fluid as possible. Until a stop-build- 
ing order is issued, and it may not be issued 
at all, a dealer can sell and deliver materials 

if he has them on hand or can get them. 


Value of Advertising 


“Publicity makes people want something 
they need and might want anyway,” said 
Frier McCollister, of the Insulation Board 
Institute, opening the afternoon session. 
“But publicity will make them want it 
quicker and in a more intelligent way.” By 
means of slides Mr. McCollister illustrated 
the interaction of national and local advertis- 
ing and described methods of working with 
local newspapers. National publicity must 
be supplemented by local advertising and 
construction news that pays off at the door. 
Mr. McCollister distributed a booklet pre- 
pared by the Insulation Board Institute, de- 
scribing practical methods of local advertis- 
ing and fair methods of getting building 
news printed in local papers. 

Roy Wenzlick, of Real Estate Analysts 
(Inc.), St. Louis, who has become a much 
relied upon prophet of the lumber business, 
used his famous charts to illustrate his ad- 
dress on the “Outlook for 1942.” By means 
of these charts he pointed out the regularity 
of business swings; up in eight years, down 
in ten. This basic swing is powerful, and 
because of it building will be rather stronger 
these next few years. Following are a few 
of Mr. Wenzlick’s predictions: inflation is 


(Continued on Page 46) 
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gn tie nig, Swing to Homes ‘Cony " 
Ors 
% 


New, Improved 
IMSUL . 


REG. U. S. & CAN. PAT. OFF 


INSULATION 


@ All over America, the trend is toward homes “Comfort- 
Conditioned”’ with KIMSUL *— for economical comfort both 
winter and summer. Here’s why: 





KIMSUL, one of the most effective “‘heat-stoppers’” known, 
now comes with an important basic improvement—a new 
asphalt-impregnated skin. Tough and abrasion- resistant, it 
protects KIMSUL blanket’s face from tearing, shredding or 
other damage rough handling might cause. And vitally 
important these days, KIMSUL is one of the easiest of all i 
insulations to install . . . its use cuts down man-hours per Leno 
job. Usually, one man can install it. 





Kimsut blanket is the only insulation that is delivered 
compressed and is expanded 514 times packaged length 
for installation. Here’s a feature that saves on freight, stor- 
age and handling charges... here’s the reason KIMSUL takes 
up less of your storage space and is so much more conve- 
nient to handle. All these KIMSUL advantages add up to 
more profits for you! 


H 


Sales of KIMSUL soared to new heights last year. This 
year, with the new and improved KIMSUL, supported by 
strong advertising and sales promotion which are awakening 
new interest in KIMSUL “Comfort-Conditioned” homes, 
1942 gives promise of being a year of even greater activity 
and profit for KIMSUL dealers. Send for FREE book “A NEW 
IMPROVED KIMSUL INSULATION” and full details of the 
new sales opportunities. 

*KIMSUL (trade-mark) means Kimberly-Clark Insulation 





KIMBERLY-CLARK CORPORATION 
(Building Insulation Division) AL-242 
Established 1872, Neenah, Wisconsin 

O Please send a representative 


D Please send free book “A New 
Improved KIMSUL Insulation” 
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(Continued from page 44) 
rather inevitable; rail 
likely to be critical; 
prices will rise more 


transportation is 
wage rates will rise, 
slowly in this than in 
earlier wars, due to public price controls, but 
later on prices probably rise to higher 
els than in the earlier World War. Farm 
values will farmers have money, and 
it is smart to tie to the farm market. Inter- 
est rates are prices, the cost of hiring money. 
Interest rates, rents and real estate 
will generally rise during the next five or 
six vears. Total building in 1942, due in 
part to Defense construction, will exceed that 
of 1941 by a billion dollars. An inflationary 
period is a time to be in debt, under certain 
definite conditions, if the equities are in 
property that can be marketed when prices 
are high, and if the debtor has enough as- 
income to live on and to 
indebtedness. 


lev- 


rise, 


values 


sured service his 


Individual Defense 


The tinal address of the 
Your Own 
humorist, James E. 


*Prepar- 
was given by the 
f New York. It 
Was a much appreciated combination of fun 
and common sense. Mr. Gheen’s message 
was the importance of thinking, based upon 
facts. He described the American Arsenal 
and the huge resources of the United States 
and emphasized the importance of American 
unity. “You'll prosper if industry 
prospers.” 

Admiral Yates Stirling, Jr., 
ot Staff of the United States Fleet and at 
one time Commandant of Pearl Harbor, de- 
livered the final feature address at the con- 


session, 
Defense,” 


ing 


Gheen, o 


your 


formerly Chief 


¥. 


Minneapolis, 


STOCKER. D. 
Minn.; 


Treasurer 


MONTGOMERY. 

Milwaukee, Wis.; 

Hoo-Hoo Con- 
catenation 


cluding session on Thursday morning. This 
was a carefully organized and factual analy- 
sis of national strength and disposition of 
forces in the Pacific. The Pacific Ocean is 
huge. Japan, in her effort to control the Asi- 
atic mainland, is attempting to capture the 
great screen of islands off the coast. Japan 
already controls the upper two-thirds of the 
screen, and the British, Dutch and Ameri- 
cans control the lower third. The Pearl 
Harbor base, at the crossroads of the Pa- 
cific, can protect everything within its orbit 
and is a vital outpost. It is equal in impor- 


February 7, 1942 


tance to Singapore, he believes. The Admiral] 
made a careful analysis of the relative im- 
portance of the actions in the Pacific and the 
Atlantic and, while admitting the difficulty 
of a decision, indicated that perhaps th« 
Battle of the Atlantic might be immediately 
the more important. He said that aggressiy: 
action by the fleet in the Pacific can comy 
only when there is an adequate protective aii 
force. Victory depends upon American pro 
duction, and industry is fighting the war a: 
truly as are the soldiers and sailors. 
us the tools, and we will do the job.” 

The Nominations Committee named th: 
following candidates who were elected 
unanimously to their respective offices: Presi- 
dent Glen R. Newton, Nevada, Iowa, and 
Vice President M. H. Alexander, Owatonna, 
Minn. O. C. Lance is secretary of the asso- 
ciation. 

All the display space in the big exhibit 
hall was taken, and attendance at the con- 
vention sessions was the largest in associa- 
tion history. Registrations were a_ littk 
smaller than last year, amounting 
thing more than 5,000. 

Following are the exhibit prize winners: 
Lumber and forest products division, Ander- 
sen Corporation. Building materials division, 
Wood Conversion Co. Sweepstakes prize and 
Fred D. Scott trophy, Wood Conversion Co. 

The stag banquet, given jointly by Hoo- 
Hoo and the Mississippi Valley Lumber and 
Sash and Door Salesmen’s Association, was 
held on Tuesday at the Nicollet Hotel. The 
dinner was preceded by a Concatenation, with 
Snark of the Universe, Don S. Montgomery, 
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DA 


PACIFIC 
MUTUAL 
DOOR CO. 


WAREHOUSES 
FOR ORDERLY | 
DISTRIBUTION 
TO THE TRADE 


tht DO ; 


Serio Wak DISTRIBUTION 


present. 


FAST, ¢ COURTEOUS SERVICE 


BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD ...DOORS 


FRAMES, MOULDINGS 


SASH & GLASS ...WALLBOARD 


coe ANGEL a Calif. 
ST. 
KANSAS CITY, "men. 


CHICAGO, Ul. 
BALTIMORE, Md. 
NEWARK, N., J. 


PAUL, Min 








CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Il. 
Retail and Industrial Sales 
A. E. BOATRIGHT LUMBER COMPANY, 
111 W. Washington St., Chicago, Il. 
Railroad and Car Material 


KURTH LUMBER MFG CO., 
TROUT CREEK LUMBER CO., Kirbyville, Texas 


You, Mr. Dealer, 
: Angelina mills 
and Mixed pas 


‘Phone, Write 


Straight 
Cars. 
or Wire 


Ash, Cypress 


“Sudden Service” 
from the 5 Mills of 


ANGELINA 


will benefit and profit by handling the fine products o! 
Always you can know the lumber you get is of sur- 
sing quality and dependable value. 
Gum Veneer, 
Oak and Maple Flooring, Oak and Gum Trim, Woven Wire Picket Fence. 


Short Leaf Pine, 
Dimension, Finish, Casing, Base, 


Oak, Gum, 
Mouldings, 


ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


Clarksville, Texas 


TEXAS OAK FLOORING CO., Dallas, Texas 


ANGELINA HARDWOOD CO., 
Sales Office, Lufkin, Texas. 
Mills at Ewing, Tex. and Ferriday, La. 
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FINE NORTHERN 
HARDWOODS/ 


These Northern Mills Are Modernly Equipped 


With up-to-date dry kilns, modern precision machines 
and skilled manpower, these mills of Wisconsin and 
Michigan are ideally equipped to convert choice North- 
ern woods into fine lumber, flooring and veneers. 
These are the woods: Maple, Birch, Beech, Ash, Elm, 


Basswood, White Pine, Hemlock and White Cedar. 
These firms also have good stocks of Plywood, Floor- 
ing, Veneers, Lath, Shingles, Piling, Poles, Posts and 
Ties. Your inquiries and orders sent to these reliable 
firms will have prompt, careful attention. 





“Thunder Lake Lumber Co. . . . . . Rhinelander, Wis. 


Air- and Kiln-Dried Northern Hard and Soft Woods 
Mills—Rhinelander and Lemke Spur, Wis. 


‘Robbins Flooring Company . Rhinelander, Wis. 


Newberry. Mica.—Maple, Birch, Soot Oak, Strip Flooring; 
ae unit, single slat, parquetry; Heavy Duty Flooring. 


“Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


Compl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
Brch, Flg. Hdwd. Ven’r’d Doors, Plywd. Mod. Dry Kiln facil. 


*Yawkey-Bissell LumberCo. . . . . . White Lake, Wis. 


Northern Maple, Birch and Oak Flooring: Kiln Dried Hard- 
woods; Hemlock Lumber and White Pine. 


‘|. Stephenson Company . . . . Wells, Mich. 


“Ideal’’ Maple, Birch, Reech ieee tent Dimension; 
White Pine, Spruce, Hemlock: Posts, Lath, Shingles. 


‘Holt Hardwood Co. . . .. . Oconto, Wis. 


Maple, Birch, Beech, Oak Flooring. ‘iis Assembled Block, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. 


Cadillac-Soo Lumber Co. (Wi S4HLS'*) Grand Rapids, Mich. 


Northern Hardwoods. Hard Maple a Specialty. Hemlock, White Pine. 
Modern Dry Kilns. Facilities for Surfacing, Resawing, ete. 


“Michigan Pole & Tie Co, (Mis; Newberry...) Newberry, Mich. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
White Cedar Poles, Posts, Shingles, Piling. Soft 6 Hardwood Ties. 


‘Connor Lbr. & Land Co. (Mills: taona, Wis.) Secs, Marshfield, Wis. 


K. D. & A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. 


“Von Platen-Fox Company . . . . Iron Mountain, Mich. 


Complete Stocks Northern Hardwoods, Kiln-Dried or Air-Dried: 
Hemlock & Pine. Mills: Iron Mountain—Trout Creek—Mass. 


“Rib Lake Lumber Co. . . . . . . . Rib Lake, Wis. 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, 
Shingles, Cedar Posts and Poles. 


*“Wisconsin Land & Lumber Co. . Hermansville, Mich. 


“IXL’‘ Maple, Birch and Beech atee Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


tMember Maple Flooring Mfrs. Assn. 


“Edward Hines Lumber Co. . . . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods; White Pine, Spruce and Hemlock. 


tKerry & Hanson Flooring Co. (fi'Gs ter“) GRAYLING, MICH 


Maple, Beech and Birch Flooring—Maple. Beech, Birch, Elm, 
Soft Maple, Basswood, Hemlock, White Pine. 


Copeland Lbr.Co. (fowmerty tbr: Devt.) Qntonagon & Atlantic, Mich. 


Sales Office—135 So. LaSalle St., Chicago—Hardwood Lumber, 
Dimension. Dry Kilns and Planer 


“Lake Superior Lumber Corp. 


Northern Hardwoods, Hemlock, White Pine. 
Modern Dry Kiln facilities. 


*C. M. Christiansen Co. . . . . . . . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


“Wm. Bonifas Lumber Co. (yarcmts.“thich.) Sas. Neenah, Wis. 


Northern Hardwoods, White Pine, Cedar es tl Shingles, 
Squares, Lath. Modern Dry Kilns. Expert Millwork. 


“Underwood Veneer Co... .. . Bessemer, Mich. 


Northern Hardwoods, Hemlock, W. na at Bessemer, Mich. 
Veneers and Panels at Wausau, Wis. 


“Yawkey-Alexander Lumber Co. . . . . Schofield, Wis. 


Birch. Basswood. Hard Maple, White Pine, all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 


“Goodman Lumber Company .. . 


Northern Hardwoods, Hemlock, White Pine, Basswood, Hard- 
wood Dimension. Planing mill. Dry kilns. Rotary cut veneers. 


“Bissell Lumber Industries . . . . . . Hawkins, Wis. 


Northern Hardwoods, Hemlock, White Pine Lumber. Band 
sawn, excellent manufacture, first-class planing mill work. 


“Marathon Paper Mills Company . . . tronwood, Mich. 


Air Dried or Kiln Dried Ash, leach, ‘Birch, Elm and Maple 


Lumber—also White Cedar Shingles. 
E. M. Holland Lumber Co. . . Newberry, Mich. 


Sales Office, GRAND RAPIDS—Michigan ‘Mestuenie, Softwoods 
and allied products 


* Oconto Co., Oconto, Wis. “Bay De Noquet Co., Nahma, Mich. 


Sales Office, 817 Railway Exchange, Chicago—White Pine, 
Hemlock, Hardwood Lumber—Shingles, Cedar Products, Lath. 


“Mewar Northern Hemlock & Hardwood Mfrs. Assn. 
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RAY JENKINS, 
Elizabethtown, Ky.: 


New President 


Lovisvit_e, Ky., Jan. 25.—The Kentucky 
Retail Lumber Dealers’ Association started 
its annual three-day convention at the Brown 
Hotel, Louisville, on Jan. 20. There was a 
program on which appeared many very well 
posted specialists in the sales of building 
materials of various types. A considerable 
part of the program as scheduled brought 
forth discussions as to keeping organizations 
intact during the present shortage of build- 
ing materials, along with substitute products, 
and plans for the reconstruction period when 
and as peace returns to the world. 


Speaks on Dealers’ Problems 

One of the principal speakers at the open- 
ing session was Arthur A. Hood, Johns- 
Manville, New York City. Mr. Hood, in his 
talk, featured the buying power of the 
farmer today, and held that the farm is a 
gold mine for the dealer and one that he 
can dig in not only in 1942 but for years to 
come, pointing out that for years past the 
farmers had hard sledding, but conditions 
have changed and today the farmers are in 
good shape. He held that the farmers had 
long been neglected in sales programs as 
planned by lumber and building material 
dealers, but today the farmers are enjoying 
living standards comparable to those of the 
city dwellers, and sound buildings are even 
more important to the farmer than to the 
average city householder. 

He suggested, among sales methods to be 
applied to the farm field, direct mail cam- 
paigns to every farmer, a personal visit to 
every solvent farmer for discussion of needed 
buildings and improvements, and maximum 
use of Government cooperation. 

Mr. Hood held that the lumber dealers are 
now facing four problems, including the han- 
dling of Defense construction, more of which 
will be coming in 1942 than in 1941; develop- 
ment and handling of indirect Defense con- 
struction, such as farm building; promo- 
tion of maximum utility or use of the build- 
ing industry’s materials and personnel, and 
preparation for the crucial problems of peace. 
In this connection he warned that peace 
’ would probably bring a greater crisis than 
war. He contended that this is true due to 
the fact that this nation is more expert in 
production than in distribution and absorp- 
tion of millions of men and women now en- 
gaged in Defense activities and in the armed 
forces. 

Mr. Hood further urged increased appro- 


priations for advertising and sales, and re- 
organization of sales forces, aimed at devel- 
oping the home building industry to its 
potential maximum after the war as a stabil- 
izing influence. 

Demountable houses were also discussed 
by Arthur A. Hood. He commented on the 
fact that the Government has just approved 
of 750 demountable houses to be constructed 
in the Louisville-Charleston Defense area. 

Professor Charles W. Williams, head of 
the department of Economics and Com- 
merce, University of Louisville, outlined his 
conception of “Business Hazards Over the 
Next Twelve Months.” 

The Kentucky Retail Lumber Dealers’ 
Association, at the second session, elected 
Raymond Jenkins, of Elizabethtown, Ky., 
president, succeeding FE. L. Sandusky, of 
Lexington, Ky. and Emmett Hayden, of 





DON CAMPBELL, EK. L. SANDUSKY, 


Lebanon, Ky.; 
Secy.-Treas. 


Lexington, Ky.; 
Retiring President 


Hopkinsville, Ky., was elected vice president. 
Don Campbell, of Lebanon, Ky., was re- 
elected secretary-treasurer. 

E. M. McGowin, Chapman, Ala., president, 
Southern Pine Association, in a discussion 
held that urgent military demands would 
probably continue to use all lumber produced 
for the next two or three months and cut 
dealers off from supply, but that this is 
purely a war measure and when the job is 
finished the manufacturers can return to the 
next important demand, that of filling dealer 
requirements. 

He listed as four important items, when 
the more pressing war needs are completed, 
as first: Defense housing, day to day in- 
dustrial requirements, repair and remodeling 
needs, and lumber for farm use. 

He held that the lumber dealer is not the 
forgotten man in the war picture, and while 
he may experience some trouble in obtaining 
current supplies, it is only because he has 
had to stand aside to permit more pressing 
war needs to be satisfied first. He expressed 
the opinion that the lumber dealer will soon 
be back in full force. As to the post war 
picture, he admitted the best anyone could 
do would be to guess. He said: 


Present Conditions; Study Post War Problem 


“T can foresee an economic peace in which 
necessary raw material will be made avail- 
able to all countries in sufficient quantities 
for an exchange of goods and services that 
will improve the standards of living the 
world over, with strict international regula- 
tion of strategic materials so that no one 
country will get an excessive amount with 
which to build armaments and repeat the 
processes of aggression.” 


Difficulties of Priorities 


H. R. Northup, secretary of the National 
Retail Lumber Dealers’ Association, Wash- 
ington, D. C., held that even the farmer who 
desires to build a new chicken house in 1942, 
may find priorities standing in his way. He 
held that it would require close to 100 pounds 
of hardware, including nails, to build a good 
sized hen house, and such items as steel and 
iron and zinc or galvanized wire, roofing 
and nails, are needed in the construction of 
almost any farm building. 

He held that the possible restrictions on 
metals used in home construction, to around 
100 pounds, as has been rumored, would dis- 
rupt home building, in that it was hardly the 
equivalent to a keg of nails, and considering 
the hardware, plumbing, electric goods, flash- 
ing etc., needed in home construction, not 
much further restriction could be under- 
taken. 

In discussion of prefabricated houses he 
contended that the present facilities of the 
prefabricators were far below the needs of 
the country, but that there had been dis- 
cussion and there was the possibility that 
idle, or partly idle planing mills in various 
parts of the country might be used to pro- 
duce fabricated or semi-fabricated sections. 

He held that there was a hope that it may 
be possible to obtain estimates for assurance 
of what metallic materials will be available 
for home construction as well as farm con- 
struction, but right now it is guesswork. He 
also contended that it might be possible to 
establish the fact or contention that some 
types of farm buildings—large dairy barns, 
storage houses, etc., are vital to Defense 
through their need in food production and 
storage, that would perhaps secure priorities 
for materials needed in their construction. 

Peter A. Stone, price executive, of the 
lumber and building materials section of the 
OPA, gave a technical address relating to 
the lumber dealers’ part in price control, 
copies of which are to be distributed to lum- 
ber dealers through the nation. 

Elsewhere in the program was the annual 
talk of E. L. Sandusky, president of the asso- 
ciation, a talk on “Research and Its Develop- 
ments,” by Dr. J. S. Long, Chemical Engi- 
neer, Louisville, formerly connected with 
Lehigh University, and Edward F. Hagan, 
director, Louisville Office of the Wage Hour 
Division, who talked on “The Wage and 
Hour Act and You.” 

At the final session, the featured speaker 
was Kenneth T. Downs, International News 
Service correspondent, of New York City, 
who spoke under the general heading of 
“The New World Order.” 
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may Put it another way . . . a Kyanize customer is a customer for LIFE. To 
ance keep customers, start them right. 
lable Kyanize paints win satisfied customers by easy application, by gay, exciting 
con- colors, by seif-smoothing qualities, by durability, and finally, by unfailing 
He satisfaction. 

More than all this, to dealers Kyanize means close cooperation, commanding 
vliees national advertising, strong local promotion, displays, lively literature, pace- 
ome setters, sales-makers that put LIFE into paint volume. 

Ins, For 1942 Kyanize offers the strongest offensive in years, the livest promo- 
ense tional plans of the decade. Kyanize dealers have all this real help free; 
and others should sign and send the coupon without delay. 
ities IMPORTANT. All smart retailers, not now enjoying Kyanize profits, will 
‘ do well to check, sign, and send that handy coupon now. 

the BOSTON VARNISH COMPANY 
the Everett Station, Boston, Mass. 
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THE LUMBERMAN POET 


SAN FRANCISCO—NIGHT AND 
DAWN 


Written on the Occasion of the San 

Francisco Earthquake Disaster of April 

18, 1906, this Poem Appeared in Issue 
of April 21, 1906 


She stood beside the westward gate 
And flung it wide to all the world, 
As angels, by the gate empearled, 

earth's weary travelers await. 





What Jt Means 
TO BEA 











The night came down, and weeping men 
Saw, in the west, day flicker out; 
Yet in no heart arose a doubt 

That God’s white dawn would come again. 


IECO 


DEALER 


So San Francisco, in thy woe 

Doubt not the day ’gain shall rise 

Come, kiss thy dead ‘and wipe thine eyes 
And set thy features to the glow 





That awakens in the yellow east; 
For, from thy ashes and thy pyres, 
Shall rise again thy thousand spires 


If you are in a Wefense Housing area, it will In numbers and in fame increased. 


pay to stock TECO Termite Shields. Due to 
the shortage of critical materials, builders will 


have difficulty procuring metal termite shields. 


And she was fair as angels are— 
Fair with mighty mystery 
Of golden strand and emerald sea 
And purple mount and shining star. 





TOMMIE'S HOUSE 
From Issue of April 14, 1906 
Tommie’s house ain’t grand or great; 
Tommie’s house is small like ours; 
But there’s vines that climb the gate 
An’ the path is lined with flow’rs. 
Near the street it doesn’t stand, 
’Cause there isn’t any street— 
Just a footpath in the sand, 
Made by little children’s feet, 
To Tommie’s house. 


As a result of national advertising, more and 
more government and private architects, and 


builders are specifying 


Yea, fair she was, and great, and calm, 
And proudly reigned o’er many a mile; 
Her every sunrise was a smile, 

Her every stnset was a psalm. 


Yea, fair she was—and then, unseen, 
The thunders shook her jeweled throne ; 
Her palace tumbled, stone on stone, 

And left unhoused a stricken queen. 


TECO DIE PRESSED 





TERMITE SHIELDS 





because TECO Shields meet require- 
ments of both the FHA and U. S. 
Bureau of Entomology, and because 


TECO is able to fill orders. 


OPM has placed metal termite shields 


on the priority list for privately 


financed Defense Housing construc- 


tion in certain termite infested areas. 






ering Company, Inc. 


Timber Engine Wash.. D. C- 


4. KK-2 1337 Connecticut Ave.. 
a mation on TECO 


sales 


infor 


omplete 
Please send us © e us data on 


Termite Shields and 9)v 


arrang ement. 


Individual 









Firm... 


Street... 


City 









A tremor ran across the waves 
And broke in terror on the shore: 
And, where a garden bloomed before, 
New mounds arose o’er huddled graves. 


Bright as her future and her 
The skies were kindled by her pyres; 


Insatiate, a thousand fires 


Wrapped all her splendor in their flame. 


You kin climb up Tommie’s trees, 
You kin walk on Tommie’s grass, 

You kin lay and watch the bees, 
3uzzin’, buzzin’ as they pass; 


You kin listen to the mill, 


fame 


You kin hear the birds that sing, 
You kin run an’ play your fill— 


You kin do most anything 


To Tommie’s house. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








The Mail 


Bag: A _ na- 
tional association wanted 


—Noting the trend of opin- 
ion as expressed in recent 
issues of the LUMBER- 
MAN relating to tariff mat- 
ters, Government reserva- 
tion of timber lands, census 
statistics, national wa- 
terways and kindred sub- 
jects of national impor- 
tance to lumbermen, it 
appears that a prime req- 
uisite for the industry is 
a national organization, to 
enable effective expression 
of opinion and more direct 
influence in all matters 
requiring national legisla- 
tion. The cotton, wool, 
iron and other leading in- 


dustries have found it 
necessary and _ profitable 
to maintain such associa- 


tions which have 
them 


enabled 





to accomplish what 


would be impossible’ to 
lumbermen with their var- 
ious local organizations. 
Had there been a national 
committee to have. at- 
tended to tariff legislation 
when the McKinley bill 
was formulated, it is fair 
to presume that a differ- 
ent result would have 
been secured. The great 
lumber industry of the 
country was represented 
before the congressional 
committees by gentlemen 
who were bound by local 
interests, and the result is 
seen in the present tariff 
bill with its incongruities 
and bad effect on the great 
majority of lumber manu- 
facturers. The lumber in- 
dustry, if provided with a 
national organization sim- 
ilar to that of the iron and 
steel or the woolen indus- 





try, would be the most 
powerful in the country, 
while now it is restricted 
to local influences upon 
questions of local scope. 


* 


A number of the manu- 
facturers who can do so 
are substituting a good 
quality of chestnut for 
plain oak. The chestnut 
is just a trifle cheaper. It 
is claimed that eastern 
chestnut is too wormy for 


other uses than that of 
coffin boards, but many 
coffin makers are using 


chestnut that is fairly rid- 
dled with holes and cover- 
ing it up with cloth. The 
better quality of chestnut 
has been coming recently, 
some from Ohio and Ten- 
nessee. 
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ever before has FIRE-PROTECTION 
heen so important! 
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Johns-Manville Asbestos Shingles for roofs 
and sidewalls are FIREPROOF... cost less 
in the long run... Why gamble? 




















*BUILT TO LAST 30 YEARS 
PLUS, the new J-M Ameri- 
can Colonial Roof Shingles 
combine beauty, firesafety, 
low upkeep. *30 years is 
underestimating their life. 
Thousands of the very first 
J-M Asbestos Shingles are 
still going strong after 
more than 30 years. 


Every dealer can help eliminate fire hazard by 
recommending J-M Asbestos Shingles. Made of 
asbestos and cement, they simply cannot burn! 

For roofs, the new J-M American Colonials 
provide American Method beauty, the texture 
of weathered wood, handsome color blends, 
freedom from rot and decay. Any carpenter can 
apply them. And the finished roof costs but little 
more than roofs of far less lasting materials. In 
fact, based on their life expectancy* the cost 
per year of a J-M Asbestos Shingle roof is, we 





BEAUTIFUL J-M Cedargrain 
Textured Siding Shingles 


(lites wmmnlians te believe, less than for any other roof. 

es Rell ale pon For sidewalls, J-M Asbestos Siding Shingles 
proof, they assure perma- offer equal protection against fire, weather, 
nently low maintenance. ° ‘ 

Siecae eed peeenianiee wear. Never require preservative treatment. 


treatment. Unusually eco- 


Guaaaai ane cerennie. For details, just mail the coupon. 





JOHNS-MANVILLE, Dept. AL-2 
22 East 40th Street, New York, N. Y. 

Please send me your latest brochures on J-M 
Asbestos Roofing and Siding Shingles. 


Name 





Address 























SEND US YOUR 
INQUIRIES FOR 


PINE 


MOULDINGS 


Manufactured from choice soft tex- 
tured Ponderosa Pine at our Klamath 


Falls factory. 


Can ship 5/4 and 6/4 promptly. 


Send Us Your Inquiries on 


CUT SASH & 
DOOR STOCK 


Selects, Ponderosa and Sugar 
Pine. Also on Common. 


We Also Invite Your Inquiries 


on Spruce Shop and Clears. 
and on 


Sitka Spruce 


West Coast Hemlock Sugar Pine 
Port Orford Cedar Mouldings 
Douglas Fir Cut Stock 


WRITE OR WIRE 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 











Ponderosa Pine 
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Lumber Production--1940 and 1941 


Wasrincton, D. C., Feb. 2—Lumber pro- 
duction in 1940, as reported by the Bureau 
of the Census, was 28,934,127,000 board feet, 
notes the National Lumber Mansfacturers’ 
Association. This was an increase of 15.9 
percent above 1939, and was the largest pro- 
duction reported since 1929, when 36,886,- 
000,000 feet was produced. 

Softwood lumber production amounted to 
24,903,000,000 feet—86 percent of the total. 
The production of softwood in 1940 was 17 
percent greater than in 1939. Southern pine 
continued to be the largest single production 
group, with a production of 10,163,000,000 
feet, an increase of 31 percent over 1939. 
Douglas fir was the second important. soft- 
wood species, with a production of 7,121,- 
000,000 feet, an increase of 10 percent over 
1939. Other softwood species of which pro- 
duction was over a billion feet were Pon- 
derosa pine, with a cut of 3,613,000,000 feet, 
and white pine with 1,124,000,000 feet. 

Hardwood production, as reported by the 
Census for 1940, was 4,031,000,000 feet—an 
increase of 8 percent over 1939. Oak produc- 
tion was 1,467,000,000 feet. Red gum, maple, 
and vellow poplar were the next hardwoods 
in importance, with totals of 479,000,000, 


163,000,000 and 376,000,000 feet, respectively, 

Oregon was again the leading State, wit! 
a production of 5,202,000,000 feet. Washin: 
ton was next with 4,542,000,000 feet. There 
were 9 other States producing over a billion 
feet of lumber. 

The Census for 1940 recorded 19,886 mili, 
producing over 50,000 board feet each per 
year. This was the greatest number of mi 
since 1929, when 20,037 mills were report 
The number of reporting active mills lies 
been steadily increasing since 1935. In some 
of the Southeastern States canvassed for t 
first time by the lforest Service, there were 
large increases in the number of reportine 
mills. In North Carolina, 2,346 active mill. 
were reported in 1940, as compared to 1,876 
in 1939. In Virginia, there were 2,004 activ: 
mills reported in 1940, compared to 1,068 in 
1939. In the 9 coastal States, from Virginia 
to Texas plus Arkansas and Oklahoma, there 
were reported 12,705 active mills in 1940, 
compared to 9,170 in 1939. 

Preliminary revisions, by the National! 
Lumber Manufacturers Association of 1941 
data, based on 1940 Census prodction figures, 
indicate a total production in 1941 of 31.8 
billion feet. 





Production In 1940 Reported By Census Bureau 


Wasuincton, D. C., Feb. 2—Preliminary 
Census Bureau figures for lumber produc- 
tion in 1940 show that output was 15.9 per- 
cent larger than in 1939, continuing its in- 


Production by States—1940 


No. of Production in 1940 
Active (Thousand Feet) 
Mills Re- Total Total 


States— 
Alabama 


porting Softwood Hardwood 
ewes een 1,849 1,571,228 179,018 


ATVBORG 666606 e% 41 it 4) rere 
ATEGHSAS 60.65%. 910 1,099,398 273,471 
California ...... 251 = =1,954,23 269 
Comrade .scies: 171 79,183 33 
Connecticut .... DS 5,270 10,439 
Delaware ....... 24 8,847 1,104 
PUOUIEE siesic bees 346 598,150 48,736 
GROOTHIA 20 kc ecvies 1,920 1,485,987 126,160 








I) 209 773,293 357 
BIMMONS chek icon 76 105 23,472 
ENGIAQNA 6.066 6s 209 73 92,571 
ee a ee 9,971 
Kansas and 

Nebraska! .... 6 65 4,046 
Kentucky ...... 366 34,762 143,354 
Louisiana ...... 353 730,688 345,514 
ere ee 290 195,28 34,935 
PEATTIONE 6.6660 S6 25,05 15,237 
Massachuse tts. me 132 56,309 8,494 
Michigan ....... 401 136,976 285,648 
Minnesota ...... 401 92,435 54,924 
Mississippi ..... 1,409 1,220,036 261,914 
BEISSOOE! © .4 «0's 34 10,545 47,039 
MIOMIANA. 6s. 73 325,315 23 
New Hampshire. 219 166,452 22,515 
New Jersey..... 34 2,120 13,491 
New Mexico..... 100 S35 cee lskwrwews 
Mew York........ 205 40,314 69,562 
North Carolina. 2,346 1,081,020 257,744 
RE RS a ae 315 796 102,998 
Oiklahoma .....<. 152 140,109 15,909 
OPEGON. .60cece. 644 5,180,165 21,946 
Pennsylvania .. 369 45.596 128,190 
Rhode Island .. 21 S712 1,298 
South Carolina.. 882 678,523 189,635 
South Dakota .. 32 40,250 
Tennessee. ..... 534 124,186 212,722 
PN 565 a are 554 1,148,118 122,986 
ee eee 90 15.615 111 
VOTMOnt 2.6.66. 176 63,346 33,908 
Li, re 2,004 712,952 336,870 
Washington .... 625 4,520,772 20,930 
West Virginia .. 273 44,515 274,023 
Wisconsin’ ..... 474 190,398 239,606 
Wyoming ...... 112 57,223 21 

United States..19,986 24.902.933 4,031,194 


crease and being at highest point since 1929. 
Of the 1940 total, 35 percent was yellow 
pine, and 25 percent, Douglas fir. Data by 
species and States follow: 


Production by Kind of Wood 


Lumber Sawed (In Thousand Feet, 
Board Measure) 











Hardwoods— 1940 1939 1938 
pS, re ore pt ae 15,751 
re 84,211 90,428 T7544 
Basswood 99,857 95,688 77, 887 
ee 12 22" 519 119,564 96,834 
ae 170, 483 140,738 160,085 
Chestnut 68,015 74,051 77,901 
Cottonwood.. 153,562 129,858 139,654 
ee 92,096 73,845 64,412 
Hickory ..... 35,289 37,759 24,069 
pO er eS eS ore 26,100 
Maple ..cce. 462,947 445,163 389,416 
J ee 1,467,386 1,432,119 1,208,984 
Red Gum.... 479,118 382,693 
Sycamore : 31,591 27,104 
TWURGTO occ 228,286 271,486 
Walnut ..... 33,865 27,007 
Yellow 

Poplar..... 76,037 276,383 220,554 
All Other.... 97,266 109,201 57,286 

Hardwoods, 4,031,194 3,733,087 3,353,448 

Softwoods— 1940 1939 1938 
Balsam  Fir.. 12,583 20,002 12,712 
Incense Cedar SMGGe Sweece seme 
Port Orford 

Cedar . DEUS bkeivais  Wiloaree 
Western Red 

Cedar .. Se 
Other C edar. : ee. eae = > rewesis 

Total Cedar 294,352 263,693 221,878 
Cypress .. 405,011 421,584 408,300 
Douglas fir. 7,121,236 6,494,301 5,215,972 
Hemlock 716,077 665,259 577,914 
ee 131,295 111,488 84,145 
Lodge pole 

PING 22sec 47,063 54,803 76,306 
Ponderosa 

i eee 3,612,945 3,360,004 2, 0: 


733,{ 
Redwood 345,003 317,2 


Iengelmann 


388,845 





Spruce - oS ee eee 
Sitka Spruce ee. ° Gkakes Sees 
Other Spruce. OGTOe 8 828 eee ewes 

Total _ = 

Spruce . 402,473 346,159 290,493 
Sugar Pine.. 363,041 308,929 267,09% 
Write Fir... 120,556 97,712 86,245 
White Pine... 1,124,490 1,004,262 804,756 
Ye'low Pine.10,162,966 7,749,188 7,196,206 





Soft woods. . 24,902,933 21,242,387 18,292,825 
Total " 
Lumber... . 28,934,127 24,975,474 21,646,271 
Combined to avoid disclosing data for 
individual establishments. 
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SELL THE WINDOWS THAT SOLD BETTER 
WINDOWS TO = AND = AMERICA 


Windows 
beauty. yg De. 
trouble- “ 


are an 
y admit nee 


Xinsulate 


addition, t 


window 


they cost les 


s to 0 a astall; be he 


lp save 





eal jue kee out ee pica 


That’s the story Curtis has told Mr. and Mrs. America 
about Silentite for 10 years. (Silentite was first intro- 
duced in 1932.) Editors have been talking about better 
windows, too! The result? It’s changed America’s “win- 
dow thinking.” Now windows are important to today’s: 
home builders. They’ re vital to both comfort and charm. 


Here’s what Silentite windows help you do 


Let you sell window economy. When it costs only: 

e about 50% as much to install Silentite windows as | 

ordinary windows, you can furnish better windows on! 
almost every job. 


9 Let you sell “fuel savings.” Curtis Silentite “Insu- 
° lated” windows have built-in, highly effective wea- 
ther-stripping. You can furnish long-time fuel savings. 


3 Let you assure trouble-free operation. No weights, pul- 
e leys or cords in Silentite windows to cause sticking, 


5 Of Conan 


\an 





SaaS 
jamming or rattling. You can furnish -lasting freedom 
from “window pains.’ 


4 Let you sell from stock. Stock sizes are a Silentite fea- 
e ture. Fits any wall construction. You can furnish 
Silentite for any size, style or price home. 


5. Let you deliver windows promptly. Silentite can be 
ready when the job is ready. You can assure prompt 
service to contractors and owners. 


Let you sell in today’s markets. Silentite fits the needed 

¢ economy of the low-cost home market—the remodelin 
market, too. It is an economical window for all sizes | 
prices of window openings. It sells easier—it is installed 
faster—it saves builders’ time—it saves owners’ money. 


Get information on the Silentite window family. Get 
the Curtis Economy Calculator to help you figure fuel 
saving and installation saving. It’s free— mail coupon. 


CURTIS WOODWORK IS RECOMMENDED BY LEADING ARCHITECTS EVERYWHERE 





iin cdlidinwie eis oe Rebate oR AIDA Cae eS Seas 
the Insulated ane Addvess ak ms cee ek aR a 
THERE’S ONLY ONE SILENTITE AND ONLY CURTIS MAKES IT : City Es ica ioicorgitlisleraghata roms Gaaie 6 aieleiauare ace eee OI hey oe or eee 


Its patented features aren’t available in any other window 


GURTIS COMPANIES SERVICE BUREAU 
Dept. AL, Clinton, Iowa 


Tell me all about the Curtis Silentite Window Family J 
Send me a free “Economy Calculator” J 
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Value of Specialization Demon- 
strated by Lumber Manufacturer 


SEATTLE, WAsH., January 30.—The value 
of specialization in production is demon- 
strated in an order recently filled from the 
studding mill of Twin Harbor Lumber Com- 
pany. The order was for 800,000 feet of 
studding, cut to exact lengths, so no fabri- 
cation was necessary, and was delivered 
within the time specified, namely, two weeks. 

Twin Harbors Lumber Company, with 
headquarters in Aberdeen, Wash., where 
Henry Anderson is president, is engaged in 
the manufacture of lumber, shingles and 
studding in Washington, and Oregon, and 
also operates a large wholesale business 
with offices in Seattle, Portland, Chicago, 
3oston and Waco, Texas. This company’s 
mill in Raymond, Wash., manufactures shin- 
gles. However, its specialty plant is the 
8-foot studding mill. 

Here the company produces nothing but 
8-foot Douglas fir 2x4’s which may be 
trimmed to exact length in fraction inches, 
such as 7 feet 834 inches or any other length 
between 7 and 8 feet. These 2x4’s are all 
manufactured from Douglas fir log and 
should not be confused with 8-foot 2x4’s 
made from veneer log cores. 

This company is one of the world’s largest 
producers of 8-foot 2x4’s, turning out 135 M 
feet of this one item every day. 

The company has a well developed West- 
ern Pine department and is particularly 
equipped to furnish Ponderosa pine mould- 
ings. It is also one of the most important 
shippers of ammunition boxes and is a large 


Amermecan fiumberman 


factor in the defense housing program. 

Twin Harbors Lumber Co. has been long 
recognized as a large shipper of railroad 
and car material. 





Sold Out to Government for 
Next Six Months 


TRENTON, N. J., Feb. 3—To home own- 
ers and to building material dealers -the 
Homasote Co., located here is announcing 
that its production of “Homasote Precision- 
Built Homes” for the first six months of 
1942 has been sold to the Government for 
defense housing. The company contends, 
however, that in the near future it will have 
an announcement of great interest to home- 
owners and dealers. Meanwhile it asks that 
individuals in these two groups submit their 
names for addition to the company mailing 
list. 

Salesmen for the Homasote Co. have been 
taken off the road to conserve tires and 
gasoline and are being given an intensive 
training course here in the technique of 
building and selling houses. 





Buys Indian Ponderosa Timber 
and Will Build Mill 

SPOKANE, WASH., Jan. 31—Ray L. Wil- 
son, of Spokane who, a couple of years ago 
sold his interest in the Dear Park Lumber 
Co. to Walter Leuthold, whose partner he 
had been for thirty years, is re-entering the 
mill business. The Indian Department re- 
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ported that Mr. Wilson was the successfu! 
bidder for a large block of Ponderosa pine 
on the Warm Springs reservation, in Cen 
tral Oregon east of the Cascades between 
Mount Hood and Mount Jefferson, 1: 
further states that he will personally build 
and operate a modern plant as soon a: 
present emergency conditions permit. This 
timber is said to be one of the finest stands 
of Ponderosa in the country, justifying an 
annual cut of 25,000,000 feet on a sustained 
yield basis. 





Insulation Sales Newly Organized 


With the introduction of the improved 
“Kimsul” insulation, which now has a tough: 
protective facing, comes the announcemen: 
of a new four divisional sales set-up by the 
Kimberly-Clark Corp., of Neenah, Wis., fo: 
the marketing of its insulation product. 

Each district manager will have a suff- 
ciently large staff of trained salesmen to 
provide close contact with customers. 

District I, with Scott B. Fithian, New 
York City, as manager, will comprise the 
New England states, New York and north- 
ern New Jersey. District II will cover mid- 
dle Atlantic states and portions of the Mid- 
West with G. S. Guild, Harrisburg, Pa., 
as manager. District III includes Mid- 
Western states and is to be directed from a 
Chicago office managed by E. C. Burch, and 
District IV covers the far West and is 
managed by F. M. Lundstrom at San Fran- 
cisco, Calif. 
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our 


proven rental-sales plan? Do it NOW! 


CLARKE SANDING MACHINE COMPANY 


Pte @ acto), mee ile iice.¥, | 





A number of lumber 
dealers 
that there's a fine two- 
way profit opportunity 
in renting and selling 
new DREAD. 
NAUGHT 8” SPEED 
SAW — a super saw 
with considerably more 
capacity than the av- 
erage 
which you can't stall. 


Renting them by the 
day to contractor 
customers brings in very attractive profits in itself. But it does 
more than that. Most contractors soon get the urge to own 
_one for themselves, and that means a nice juicy profit on 
every saw sold. Here's a new source of extra profits that will 
surprise you. Why not write-for discounts and details of our 


have found 





saw and one 





Bounoers everywhere know what swell “closers” these 


Stanley “Roll-Up” Garage Doors are. Even small homes 


can have modern, efficient garage doors -since they'll 
only add $25 to the hardware allowance. 

The finest garage door equipment is Stanley —it gives 
trouble-free operation for the life of the garage. 

Do you have our catalog? Why not ask for it? The 
Stanley Works, New Britain, Connecticut. 





[STANLEY] 








HARDWARE 


TRADE MARK 


FOR CAREFREE DOORS 














\S) THE LINE 
WITH A FUTURE FOR DEALERS! 


Dealers are noticing the growing popularity of the Continental line. This line of steel 
products for farm and home improvement is modern in design and modern in value. 


It is backed by consistent consumer advertising and constructive dealer co-operation. 

Continental recognizes that its future is tied up with the future of its dealers. While 
an indefinite portion of Continental’s production is now devoted to war needs, we will 
do our best to guard the interests of Continental dealers now, and in the future. 


CONTINENTAL STEEL CORPORATION + KOKOMO, INDIANA 


Plants at Canton, Kokomo, Indianapolis 


NTINENTAL 


i STEEL CORPORATION 


A , 
= a 15 Types of Farm Fence 14 Styles of Steel Roofing Nails Staples, Lawn 
Posts, Gates, Barb Wire and Siding, and Fittings Fence, Wire Products 
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Yellow Pine 












L uting Wearing, 
Burden-Bearing 


Aristocrat of Structural Woods 


This is the good lumber for 
home-building, the good lum- 
ber for business-building. It 
hus the strength and stamina, 
the toughness and endurance 
that lumber MUST have to 
make good in structural and 
framing work. 


Wier Long Leaf Lumber Co. 


HOUSTON, TEXAS 
Mills: Wiergate, Texas 








. . ie 
mississioni [FF DE 


This is lumber of beauty, strength and dur- 
gbility, with soft velvety texture—Shortleaf at 
its’ best! ALL Sallis lumber is double-end 


trimmed Grade-marked, unless requested 
otherwise Shed stock is kiln-dried Air- 
jried items are Lignasan-treated. Finished 


tock is stored under cover. We offer choice 
Southern Hardwoods—White and Red Oak, 
Poplar, Gum. Complete planing mill 


SALLIS LUMBER CO. 


Brandon, Miss. 
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NATIONAL SURVEY OF RETAIL LUMBER STOCKS AND SALES 
Wasuincton, D. C., Feb. 2.—Summary of the Nov. 30 survey of retail lumber stocks and 

sales made by National Retail Lumber Dealers’ Association shows that stocks declined 

slightly in November, decrease being about the same as in November of 1940. Stocks, 

however, are about 18.7 percent greater than those of a year ago. Retail lumber sales 

declined considerably in November, with decreases of 3 to 24 percent. Following are details 

Summary of Noy. 30 Stocks and November Sales for All Yards Reporting— 
Thousand Feet 


Stocks—M ft. % Change Sales—M ft. % Chang 











No.of Nov. 30, Oct. 31, from Nov. Oct. from 

Region Yards 1941 1941 October 1941 1941 October 
Mew Mingiand «06.605. 13 10,986 11,044 —6.5 2,346 2,983 —21.4 
ee 60 27,445 27,234 +0.8 6,918 8,631 —19.8 
Rast No. Central ........ 129 75,999 76,212 =a 25,016 29,197 —14.3 
West No. Centrai ........ 466 90,194 93,390 —3.4 14,289 18,927 —24.5 
ee ae 22 10,066 10,024 +0.4 3,939 4,400 —10.5 
meee Ge. COOMEFAL 6.c cscs 14 3,623 3,709 —2.3 1,093 1,128 — 3.1 
weet 8o. Central ..ccveses 49 10,870 11,007 —1.3 2,412 3,052 —11.2 
EMI oe arias) a r'nl aca e arene 119 32,148 32,957 —2.5 9,015 11,571 —22.1. 
SE < a eiia'a'te a aherere aluerereele 119 119,547 125,522 —4.8 35,986 39,866 — 9.7 
Total Independent Yards 365 180,304 182,817 —1.4 53,622 65,930 —18.7 
Total Line Yards ...... 626 200,574 208,282 —3.7 47,692 53,825 —11.4 
SOAR. dS vip enreshies as 991 380,878 391,099 —2.6 101,314 119,755 —15.4 


Estimated Total Retail Lumber Stocks Nov. 30—Million Feet 
Oct. Nov. Apr. May June July Aug. Sept. Oct. Nov. 
; 3 d d 31, 





sl, 30, 30, 31, 30, 31, 30, 31, 30, 
Region 1940 1940 1941 1941 1941 1941 1941 1941 1941 1941 
New England ........ 302 290 330 318 316 342 35 345 346 344 
Middle Atlantic ...... 1,092 1,122 1,233 1,286 1,268 1,259 1,228 1,249 1,220 1,230 
East No. Central ..... 1,463 1,422 1,745 1,706 1,693 1,667 1,664 1.4672 1.676 1,671 
West No. Central .... 986 974 1.287 1,206 1,177 1,159 1,191 1,258 1,232 1,190 
South Atlantic .:..:....-. 378 385 542 520 512 489 475 +405 426 tes 
East So. Central :..... 187 201 236 235 231 227 220 216 220 215 
Weat So. Central ..... 546 545 573 581 598 614 632 633 628 620 
eee 315 214 222 234 228 232 238 237 244 238 
PEE (baw eae ew ewaeces 782 724 936 1,012 1,100 1,086 1,120 1,097 1,094 1,042 
NOE ak ete e aang 5,951 5,877 7,054 7,048 7,123 7,075 7,119 7,154 7,086 6,978 
Percent Change from 
previous month ..—2.7 —1.2 41.1 —0.1 41.1 —0.7 0.6 +0.5 —1.0 £5 
Percent change from same 
month a year ago.. 117.0 +19.1 4+18.7 


STATES IN EACH REGION: 

New England: Maine, New Hampshire, Vermont, Massachusetts, Rhode Island, Con- 
necticut. 

Middle Atlantic: New York, Pennsylvania, New Jersey. 

Mast North Central: Ohio, Indiana, Illinois, Michigan, Wisconsin. 

West North Central: Minnesota, Iowa, Missouri, North Dakota, South Dakota, 
Nebraska, Kansas. 

South Atlantic: Delaware, Maryland, District of Columbia, Virginia, West Virginia, 
North Carolina, South Carolina, Georgia, Florida. 

Kast South Central: Kentucky, Tennessee, Alabama, Mississippi. 

West South Central: Arkansas, Louisiana, Oklahoma, Texas. 

Mountain: Montana, Idaho, Wyoming, Colorado, New Mexico, Arizona, Utah, Nevada. 

Pacific: Washington, Oregon, California. 











DECEMBER SALES OF INDE-  Arkansts oo s tt <i 130 
2 Oklahoma ...... 27 +47 —5 +29 
PENDENT RETAIL DEALERS eee 120 +24 —17 +22 
Mountain .... 153 +9 -14 +17 
“ : MONTANA ....... 14 +2 —17 — 
Wasuincton, D. C., Feb. 2—Following Idaho .......... 12 +24 —11 + 20 
is a compilation of percentage changes in pe tem eee 15 ra : —S tis 
. aqgo ....-. ° 4 e —_— ‘ 
December, 1941, dollar sales of independent New Mexico..... 17 i —<=16 +14 
. . . e te 2 © 96 99 9 
retail lumber and building materials deal- — Sas Ce ret oe 137 
ers, from December of 1940, and from No- Sasitie . .... 252 +20 —§ <-ss 
: , ERcine - ¥ —— La 
vember, 1941, and also comparisons of 1940 ——— mane + to + e- 
; POMON wcccscese 2 S35) +7 +23 
and 1941, cumulative sales for twelve months, Galifornia ...... 174 +17 —6 +33 
covering thirty-two States anc ] incipz Principal Cities— 
ee Sere ee wes ae five principal (iitapon 14 +10 —3 +421 
cities, these data having been prepared by [Los Angeles.... 11 —4 —14 +24 
the Bureau of the Census: St. Lowis ...... 12 +40 —5 +18 
Cum San Francisco.. 13 +21 +9 +39 
Percent Change 12. Seattle .....-.-- 18 +54 —4 7 ae 
cong eend — *Insufficient data. 
No. of to to Chas. yLess than 0.5 percent. 
States hy firms Dec. Dec. from 
tegions Rptng. 1941 1941 1940 nan " 

Total ........ 1256 +19 —9 424 Buys 86!/, Million Feet Timber 
New England. 77 + 20 —3 120 . im : 
Vermont & N. H. ree +e +19 FresNO, Catir., Jan. 31— The American 
assachusetts... 25 — + 20 . “Gales : rae 
Tthode phe - f 7 4 s | 1 30x Corp, of Fresno, has purchased virgin 
Connecticut .... 15 e+ —h +22 timber on 5,200 acres near North Fork in 

i antic.. 86 2 —R8 29 - “ae m rT. Tr, 
Fal ~ en ia 86 134 —8 +39 Sierra National Forest, east of Fresno, The 
East. No.Cent. 336 +25 —9 +23 stand is estimated at 86,500,000 board feet. 
on ad miata + + it +19 According to Roy Stanley, the company’s 
Illinois ......... 80 tT —3 +14 district manager at Fresno, a sawmill will be 
ee 49 28 —-t : : ‘ ts ; 
waste amas si +23 36 3 established at South Fork, and the output 
West No. Cent. 135 +23 — +16 of this mill will be trucked to the company s 
re oC 9 a SS e ~ rr ° - 
+ eS Se ‘. “13 a manufacturing plant at Fresno. The timber 
Nebraska — -t§ <mf9 +21 consists of Ponderosa pine, sugar pine and 
a meget oe 27 8 , 9g : phe e <3 * Cin tn 
“ee a8 72 eb he fir. The American Box Corp. 1s affiliated 
South Carolina... 14 —2 -§ +420 with the Associated Lumber & Box Co., ot 
a le (ae 3 San Francisco, and the General Box Distrib- 
East So. Cent. 14 +42 .—15 tis utors, of Fresno, and operates several plants 
po eee 14 +42 —15 7 ° eae : 
West So. Cent. 155 +30 nt 4-34 in cities adjacent. to Fresno. 








and 
lined . j 
Icks, To Install Own Power Plant a final survey to determine the feasibility _ COLUMBUS, Ga., Jan, 26.—Raymond Sul- 
salec of a canalization and flood control project  !ivan, of Preston, Ga., was elected president 
ails iior Sprincs, ArK., Feb, 2—To insure aon the Big Sandy River and its tributaries. Of the Roofer Manufacturers Association at 
permanent source of electrical energy in the Results of a preliminary survey justify a the annual meeting of the organization. Di- 
event of emergencies and to keep from tak- further study. rectors named H. W. Bland, of Lumpkin, 
ing ine from other sources power which might Canalization has been opposed by some Ga., vice president, and W. R. Melton, of 
cand be used for strictly Defense purposes, the railroads, but has been supported by the Cuthbert, Ga., was reelected secretary. The 
‘4 Dierks Lumber & Coal Company mill at Big Sandy Improvement Association, and officials, who will serve during 1942, were 
8 Mountain Pine will build a big turbine of its many coal operators, as a means of trans- elected by the directors and were announced 
5 own to supply the plant and community nine porting coal from eastern Kentucky and at the annual banquet. 
1 miles northwest of here with electricity. southern West Virginia to the Ohio River, Howell Morrow, of West Point, well 
‘9 less Rutledge, manager of the mill, said and deep water transportation. known west Georgia attorney, delivered the 
1 that the turbine would be of 1,500 kilowatt 
, power, would be sufficient to run the entire 
4 mill and would generate surplus power at 
night which could be sold to the Arkansas 
Power & Light Company if needed. 
rv. \More than 600 men are employed at the 
Sas mill now, and are working in two shifts on 
344 a 40-hour weekly basis. The mill is cutting 
4 approximately 150,000 board feet daily, Mr. 
190 Rutledge declared. 
<e Expansion has been so great during the 
520 past year that between 35 and 40 new houses 
ae have been built at Mountain Pine to provide 
- housing for employees. 
1.5 
8.7 
. Kentucky May Increase Truck 
Load Limits 
aie LOUISVILLE, Ky., Jan. 23.—The Kentucky 
a House on Jan. 22, by but one dissenting vote, 
‘ passed a bill to increase truck and load lim- 
its from 18,000 to 28,000 pounds, and in- way l omen Bf7 *> 
's crease lengths from 30 to 33 feet, which will . 
materially reduce the Kentucky bottle neck, Salesmen, installation men, and office employees of the Moore Dry Kiln Co., 
- which has made interstate movements almost Jacksonville, Fla., shown at firm banquet. C. J. Williams, president of the company 
3() impossible as big trucks would weigh as is seated at the head of the table with W. C. Wills and D. M. Cone, veteran em- 
2 much as 18,000 pounds, with very small ployees at his right. Mr. Wills began installing kilns for Mr. Moore in 1893; Mr. 
i; loads, Cone joined the firm in 1902. 
-5 The bill is an administration measure and 
2() ° ° ~ 
0 vill probably pass in the Senate. Many 
5 companies had to dispose of heavy trucks, F . ee : 
. i’ merely carry light loads on them. Plane Speeds Executives’ Business Principal address at the banquet, discussing 
? conditions in the United States today as a 
3 Satispury, N. C., Feb. 2—Greene Broth- result of the war. He urged the South to 
: eigen = —, Elizabethtown, N. keep its ideals and principles in order to 
3 C., has recently purchased a new 5-passenger make this country a natio , i 
1 Defense Road to Open Hardwood Stinson Reliant cabin plane, which its execu- _ for, St. ee en eee 
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NEWS FROM 








Wright announces the beginning, Feb. 1, of 
a 40-mile Defense road from Ulvah, Ky., up 
Line Fork to its headwaters, penetrating an 
important forest of yellow poplar, oak and 
other hardwoods. Both State and Federal 
aid is assured. It is said that a number of 
awmills will be put in. Swift Coal & 
limber Co., Lake Charles, La., owns most 
if the timber. 





May Canalize Big Sandy River 


_Loutsvitie, Ky., Feb. 2.—News of con- 
siderable interest to lumbermen, coal inter- 
ests, and shippers was contained in a state- 
ment issued at Pikeville, Ky., by H. C. 
Bowles, chairman of the River Committee 
of the Pike County Economic Improvement 
Association, that he had received word from 
Congressman A. J. May, of Kentucky, that 
the War Department had approved making 
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Roofer Manufacturers Choose 
Officers for 1942 











its own plane for quicker tran:portation. 
Russell Simmons, head of Russell Simmons 
Lumber Co., of Greensboro, N. C., also flies 
his own Stinson “105” light plane for busi- 
ness. The new Greene brothers plane will 
be used principally by C. W. Greene, presi- 
dent; S. L. Thornton, vice president; and 
A. H. Greene, treasurer. Pilot in the Greene 
family is Ben Greene, son of C. W. Greene 
He has been flying for some time, and three 
months ago was granted a private pilot’s 
license. 





Arkansas Expands Facilities 


Scorr, ArK., Feb. 2—Thirteen new plants 
producing lumber were established in 
Arkansas in 1941, according to an official 
survey. Three others underwent major 
expansion of facilities, one was rebuilt, and 
another was outfitted with new equipment. 


will be called upon to make many sacrifices 
before the victory is won and he asked them 
to be willing to give up much in order that 
Democracy may survive. “Our fathers 
fought and died for causes they believed to 
be just,” he stated, “and we should be will- 
ing to do as much.” Mr. Morrow was in- 
troduced by President McElrath, who acted 
as toastmaster at the banquet. 

Mr. Sullivan, in accepting the office of 
president of the association, said that the na- 
tion had a big job ahead of it in 1942. Lum- 
ber manufacturers will be called upon to 
help in the Defense program, and he urged 
them to aid their country as much as 
possible. 

Mr. Bland, in his acceptance speech, de- 
clared members.of the organization faced a 
big and decisive year. He urged them to 
purchase Defense bonds. 

The next meeting will be held on Febru- 
ary 24 in Columbus. 
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Prominent West Coast Wholesaler Calls 
on 150 Retail Yards 


SEATTLE, WaAsH., Feb. 1.—During the 
past year, the wholesale lumber business on 
the Pacific Coast was at rapid tempo, and 
not many heads of businesses would leave 
them for three months. That, however, is 
just what Cecil Gray, owner of the Gray 
Lumber & Shingle Co., Seattle, did. Ac- 
companied by his wife, Mr. Gray left Seat- 
tle by automobile Nov. 3. Going through 
eastern Washington down to Salt Lake, Den- 
ver, Kansas City, Oklahoma City, Fort 
Smith, Dallas, Corpus Christi and Houston, 
with many stops between, Mr. Gray made a 
leisurely, first hand survey of a hundred 
and fifty retail lumber yards, and of dealers’ 
problems in merchandising West Coast for- 
est products, particularly red cedar shingles. 
The Gray Lumber & Shingle Co. has long 
been one of the largest factors in the dis- 
tribution of red cedar shingles. Few if any 
wholesale concerns surpass Gray in volume 
of shingle shipments. 

In Kansas City, Mr. Gray conferred with 
Fred Wright, who has charge of the com- 
pany’s Minneapolis office. 

In the midst of his trip, conditions changed 
overnight following the Pearl Harbor at- 
tack. When war broke out Dec. 7, the 
Grays were dining as guests of the well 
known Dallas retailer, Jake Reichenstein. 
The following day, the market trend re- 


versed itself and word from Seattle showed 
a stream of orders coming in by wire. 

In Maysville, Okla., the Grays were 
guests at the stock farm of the late Robert 
Sutherland, of the Sutherland Lumber Co., 
Kansas City, and this most enjoyable fea- 
ture of their trip was marred by the sudden 
passing of Mr. Sutherland. 

From Texas, the Grays went on down 
into Old Mexico as far as Mexico City. 
Here they had an even more regal recep- 
tion than on former visits, attributed to the 
recognition on the part of Mexican officials 
that more than ever they need American 
protection against the Axis. In some cases 
their car was even accorded the honor of 
a motorcycle escort. 

The Grays arrived back in Seattle just in 
time to prevent the U. S. Army from en- 
closing their Lawton Wood Estate within 
the fenced area of Fort Lawton. Grays’ 
rustic gardens is one of the horticultural 
showplaces of the Seattle area. 





Logging Official Heads Research 
Service 

Vancouver, B. C., Feb. 2.—R. V. Stuart 

has resigned as manager of the British 

Columbia Loggers’ Association, Vancouver, 

B. C., and will head and organize a com- 
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pany to provide an economic research sery- 
ice for British Columbia’s expanding coast 
industries. 

Mr. Stuart’s successor at the B. C. Lov- 
gers’ Association will be J. N. Burke, for- 
mer official of the Thomsen & Clark Tim). 
Co., and latterly secretary of the Spri: 
Creek Logging Co. and Consolidated Tim!) 


Co. 


IQs 





Offers Free Forestry Training 


San Francisco, Jan. 31.— High sch 
graduates are wanted by the U. S. Fores 
Service for vocational forestry training an 
for Defense jobs in the woods, according to 
an announcement by U. S. Regional Forester 
S. B. Show. The Mt. Shasta Vocational! 
Forestry School, at the’ NYA Resident 
Center, will open a training course in Fel) 
ruary. The summer term will be spent as 
forest guards in actual work of fire protec 
tion in the State. 

Applicants must be between the ages of 
17 and 24, unmarried and in good physical 
condition. Transportation to the school and 
return will be paid by the NYA, text books 
are free, and there is no tuition charge 
While attending regular sessions, students 
will be paid $30 a month for 60 hours’ work, 
from which $22 is deducted for board. Ad- 
ditional time is available for related school 
courses. Address communications to Fores 
try Resident Project, care U. S. Forest 
Service, Mt. Shasta City, California. En- 
rollments will close Feb. 15. 






















EVER MADE 


for catalog No. 242-AL. 


W. C. HELLER & COMPANY 


Montpelier, Ohio 


OUR STORE HAS TAKEN ON NEW 
LIFE SINCE WE INSTALLED 

HELLER EQUIPMENT — SALES 
ARE UP- MORE PEOPLE COMING IN. 
IT’S THE BEST INVESTMENT WEVE 


REMARKS LIKE THIS COME TO US FROM 
ALL SECTIONS OF THE COUNTRY — — 


: Wherever you see 
‘ Heller Equipment in service you'll 
know there is attractive business. 
and good business go hand in hand, for Heller Equipment at- 
tracts business, creates sales, makes you money. Many, many 
field tests and 50 years of manufacture give Heller the know 
in “‘what type fixtures really move merchandise.” A large 
volume production gives you better fixtures at less cost than 
you could make them yourself. There are tool shelving— 
hardware cabinets—nail bin counters—display tables—paint 
shelving—glass racks—display accessories—etc. 


For better business, better store display, write Heller today 





Heller fixtures 








431 So. Dearborn St. 
Chicago, Il, 





AMERICAN LUMBERMAN 


Enclosed find remittance $ 











You Can Have 
a Small Homes 
Plan Service 
of Your Own. 


Inserts like these in the 
illustration are printed 
in five colors and bound 


in every other issue of the AMERICAN LUMBERMAN. Elevations. 
floor-plans and complete lists of materials are included. 


You can appreciate how valuable these plans will be and 
here is a way to keep them intact. This leatherette binder is 
made especially for the AMERICAN LUMBERMAN Small Home 
Plans Inserts. START NOW to preserve these attractive plans 
by ordering a binder. 


$1.00 POSTPAID. 
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White River Lumber, 


WHITE Ril 


Dependable Quality Always 





IR 


With high-speed production and 
full-capacity operation, White River 
Lumber Company is doing its part 
in meeting the ever-pressing de- 
mands of our Government in the 
grim emergency of war. This or- 
ganization is on the job—manufac- 
turing lumber—for Government uses, 


accurately manufactured, loaded for kiln-drying. 


LUMBER 


rush of production famous White 
River Quality is maintained and pro- 
tected. This is choice lumber, cut 
from mountain timber. White River 
mills are modern in equipment and 
in operation. We offer quality prod- 
ucts in old-growth Douglas Fir and 
West Coast Upland Hemlock. Yard 





and Shed Stock, Fir Timbers. 


LUMBER CO. 


Enumclaw, Washington 


for civilian needs. Through all this 


WHITE RIVER 


(Since 1896) 


USBOR 


750 MILLION FEET OF 
OLD GROWTH TIMBER 


Experiences of successful dealers prove 
that it PAYS to handle the Rosboro 
lumber line. This Rosboro Douglas Fir 
is for better, more lasting construction. 
Strong, durable, light in weight, it is 
wood of beauty and dependability. 
The Rosboro mills, electrically operated, 
have a capacity of 150,000 feet per day. 











Douglas 










The plant includes a band saw mill, 
remanufacturing plant, planing mill, 6 
Moore cross-circulation dry kilns. Here 
is a modernly-equipped mill, a working 
organization skilled in quality produc- 
tion. We offer all building items in all 
regular patterns; also timbers. All Ros- 
boro lumber, 1” and 2”, 20’ and shorter, 
is kiln-dried. 





Ro ¥ Rosborough, President. B. S. Cole, Leong Sag” pel 
. Cooper, Vice-President. C. G. Atkinson, Sales Mgr. 


ROSBORO LUMBER COMPANY, Springfield, Oregon. 
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Lumber Defense Committee three will have an opportunity to meet and 
attempt to arrive at a solution. 

A new Executive Committee was ap- 
pointed with M. L. Fleishel, of Putnam 
on'y about three billion feet of lumber to Lumber Company, Shamrock, Florida, as 
fiir the need for those items. The list was Chairman. Other members are: Walter 
not presented as a complete report of all of | Neils, S. Neils Lumber Company, Libby, 
the items for which lumber can be used in  Mont.; Orville R. Miller, Wauna Lbr. Co., 
place of steel, but included only uses where Portland, Ore.; W. W. Kellogg, Kellogg 
quantities of the two materials consumed are Lumber Company, Monroe, La.; E. J. Cur- 


(Continued from Page 36) 


available for purpose of comparison. tis, Curtis Companies (Inc.), Clinton, Iowa, 
The Committee suggested that if a pro- and J. A. Currey, J. C. Turner Lumber 

ducer should become involved in a priority Company, Irvington, New York. 

contlict between two procurement agencies Short meetings of the Executive Com- 


from whom he has received orders, and who mittees of the National Lumber Manufac- 
both want quantities of material at the same turers Association, the American Forest 
time, that the producer wire both agencies, Products Industries, Inc., Timber Engineer- 
and also wire the Committee so that the ing Company, and Forest Industries Public 
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ATURE endows Tidewater Red Cypress = 
with fine, “closely-woven” texture and pictur- 
esque grain designs. Along with these char- 
acteristics goes durability—a wearing quality 
that gives to siding, window frames, door 
frames, and similar exposed items, added 
years of service. 

Tidewater Red Cypress provides a combina- 
tion of durability and beauty that makes it a 
leader when it comes to lumber. 


Always recommend trade-marked and grade- 
marked Arrow Brand Tidewater Red Cypress 
for all woodwork exposed to the weather and 
for interior trim and panelling. Its durability 
insures long, economical service; its beauty 
will be a source of lifetime pride and satis- 
faction. 


FLORIDA LOUISIANA 


RED CYPRESS COMPANY 


BARNETT NATIONAL BANK BLDG. JACKSONVILLE, FLA. 
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Relations Committee, were held at the same 
time. The concensus, after reviewing all 
available data and estimating future needs, 
as well as reserves, was that there are am- 
ple supplies of lumber available to nicet 
all possible needs. 





Engineering Service Widens 
Market for Lumber 


The new plant of Timber Structures, Ine, 
located on a triangular plot, 284 feet by 
780 feet by 869 feet on N. W. Yeon Ave., 
Portland, Ore., will be exclusively devoted 
to the engineering of timber structures and 
the prefabrication of timber building parts. 

The fabricating plant is a wood structure, 
120 by 140 feet. The posts are 20 feet high, 
the roof being supported by two bays of 
60-foot Teco-connected timber, bowstring 
trusses, with three 40-foot Teco carrying 
trusses down the center, a design that calls 
for only two interior posts in the entire 
area. This main structure is supplemented 
by an addition of 60 by 120 feet, and a 
20-foot lean-to the full length of the 140- 
foot side, which houses the plant superin- 
tendent’s office, lunch room, equipment room, 
and Teco warehouse. 





Substitutes Wood Frame Glazing 
Panels for Aluminum in Window 


To conserve aluminum needed for war- 
time industry, the Andersen Corp., Bayport, 
Minn.. is now manufacturing wood frame 
removable double glazing panels for its case- 
ment window. The new panel is made ot 
treated hard maple and is equipped with 
four locks. 

Tests have indicated that the new maple 
frame double glazing is entirely satisfactory 
and equally as efficient as the aluminum 
frame double glazing formerly supplied for 
this Andersen window. 

The company is also prepared to manu- 
facture necessary alternates for metal parts 
in its various window units when present 
stocks of these parts are exhausted. These 
changes will be announced as they are made. 


"Lab" Rolls Up Its Shirtsleeves 


Mapison, Wis., Feb. 2—The Forest 
Products Laboratory here has increased its 
working week five hours, starting Feb. 2 in 
order to speed Army, Navy, and other war- 
time research, according to Director Carlile 
P. Winslow. The constantly increasing load 
of research directly affecting the production 
of airplanes, munitions, and other military 
machines and supplies, as well as develop- 
ment of substitutes for materials needed for 
Defense, makes the longer work week 
necessary, he explained. The new 44-hour 
week also applies to the laboratory field 
staff, which is assisting the Army ordnance 
department in packing and shipping prob- 
lems at ordnance depots, warehouses, test- 
ing grounds, and arsenals. The research is 
aimed at safer, more economical transporta- 
tion of artillery, tanks, airplanes, and other 
military supplies. Laboratory employees are 
paid on an annual basis, and the additional 
working hours do not bring overtime as in 
private industry, Mr. Winslow explained. 
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What the Associations Are 
Planning and Doing 


Illinois Dealers Plan Full 
Convention Program 

ihe fifty-second annual meeting of the 
Illinois Lumber and Material Dealers’ As- 
sociation, to be he!d Feb, 10-12 at the Ste- 
vens Hotel in Chicago, promises to be 
packed with interesting speakers, stimulat- 
ing discussions, a fine array of exhibitors 
and a full program of entertainment. 

The business sessions will open Tuesday 
with the chief addresses being delivered by 
I. N. Tate, Weyerhaeuser Sales Co., “The 
Price of Peace;” O. G. Hughson, Douglas 
Fir Plywood Association, “Handmade Hap- 
piness,’ and Capt. A. A. Nichoson, The 
Texas Co., will speak on “The American 
Way of Life.” At the Wednesday session, 
E. L. McGowin, Southern Pine Associa- 
tion, will discuss. “Lumber’s. Part in the 
Defense Program;” C. C. Carlton of the 
National Association of Manufacturers, 
takes as his topic’ “Defense for America” 
and the final talk of the day will be “Our 
Double Responsibility in This Emergency,” 
hy Dr. George S. Benson of Harding Col- 
lege. 

The program on the last day of the meet- 
ing will include a talk by Don Ross of 
Successful Farming, “Geared Selling,” and 
the University of Chicago Round ‘Table, 
“America’s Economic Future.” There will 
he no morning business sessions, but this 
time may be utilized in viewing the numer- 
ous exhibits. A program of entertainment 
is planned for the ladies’ auxiliary, and the 
Hoo-Hoo Concatenation will be held on 
Tuesday at 5:09 P. M., with the Hoo-Hoo 
supper and floor show at 7:09 P. M. 





Western Pine Association 
Announces Changes 

PORTLAND, OreE., Jan. 24—As a step in 
the enlargement of its conservation pro- 
cram, the Western Pine Association has 
made two changes in its forestry staff, ac- 
cording to S. V. Fullaway, Jr., Secretary- 
manager. Stanley Hodgman has been added, 
ffective immediately, and will work out of 
leadquarters established in Spokane, Wash. 
C. V. Zaayer, with the association staff at 
Vortland for the past seven years, will be 
transferred, before March 1, to Sacramento, 
Calif. He will succeed Walker B. Tilley, 
who has resigned to become forester for the 
Willamette Valley Tree Farms, Eugene, 
Ore, 

Stanley Hodgman, since training in for- 
estry at the Biltmore Forest School, and 
in engineering at Massachusetts Institute of 
Technology, has spent practically his entire 
time in. the western lumber industry. His 
background particularly well qualifies him 
to assist pine manufacturers in operating and 
conservation problems. 

_C. V. Zaayer also has been almost con- 
tinuously associated with the Western Pine 
industry in logging engineering, forestry 
and association work since 1922. Graduating 


in Forestry from the University of Wagen- 
ingen, Holland, and after further study in 
Sweden and on the European continent, his 
work took him to Sumatra and Java. Com- 
ing to the United States he was employed 
as forester and logging engineer in Idaho 
and in California. Later he engaged in for- 
est surveys and experimental studies at the 
Pacific Northwest Forest Experiment Sta- 
tion, then joined the staff of the Western 
Pine Association. The forest engineering 
work in California thus will continue in 
capable hands. With these changes, it is ex- 
pected that the Western Pine industry’s for- 
est conservation work under the leadership 
of Stuart Moir, the association forester, 
will continue to go forward in an aggressive 
and definite manner commensurate with its 
importance. 





Wisconsin Retailers Announce 
Convention Program 


MILWAUKEE, WIs., Feb. 3.—Discussion of 
problems confronting the retail lumber deal- 
ers as a result of the nation’s all-out war 
efforts, will highlight the convention pro- 
gram for the fifty-second annual convention 
of the Wisconsin Retail Lumbermen’s Asso- 
ciation, to be held in Milwaukee at the Mil- 
waukee Auditorium, Feb. 17-19, according 
to Don Montgomery, secretary of the asso- 
ciation. All business sessions are. scheduled 
for the Milwaukee. Auditorium where more 
than 150 exhibitors have contracted for space 
to display 1942 building material lines. Con- 
vention sessions are to be held in Plankinton 
Hall, with the main arena and Kilbourn hall 
housing the exhibits. 

A new feature of the convention this year 
will be the “Young Lumbermen’s Breakfast” 
at Hotel Schroeder Feb. 18. This innova- 
tion, introduced by President Otto Lieber, 
Jr., Neenah, will be educational and give 
recognition and encouragement to such deal- 
ers and managers who have been in the 
business for five years or less. Speakers will 
be O. G. Hughson, Portland, Ore., and Ray 
FE. Saberson of Weyerhaeuser Sales Co., 
St. Paul, Minn. 

Speakers at the opening session include 
W. T. Winter, vice president, U. S. Ma- 
chine Corp., Lebanon, Ind., “Specialty Sell- 
ing’; O. G> Hughson, Boy Builders’ Club, 
assisted by two Milwaukee high school boys 
in a. demonstration of his topic. Wednesday 
morning, following the ‘Young Lumbermen’s 
Breakfast,” the convention will be given an 
opportunity to view the exhibits. A ‘“Presi- 
dent’s Luncheon” to club presidents and 
secretaries and district chairman -is. sched- 
uled for noon. ; 

In the afternoon Prof. Hugh L. Roirdan 
will open the business session with his ad- 
dress “On the Knees of the Gods in the Far 
East Today,” after which Cullen Wright 
of Scottsbluff, Neb., will give a humorous 
talk “Pass the Salt Pork, Pappy.” Serious 
business will again be covered in the talk 
“The Effect War Will Have on Your Busi- 
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ness” by Roy Wenzlick, Real Estate An- 
alyst (Inc.), St. Louis, Mo. 

Officers’ committee reports will take up 
the Thursday morning meeting, with the 
widely popular “The Royal Order of Dumb- 
Bell Exercises” features getting underway 
at 12:15 luncheon. Included will be W. D. 
Connor, Jr., chief, OPM lumber unit, Wash- 
ington; Frank J. Tharinger, Milwaukee 
manager OPM; Ralph Drought, Milwaukee, 
association counsel, and numerous other 
“experts.” 





Toronto Wholesale Dealers 
Elect Officers 


Toronto, OntT., Feb. 3.—At the recent 
annual meeting of the Wholesale Lumber 
Dealers’ Association (Inc.), of Toronto, the 
officers were reelected as follows: President 
C. R. Burgess, Toronto; and Vice presi- 
dent F. V. Wilson, Toronto. 

Clyde Reed made a report on the financial 
returns of the lumbermen’s Christmas party. 
After all the expenses had been paid, there 
had been a surplus: of $115.59 to distribute 
among Toronto charities and $43.59 for the 
British War Victims Fund. About 225 pairs 
of mitts, socks or other knitted goods were 
also contributed. 

At a subsequent meeting of. the directors, 
H. J. Luck was appointed secretary-treas- 
urer for the current year. Standing commit- 
tees were also appointed by the directors. 





Forest Fire Association 
Meets Soon 
JenkKINS, Ky., Jan. 25—The Mountain 
Forest Fire Protective Association, organ- 
ized more than a year ago by S. E. Looney 
and others of Jenkins, will this year func- 
tion in forest fire prevention during the 
dangerous season. Community’ workers, 
covering every area -of- the border moun- 
tains, will be inducted into the organization, 
and these community workers will see to it 
that every possible effort is made to pre- 
vent the wanton waste of young and valu- 
able timber that these forest fires devour 
every year. 
A meeting of the organization is set for 
Feb. 11 at Pikesville, Ky. At that time 
community workers will be named. 





Southwestern Hardwood Group 
Chooses Officers 


New Or-eans, La., Jan. 30.—D. C. John- 
son, of Tendal Lumber Co., Waverly, La., 
was elected president .of the. Southwestern 
Hardwod Manufacturers Club at the annual 
meeting held here Jan. 20. He succeeded 
J. A. Lacour of Denkmann Lumber Co., 
Canton, Miss., who presided over the session. 

Other officers named for the new year 
included: H. D. Love, of Turner-Lumber 
Co., LeMoyen, La., first vice president: 
Walter H. Bailey, Eastman-Gardiner Hard- 
wood Co., Laurel, Miss., second vice-presi- 
dent; George Schaad, Jr., New Orleans, 
La., secretary-treasurer. 

The past year was an eventful one, de- 
clared President Lacour in his annual ad- 
dress, with unsold dry mill stocks reaching 
the lowest level for years, which resulted in 
an active market. All this occurred despite 
a dwindling export market. The year as a 
whole, he said, was marked by the fact that 


























Shepherd Lumber 
Corporation 


MANUFACTURERS 
Southern Yellow Pine 


Mills at McRae, Georgia 
and Montgomery, Alabama 


Plank . . Dimension . . Boards. . 
Flooring Kiln-Dried Finish 
Ceiling . . Siding : . Railroad and 


Car Material 


Material from both mills 
Grade-Marked if desired. 
Address inquiries to Box 139, 
Montgomery, Alabama 





Shepherd Brothers 
Company 


WHOLESALERS 


Retail yards, railroads, industrial 
buyers can rely on us for speedy, 
complete service on Southern Yel- 
low Pine and Hardwoods. Straight 


and Mixed Cars. 
General Offices: Shepherd Bldg., 
Montgomery, Alabama. 


Branch Office: 815 Fisher Bldg., 
Detroit, Mich. 


Distributing Yard, Jacksonville, Fla. 





ls 








Pine Plume {amber Unga 





AIR-DRIED or 








sulga, Ala., 













THE 


COMPANY 


BELL BUILDING 
MONTGOMERY, ALA. 


Specializing in 
KILN -DRIED POPLAR 


Solid or Mixed Cars of Pine, Hard- 
woods, Oak Flooring. 


ete Planing Mill Senin. 
odern fan-type cross-circulating 
KILN-DRIED Dry Kilns. 


Plants at Goodwater, 
Ozark, Ala. 


“Your glaziers want MASTER GLAZIERS Putty—give it 
to ’em. It assures better adhesion, minimum shrinkage, per- 
manent alignment, greater economy. It’s uniform in quality 
and consistency, because it’s temperature controlled. Applied 
under high or low temperatures, it stays set. What’s more, 
MASTERS GLAZIERS Putty costs no more than ordinary 
putty—thousands use it.” Satisfy EVERY customer—write 
today for full details and prices. 
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the average hardwood manufacturer made 
a profit—not as large as the public had ‘een 
led to believe because of inroads made by 
increased taxes, wages, and other costs. 

Problems with which the industry must 
still contend were cited by President Lacour 
as increased freight rates, price ceilings and 
higher taxes. 

Prospective markets for hardwood were 
cited as including large consumption for the 
Government in manufacture of cots, trick 
bodies, wood containers, boat building and 
other items. The Defense needs, combined 
with civilian demand was considered siffi- 
cient to assure an active demand. 





Canadian Associations Move 
Toward Consolidation 


MontTreEaL, Q've., Feb. 2.—Final act in 
the federation of five lumber associations in 
Eastern Canada will feature the thirty-fourth 
annual convention of the Canadian Lumber- 
men’s Association at the Mount Royal Ho- 
tel, Montreal, Feb. 9, 10 and 11. 

President J. G. Fleck, of Ottawa, was 
given a mandate at last year’s convention 
to take the necessary steps, with a repre- 
sentative committee, toward completing fed- 
eration of the Canadian Lumbermen’s As- 
sociation, White Pine Bureau, Canadian 
Hardwood Bureau; Canadian Spruce Bu- 
reau and the Lumber and Timber Associa- 
tion. 

First vice president of the Canadian Lum- 
bermen’s Association is E. W. Ross, and 
second vice president is S. C. Thompson. 





Coming Conventions 


Feb. 8-10—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, McClure 
Hotel, Wheeling, W. Va. Annual. 

Feb. 9-11—Canadian Lumbermen’s Asso- 
ciation, Mount Royal Hotel, Montreal, 
Que. Annual. 

Feb. 10-12—Illinois Lumber and Material 
Dealers’ Association, Stevens Hotel, Chi- 
cago. Annual. 

Feb. 19—Western Pine Association, Port- 
land Hotel, Portland, Ore. Annual. 
Feb. 17-19—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Mil- 





waukee, Wis. Annual. 
Feb. New England Lumbermen’s Asso- 
ciation, Hotel Carpenter, Manchester, 


N. H. Annual. 


Feb. 19-20—Tennessee Lumber Millwork 
and Supply Dealers’ Association, Hermit- 
age Hotel, Nashville, Tenn. Annual. 

Feb. 19-21—Western Retail Lumbermen’s 
Association, Davenport Hotel, Spokane, 
Wash. Annual. 

Feb. 19-21—Ontario Retail Lumber Deal- 
ers’ Association, Royal York Hotel, To- 
ronto, Ont. Annual. 

Feb. 24—Northern Indiana and Southern 
Michigan Retail Lumber Dealers’ Asso- 
ciation, Indiana Club, South Bend, Ind. 
Annual. 

Feb. 26-27—Southwestern Iowa Retail 
Lumbermen’s Association, Chieftain 
Hotel, Council Bluffs, Iowa. Annual. 

Feb. 26-27—Virginia Building Material As- 
sociation, Roanoke Hotel, Roanoke, Va. 
Annual. Also, Roanoke National Home 
Show, Feb. 24-27. 

North Dakota Retail Lum- 
bermen’s Association, City Auditorium, 
Fargo, N. D. Annual. 

March 13-15—Louisiana Building Material 
Dealers’ Association, Roosevelt Hotel, 
New Orleans, La. Annual. 

March sissippi Retail Lumber 
Dealers’ ‘Association, Heidelberg Hotel, 
Jackson, Miss. Annual. 
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American fiumherman 


Among Lumbermen’s Clubs 


Hoo-Hoo Committees Meet; 
Elect Officers 


\M.NNEAPOLIS, MINN., Jan. 26—At the 
call of the Supreme Snark of the Universe, 
Don S. Montgomery, an all-day session of 
available members the Supreme Nine and 


the |-xecutive Committee of Hoo-Hoo was 
held at the Radisson Hotel in Minneapolis, 
Monday, Jan. 19. Plans were considered for 
carrying out the recommendations made at 
the fiftieth annual convention of the order, 
held at Hot Springs, Ark. 

Past Snark Ben F. Springer outlined pro- 
posed changes in the Ritual to be submit- 
ted at the next annual. I. N. Tate suggested 
ways in which the Order could assist in dis- 
seminating the information being compiled 
by the Public Relations Committee of the 
American Forest Products Institute. Mil- 
waukee, Wis., was selected as the city for 
the annual convention of the Order to be 
held September 9-10, 1942. 

Ben F. Springer was elected Secretary of 
the Order, and offices will be at 404 E. Wis- 
consin Avenue, Milwaukee, after Feb. 9. 
T. M. Partridge, who has been treasurer 
the past several years, requested that he be 
relieved of his duties as treasurer, and W. 
M. Wattson was elected to that office. Sam 
L. Boyd was reelected president, and T. T. 
Jones, vice president for the year ending 
Sept. 9. 

Past Snark Arthur A. Hood was ap- 
pointed chairman of a special committee to 
promote educational programs, dealing par- 
ticularly with the needs of the young men 
entering the marketing branches of the for- 
est products industry. 





Cincinnati Club Views War 
Pictures 


CINCINNATI, OHI0o, Feb. 2.—War-time 
motion pictures taken in London, Libya and 
on the Atlantic Ocean were shown to mem- 
bers of the Cincinnati Lumbermen’s Club 
at the February meeting at Hotel Metropole 
tonight, with much interest centering also 
in the explanatory comments by Quentin 
Reynolds, war correspondent. 





Defense Problems Occupy 
Memphis Club 


Mempuis, TENN., Feb. 2.—Efforts of the 
‘ational Oak Flooring Manufacturers’ As- 
sociation to have the Government use oak 
‘looring on a proposed 3,500 houses for De- 
‘ense workers in the East instead of lin- 
oleum, and the partial success of the effort 
was told to members of the Lumbermen’s 
Club of Memphis at their semi-monthly 
meeting at the Peabody here by Ralph E. 
Hill, secreatry-treasurer of the association. 
fhe number of houses for which the lin- 
oleum had been originally designated was 
reduced from 3,500 to 1,000, Mr. Hill said. 

Mr. Hill told the lumbermen that 72.8 
percent of their lumber in 1941 went into 
Defense and that probably a large part of 
it would go into Defense projects in 1942. 

E. R. Linn, secretary-manager of the 
Southern Hardwood Producers (Inc.), 
called on the lumbermen for statistics on 


their use of trucks in relation to their lum- 
ber production so that an effort could be 
made to get necessary tires to keep the in- 
dustry moving. W. G. Whitman, club 
president, named a committee to work with 
Mr. Linn in getting up the figures. These 
will be presented to the Government. 





Columbus Lumbermen's Club 
Holds Election 


CoLtuMBus, OuI0, Jan. 31.—The Lumber- 
men’s Club of Columbus held its annual 
meeting and election of officers at Hoff- 
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man’s Garden recently. E. G. Dillow, re- 
porting for the nominating committee, pre- 
sented the 1942 candidates: President John 
F, Gregor of Davis Plywood Corp.; Vice 
president Fred H. Schwarz of Capital City 
Lumber Co.; Treasurer Ralph R. Adams of 
the H. H. Giesy & Bros. Co., and Secretary 
Fred V. Collins of Dillow Lumber Sales 
Co., the latter two succeeding themselves. 
All candidates were elected on the first bal- 
lot. 

Entertainment for the evening, arranged 
by Ralph Adams, January Program Chair- 
man, consisted of two films, furnished by the 
Conservation Department of Ohio, “Fishing 
in Ohio’s Vacation Land,” and “Sportsmen’s 
Playgrounds.” 
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When folks build a home of their 
own—they want to make of it a price- 
less heritage. They are highly sus- 
ceptible to quality. The Plus Value 
of ESSCO scientifically seasoned, pre- 
shrunk and precision-milled lumber 
becomes the strongest selling force 
you can put to work in your business. 
Especially so, since you can now bring 
to bear the added quality feature of 
Square Cut ESSCO lumber with ends 
wax or varnish sealed to keep out 
moisture. 

Put these hard hitting lumber sales- 
men to work NOW. Use Exchange 
Mixed Car Service to keep your stocks 
balanced and to save you money on 
every home building lumber item, 
except shingles. 
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By All Means Build It With — 
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DRY LUMBER 
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Southern Pine—Southern 
Hardwoods — Ponderosa 
Pine—West Coast Woods 
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They’re NEW! They’re FREE! 


And these decalcomanias are “just the thing” to 
display on your office doors and show windows so 
your trade will know you sell 


WESTERN PINES 























ws tthe 
IDAHO WHITE PINE | 5 #4: 

| PONDEROSA PINE | : a 
SUGAR PINE |: : 











"We Sell” decal is 734” wide by 244” deep—lemon yellow 
and green colors. Each specie decal is 6” wide by 114” 
deep. Attractive—black letters on yellow background. 
Easy to apply. A big sales help that ties in with the adver- 
tising for the Western Pines. Now is the time to order. 


Address -- 


WESTERN PINE ASSOCIATION 
Dept. D-9, Yeon Building Portland, Oregon 
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CAM [| > © Quality 


Sugar Pine and Ponderosa 


Camino Quality Sugar Pine, straight-grained, soft-textured 
and mellow, meets the exacting needs of builders. wood 
workers, cabinet-makers, pattern-makers. We have good 
assortments of wide. thick pattern stock, shop and factory 
lumber, clears, selects; common. Straight cars of Sugar Pine 
Mixed cars of Sugar and.Ponderosa. 


Member Western Pine Association 


Michigan - California 
Lumber Company 


CAMINO, CALIFORNIA 








The Best That Vingi 
Gorests Produce pe 












190 Million Feet of 
QUALITY Lumber In I94I! 


And, regardless of how much more 
lumber we can produce in 1942, our 
customers will continue to get the BEST 
that modern, precision machinery and 
skilled workmanship can produce from 
our awn choice stands of virgin timber! 


Old-Growth 


DOUGLAS 


FIR 


Sitka Spruce 
West Coast 
Hemlock 


Rail shipments stored and loaded under 
cover. Huge kiln-drying capacity! 


Vy — 
The Trade Mark of 
( QUALITY LUMBER 
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CLOTHES LINE - 
COTTON PLOW LINE 
BRAIDED COTTON ROPE 
BELL CORD—GALVANIZED 
WIRE CENTER 
TILLER ROPE—WIRE CENTER 
BELL CORD—COTTON CENTER 
BELL CORD—BRONZE WIRE 
CENTER 
BRAIDED COTTON ROPE 
TWISTED COTTON ROPE 


LOUISVILLE, KY. 
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| | LUMBER DID BIG DEFENSE JOB IN 1941 
HH 

i 

| he keynote of the lumber industry dur- in this issue, exceeded that of the previous — vides 35 percent of the national output, were 
i 1941 was National Defense. The in- year by 10.1 percent, but the estimate of the — increased Nov. 3 by the raising of the na- 
| dustry in 1940 had begun the job of supply- total 1941 output made by the National Lum- — tional minimum wage for mill workers to 
HH ine materials for the greatest carpentry job ber Manufacturers’ Association was that it 35 cents, with woodsmen remaining at 30 
Ht i the world’s history, construction of can- would be 13.8 percent below the 1910. West cents, observance of these standards being 
i tonments for the new United States Army, Coast mill operations during most of the — enforced by a nation-wide drive, and increas- 
II] that at the end of that year its total gross year were handicapped by a lack of ship ing cost of overtime discouraged it. 

Hy cks were 10 percent lower than at the space and a mid-year by a loggers’ strike, That readers may trace more clearly the 
HH ievinning, though production, according to and woodswork in the major producing re- course of the industry during 1940-41, the 
HH Consus Bureau figures, had reached 36,886 gions encountered exceptionally bad weather AMERICAN LUMBERMAN is giving the aver- 





million feet, highest total since 1929, while toward the end of the year, while the draft age per mill per week figures for produc- 
fies of unfilled orders at the end of 1941 was making heavy inroads on the labor sup- tion, shipments and orders, with the latter 
re almost 43 percent larger than at the ply, obtaining machinery repairs was be- factors expressed as percentages of the cur- 


t rst of the year and covered 31 percent of | coming difficult with sawmills given a low _ rent production, and with averages per mill 

y the gross stocks, in contrast to a cover of priority rating at A-10, and tire shortages shown also for gross stocks and unfilled 
ly 19 percent at the beginning of 1940. were showing their effect on small-mi!l out- orders, and the cover of unfilled given as a 
Production of reporting identical mills in put. Costs of production in the southern percentage of the stocks. 

Sa 1941, as shown in tables appearing elsewhere — pine region, which covers 24 States and pro- The accompanying tables show that 1941 





‘a AVERAGE PER MILL, PER WEEK, PRODUCTION, SHIPMENTS AND ORDERS, AND AVER- 


' AGE PER MILL STOCKS AND UNFILLED ORDERS AT END MONTH, 1941-1940 
ih Unfilled 
ae Orders 
Average per mill per week As percentage of producton Average per mill as oo 
rot Production Shipments Orders Shipments Orders Stocks Unfilled Orders Stocks 
SOFTWOODS— 1941 1940 1941 1940 1941 1940 1941 1940 1941 1940 1941 1940 1941 1940 1941 1940 
SO ee eee ae ee 51S 414 590 437 602 476 113.9 105.5 116. 115.0 7858 9030 2639 1993 33.6 yi 
PORPMETY ccc teehee wwnes 556 439 589 466 608 474 106.0 106.2 109.3 102.9 7700 8899 2651 1967 34.4 22.1 
MPO 0. d6 Heeinéws cee swwes 5SO 490 597 519 661 529 102.9 105.9 113.8 108.0 7578 8739 2876 1976 37.9 22.6 
BET Sisiciesis avait waegetes (Or a2q C20 Ce i 44 aay 102, 101.9 106.0 104.2 7441 8654 2967 1959 39.9 22.6 
eT Cee CPO 607 557 632 575 686 547 104.0 103.2 112.9 98.2 7583 8818 3231 1850 42.6 21.0 
RMN Ws craislarewmlerete co envistounta -- CF 606 664 576 752 564 102.5 95.0 116.1 93.1 7603 8713 3536 1722 46.5 19.8 
UNEEE  ucacoke Witstaic- ate wire oe ... 650 554 674 563 732 640 103.8 101.6 112.6 £25.5 7492 S804 3783 2119 50.5 24.1 
i eerie srr aareric 730 642 o> 641 632 778 103.2 99.8 86.7 121.2 7480 8951 3239 2629 43.3 29.4 
SOMONE osck. core bre toe hele 682 626 679 673 GOS 745 99.6 107.5 89.1 119.0 7631 8875 2902 2856 38.0 32.2 
COORD ois 6 66. seks sow ae 659 596 OTe 663 607 665 102.2 111.2 92.2 111.2 7313 8307 2462 2751 33.7 33.1 
NOVEREIIOE cinereus seas ee 569 551 558 606 526 592 98.2 110.0 92.5 107.4 7518 8303 2369 2809 315 33.8 
December .....6.65% .... 474 512 486 594 - 626 561 102.5 116.0 182.0 109.6 7591 8163 3077 2566 40.5 31.4 
FORE cic tehewcceeceucseees Gol 547 630 H&S 635 598 104.8 106.9 105.6 109.3 
HARNWOODS— 
PR ac. cba hike. <a ie ree 114 99 120 96 111 103 105.8 97.0 97.1 104.0 3678 4139 752 680 20.4 16.4 
3 ere 106 115 117 102 109 100 110.3 88.7 103.2 87.0 3604 4107 w72 649 21.4 15.8 
WEIR 2a trea lars Siicdaerevercie aateiale 104 97 197 98 122 93 112.0 101.0 117.0 95.9 3464 4239 S11 663 23.4 15.6 
ee ee eee ee. 124 93 121 93 12% 104 97.7 100.0 99.7 111.8 3399 4031 TH 662 23.4 16.4 
MES Foc at cicravalt ie ier arpiacian ree 114 92 136 101 135 95 119.4 109.8 118.7 103.3 3550 4217 S46 660 23.8 15.7 
PRN coiciracaranets: sacreamre es Siaua he 125 85 142 96 131 101 114.1 112.9 105.1 118.8 3566 4310 SS3 749 A.7 17.4 
i BR ee ie «s 232 69 133 94 130 102 119.1 136.2 116.5 147.8 3337 3989 S52 TOS 25.25 17.8 
ARMOIRE Sais ane ilg coalia one a tamtre 124 83 139 110 131 127 112.0 132.5 105.4 153.0 3357 3946 S10 681 24.1 17.3 
SOMCGHINGP .6..-45.% sitweee 120 110 139 124 117 127 116.1 112.7 98.0 115.5 3494 3964 S05 859 23.0 21.7 
CRIN ic esses wo eie se tvereene 116 124 142 136 120 136 122.1 109.7 103.7 109.7 ‘3079 3700 712 741 23.1 20.0 
NOVGMIDEP 20:5. 2608ss snes 2 120 128 126 110 107 109.9 105.0 98.5 89.2 3133 3650 772 725 24.7 19.9 
DROOIMET: Sr clo arelecats:, “Sse ae 11e 110 109 122 104 117 96.6 110.9 91.8 106.4 3228 3648 762 752 23.6 20.6 
WO ae aae seat aie reliance 116 101 128 110 121 110 110.3 108.9 104.3 108.9 


TOTAL LUMBER— 


ee ee 45 374 516 393 
ae rr 484 396 514 417 
MEME, arheccacesne seine eres 506 435 322 460 
NTE = gic rstars whole abr eins 530 467 540 475 
ME is, Hs Oaidee eae 530 491 555 508 
PRES acarata nee aS taal ease 567 529 584 506 


428 1135 105.1 115.3 114.4 7193 8246 2319 1775 

423 106.2 peas TO TA6_N Tou 8180 2350 1759 33.1 
468 103.3 105. 113.9 107.6 6956 8065 2548 1769 

488 101.9 101. 
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105.7 104.5 6837 7965 2616 1756 38.3 
113.1 oS.4 6976 8128 2837 1659 40.7 
115.7 94.0 7135 8216 3186 1605 44.7 
112.7 116.5 6851 8062 3295 1889 48.1 

S7.4 122.1 GSS2 8221 


f 

a SE OLE TE: 564 486 589 499 
Rk oc aaakadd 636 569 658 573 
September .............. 596 554 «598 597) «OS 659 100.3 107 S9.4 119 TO39. S168 «2578 2a4S) EBC; 
October ..... .....eeeeee S74. 4527.«O9Be:si=8GCRBBoCST)—sOsd1ORO~— 111, 92.6 111.4 G671 7614 2186 2431 828 31.9 
November ................ 496 4860 «490533 517 98.7109. 92.7 106.4 6849 7601 2115 2468 Ron 325 
— 418 448 427 519 490 102.2 115.8 1298 1094 G6S73 7430 Be74 2256 389 304 
WM rh ne ae 524. 482 S51 516 554 528 105.1 107.1 105.6 109.2 

| PRICES OF MAJOR SOFTWOODS, HARDWOOD AND FLOORING, 1941-1940 
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ALL LUMBER NDEX Jan. Feb. Mar. Apr. May June July Aug. Sept. Oct. Nov. Dee. 
Bureau of labor Statistics based on 1926 as1941 118.3 117.5 116.9 116.7 1171 117.2 120.7) 125.5 128.9 129.6 129.0 129.1 


4 118.8 





100, Building Items 1940 #8.7 Sr 97.4 96.7 96.0 84.8 94.8 98.4 107.1 114.4 
Kk LOORING 
Southern clear plain red oak, }$x24", from1941 874.00 $73.50 $73.00 $73.00 $75.00 $76.00 S77.50 SS0.00 $80.00 SS0.00 $80.00 $80.00 
American Lumberman, f.0.b. Memphis ete. 1940 70.00 67.00 64.50 65.00 65.00 65.00 65.00 66.00 70.00 72.50 74.00 75.00 
Northern No. 2 maple 35x24”, f.o.b. mills 1941 oT 67.96 69.19 GO9.57 70.30 v2.11 714.06 77.20 79.41 79.68 80.45 
1940 59.33 58.64 58.04 57.16 56.86 56.93 56.43 58.26 60.66 64.03 67.76 





LUMBER 
Southern Hardwood, No. 2 and better, f.o.b. 1941 34.71 35.48 35.98 R638 R652 87.47 3N.55 39.93 40.18 40.70 40.83 40.57 
33 


mills, Southern Hardwood Producers 1940 29.04 28.91 28.82 28.51 28.44 28.39 28.28 38.70 30.3: 32.08 33.3 
Southern Pine 
Southern Pine Lumber TELE S| 34.79 35.52 34.71 35.82 36.99 35.438 35.72 37.66 B37.17 36.97 B.22 BW 


ee 42 
Ss 30.435 





Exchange Average 1940 27.86 27.95. 27.36 37.36 _26.86 26.61 27.75 31.43 34.02 35.55 27.54 
Ponderosa Pine 141 28.11 27.67 27.89 2S.23 28.21 2S.ST 2O.81t 30.84 31.60 31.86 31.94 
Western Pine Association 1940 23.63 34°02 3401 23.57 23.21 22.90 23.59 23.64 25.16 26.48 32%.21 
West Coast Woods it 26.84 27.13 2698 27.48 27.70 29.09 30.64 32.16 33.10 33.34 
West Coast Lumbermen’s Association 40 20.32 20.76 20.58 20.69 29.92 21.36 21.72 22.21 24.17 26.06 
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bookings ran heavily in excess of produc- 
tion during the first seven months, and that 
shipments exceeded the production in every 
month of 1941 except November, with un- 
filled orders reaching their peak in July, 
and stocks their low point in October, per- 
centage of unfilled orders to stocks touch- 
ing 48.1 percent in July. The percent cover 
stocks by orders was 21.5 at the 
beginning of 1940, and stood at 38.9 at the 
end of 1941. Total reported bookings for 
the year were 105.6 percent, and shipments 
were 105.1 percent, of current production. 
Softwood orders at the end of 1941 were 
10.5 percent of gross stocks. Average per 
mill inventories reached their low in Octo- 
ber and increased but slightly between then 


ot gross 


and the last of the year, while unfilled or- 
ders touched their low in November and 
were heavily increased by Government buy- 
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(Subject to change without notice) 


Abesto Manufacturing Co. 
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Stairways 


Beautifully finished designed parts 

in OAK, RED. GUM. BIRCH. YELLOW PINE. 

Other woods also available. Let us take care 

of your CIRCULAR and ODD STAIRWAY 

JOBS. Modern manufacturing equipment. 

— us your problems in special or difficult 
llwork, Write for Stair Folder ''H’’. 


Corbett Cabinet Mfg. Co. ST ars. 
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ing in December. At about mid-year, how- 
ever, it is calculated, the decrease in mill 
inventories was practically balanced by an 
increase in stocks of retail yards. Reported 
softwood bookings for the year were 105.6, 
and shipments were 104.8, percent of out- 
put. The softwood branch of the industry 
was saved from a disturbance that would 
have followed the throwing of a big foot- 
age of New England hurricane pine on the 
market, by its absorption in Defense proj- 
ects; but overhanging the market at the 
year-end was a vast footage of British Co- 


lumbia lumber in storage at seaboard of 
North Atlantic States, assembled for ship- 


ment to Britain but replaced by shipments 
of Russian stock, so that the Canadian lum- 
ber may be marketed in this country. 
Hardwood bookings in 1941 exceeded the 
production by 4.3 percent, and shipments ex- 
ceeded esciiatiin by 10.3 percent. Stocks at 
mills therefore showed an almost steady de- 
cline throughout the year, while unfilled or- 
ders increased considerably during the first 
half of the year to decline during the second 
half. But the relation of unfilled orders to 
gross stocks rose from 20.4 percent at the 
beginning of 1941 to 23.6 percent at the end, 
in contrast to a cover of only 16.4 percent 
at the beginning of 1940. Government buy- 
ing of cantonment construction items, of 
furniture for military housing and of mu- 
nition box material made a heavy contribu- 
tion to total hardwood bookings in 1941. 


Private Building Yields to Defense 


An accompanying table shows that more 
than half the total construction in 1941 was 
public, that for military and naval needs and 
new war-industrial plants showing a tre- 
mendous increase over the 1940. Engineer- 
ing construction in 1941, practically all of it 
for Defense purposes, publicly and privately 
financed, exceeded that of 1940 by 47 per- 
cent, Federal awards increasing 41 percent, 
and State and municipal declining 13 percent. 
Contracts awarded in 37 eastern States for 
commercial, public and institutional build- 
ings in 1941 were up 79 percent over 1940 
and total dwelling contracts up 22 percent, 
in value; 22 percent more one-family units 
were built. 


Residential building was active during 
most of the year, showing June an up- 


surge to 47 percent over that for the same 
month of 1940, but declining as priorities 
and credit restrictions began to have their 


effect. Total building permits issued in 1941, 
including those for Federal and State con- 


struction, as reported by over two thousand 
cities to the Bureau of Labor Statistics, 
made a gain of 5 percent over 1940, but 
residential permits were up 13 percent, and 
those for remodeling and repairs gained 8 
percent over 1940, with permits for non- 
residential building declining 6 percent. 

In the last half of 1941, private construc- 
tion began to fall off, because of a shortage 
of metals for accessories, a restricted supply 
of these for private builders being given a 
low priority rating of A-9; because of instal- 
ment credit restrictions and withdrawal of 
financing for non-Defense projects; because 
of the SPAB order of Oct. 9 designed to 
curtail building, and also because of labor 
shortage and increasing costs. Defense hous- 
ing areas were designated March 24, and 
the Government used every available means 
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to concentrate building effort on constric- 
tion in these of homes to cost less than 
$6,000, giving the aid of a new FHA Title 
VI and putting on a remodeling drive, t| 
efforts being extended and becoming much 
more vigorous as on Dec. 7 the Unied 
States entered war. 

The index of frame construction costs jy 
Boeckh began 1941 at 103.6 (1926-9 averac 
as 100), and in December, 1941, reac!:ed 
110.4, showing an increase of 6 percent for 
the year; and rentals of single-family dwe'l- 


ese 


ings in principal cities increased by only 
about the same percentage so that they « id 
not furnish any stimulus to building. [ut 


that undoubtedly came from the rising c 
of commodities and living, to indicate t! 
a home was a wise investment for the lo 
pull, and from the expansion in war-industry 
payrolls. Index for salary and wage incor 
in 1941 showed a much heavier advance than 
did the cost of living, so that there was a 
rise in the amount of “real” income availabie 
for investment. 

An important addition to construction «: 
mand for softwoods came from the railroads 
for maintenance and especially car material, 
to absorb huge quantities of grades highe: 
than were required for Governmental con 
struction. There were 80,502 freight cars 
placed in service in 1941, and at the end of 
the year there were 74,897 on order. Ship 
building demand, especially for new ways, 
reached high totals toward the end of the 
year. And there was a mounting demand 
for container lumber for munitions and 
other materials of war, with a growing foot 


et 


JQ 


age being substituted for scarce materials 
in a host of industrial products. In heavy 
construction, connectored lumber was win 


ning a place of higher importance. 


Prices Show Effect of Controls 


The late-1940 Government demand for 
cantonment lumber was concentrated on a 
few items of commons, buying often being 
done under cross-bidding and sometimes 
from wholesale or retail stocks, so prices 
under these conditions moved upward so 
sharply that they were under severe public 
attack by Government Agencies, and early in 
1941 these attacks caused prospective build- 
ers and hence retailers to hold back in their 
buying, to bring about in prices of the most- 
advanced items a recession that continued 
during the first third of 1941. Advance pub- 
licity on the imposition of below-market 
ceilings brought, in the third quarter, another 
check on buying. 

Prices of building items of lumber, as 
shown by the Bureau of Labor Statistics 
based on 1926 as 100, had risen from 87.7 
at the beginning of 1940 to 118.3 at the be- 
ginning of 1941, and, increasing 9 percent 
in 1941, stood at 129.1 as the year closed. 
Accompanying tables show monthly aver- 
ages for southern pine, West Coast woods 
and western pine, and also for southern 
hardwoods and for southern oak and north- 
ern maple flooring. 

Price ceilings were imposed, beginning 
with that of Aug. 5 on fir plywood; on 
southern pine Sept. 5 with revisions Sept. 
12 and Nov. 24; on fir lumber, Sept. 11 with 
revision Nov. 10; on western millwork and 
doors Nov. 29, and on fir plywood logs Dec. 
20. But despite the fact that these maxi- 
mums were set after the producers had con- 
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yiaced the price administrator that they rep- 
resented the minimum at which increased 
iufacturing costs could be met, and de- 
e also the fact that the Government had 
tinued upward revisions of its sale prices 
New England hurricane pine, some mill 








Sales of Independent Dealers in Dollars 
as Reported by Census Bureau 

1941 

Average per Firm Percent 

1941 1940 Increase 
PAYS eiceore Ge oeeoTOr $9,768 $ 8,453 +15.6 
REN acercee 8,963 8,207 + 9.2 
Mate. ick.coucees 10,846 10,062 + 7.8 
MEPDAN = eraciereotcoeet 13,744 11,606 +18.4 
Ci oe eer ee 14,728 12,958 -+13.7 
WATE? «Jara tise eel 14,823 12,525 418.3 
WA es fora seoerveeie 16,390 12,090 +35.6 
RE eidicie cc evomtees 16,481 13,373 +23.2 
BO. Kaa oerersvereere 16.658 12,477 +33.5 
OEE eee 17,273 14,484 +19.3 
NOW. csraeadaae 13,891 11,934 +16.4 
PSC da eases 12,250 9,994 +22.6 

hids on Army contracts toward the end of 


the year were several dollars under the ceil- 
ings, largely because numerous purchases 
were from intrastate plants not paying the 
Federal minimum wage. Such competition 
has been demonstrated as so opposed to the 
industry’s providing the higher standards 
aimed at by Federal labor legislation, that 
the industry committee that fixed a new 
and higher wage minimum also recom- 
mended that the small intrastate mills be 
brought under the regulations. 

The lumber manufacturing industry’s re- 
lations with the Government during 1941 
were concerned almost exclusively with 
supplying Defense and war needs, combined 
with regulation of wages and prices, and 
trade practices. Grading, inspection, trade- 
marking and statistical reporting as phases 
of marketing were adjusted where necessary 
under consent decress signed after suits by 
the attorney-general. The industry had to 





Estimated New Construction Activity 
in Continental United States 
(In millions of dollars) 
Forecast 
1940 1941 1942 
$ $ $ 
ital new construction.6,834 10,750 10,500 
Total private construc- 


er eae 4,162 5,050 2,600 
Residential building 

CKMOMRTATM) ccc ccece 2,083 2,500 1,000 
Nonresidential building 966 1,150 450 

Commercial ........ 353 350 150 

PMGUStrial .... cee 428 600 200 

cS a 185 200 100 
PM eo ore arenwe ne mac 468 500 500 
Pubite wtility ........ 645 900 650 
ital public construc- 

MS Sosa wewuaieu ses 2,672 5,700 7,900 


Residential building.. 207 500 600 
Nonresidential building 503 1,750 2,500 


Commercial ........ 21 150 150 - 

EROUSETIA! 2... 5.60550 129 1,300 2,200 

BU GERGP oo iceccs 353 300 150 
Military and naval.... 450 1,700 3,500 
Si 900 1,050 75 
Other public works... 612 700 550 





make a vigorous fight for machinery repair 
parts, even for mills engaged in Defense pro- 
duction, and tire supply was becoming a 
serious problem, especially for smaller 
plants, toward the end of the year. As the 
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year began, there was much thought given 
to the possibility of Federal regulation of 
timber harvesting, but anxiety was eased by 
the report March 24 of the Joint Congres- 
sional Committee on Forestry, which made 
moderate recommendations rather favoring 
local controls. As the year ended the im- 
portant question of an advance in freight 
rates on lumber was in the hands of the In- 
terstate Commerce Commission. 

That retail lumber dealers benefited 
largely by the building activity of the early 
part of 1941 is shown by the fact that, as 
reported by the Bureau of the Census, their 
sales measured in dollars increased 24 per- 
cent over those of 1940. With demand ac- 
tive, advancing mill prices, threatening trans- 
portation difficulties and rising cargo rates, 
and the encouragement of an extended and 
liberalized NHA in July, combined to lead 
them to stock up in expectation of continued 
good business. Their December dollar vol- 
ume was 19 percent above that of December, 
1940, according to the Census Bureau. Their 
stocks, measured in feet, as reported by Na- 
tional Retail, ran about 19 percent above the 
1940 level, however, but were being worked 
down by curtailment of purchases, despite 
the fact that an expected stiff advance in 
railroad rates would ordinarily stimulate 
buying in advance. Costs of many of them 
showed the results of more stringent en- 
forcement of the Wage-Hour law following 
issue of. an interpretative bulletin in July. 
As the year closed, those in Defense areas 
had all the business they could handle, es- 
pecially remodeling and repair and small 
FHA- or B&L-financed Defense workers’ 
homes; many outside of such areas felt 
anxious about the likelihood of a War Pro- 
duction Board order further limiting private 
building; but those in rural areas were 
given fresh hope by the issuance of a high 
priority rating of A-3 for farm construction 
as an aid to the Victory food program. 





Ten-Day Course in Kiln Drying 
Offered at Syracuse 


For the 23rd consecutive year The New 
York State College of Forestry at Syracuse 
University, Syracuse, N. Y. is offering a 
short course in Kiln Drying Practice. The 
1942 lectures, demonstrations and discussions 
will take place over a ten day period, March 
25 to April 3 inclusive. No previous train- 
ing or experience is required for enrollment. 
A certificate is granted to the students when 
work is completed. 

Eight members of the college teaching 
staff provide the instruction. The facilities 
of the college sawmill, small dry kiln, wood- 
working shop and timber preservation lab- 
oratory are available to those who take the 
course. The following subjects are among 
those which will be covered: Preparing 
wood for kiln drying; Kiln operation; Study 
of drying factors; Troubles in kiln drying; 
Types of kilns; Special problems in kiln 
drying; Insects and fungi damaging wood 
in storage. Complete information is con- 
tained in a printed folder available from 
Prof. H. L. Henderson of the forestry col- 
lege staff. 
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Douglas 
Fir 
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Forest Products 


for Uncle Sam 
and for Civilian Needs 


Back of the fighting forces are the battles of 
production—to help America WIN! At the 
Booth-Kelly mills there’s big volume lumber 
production to help supply the Army, Navy, 
Air Forces and Defense housing needs. 


And we are doing our best to keep up with 
regular customer demands. 


For years and years this Douglas Fir lumber 
has been satisfying dealers, builders and 
manufacturers who want stock that is better 
than ordinary. When you handle this Booth- 
Kelly CERTIFIED lumber you can KNOW 
just what you're getting. The Booth-Kelly 
name on every piece is a pledge of quality 
in the wood and in the manufacture. And 
the Association marks are positive guaran- 
tees of correct grading. 


DOUGLAS FIR 


Dimension Casing Ceiling 
Drop Siding Finish Stepping 
Mouldings Flooring Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


BorthAtell 


SUGENE ORE: 


TWO MILLS—SPRINGFIELD & WENDLING. ORE. 
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West Wuichet of the Wuichet Lumber 
Co., Chicago, has returned to Chicago upon 
completion of a two weeks’ business trip to 
pine mills in California and Oregon. 


ldward Schultz, manager of the Stephen- 
son-Brown Lumber Co., of Chickasha, Okla., 
and Mrs. Schultz arrived in Los Angeles in 
mid-January to spend the winter. 


Charles J. Williams, president of Moore 
Dry Kiln Co., Jacksonville, Fla., has just 


been elected a director of the Atlantic Na- 
tional Bank of Jacksonville. 
Stuart C. Smith, Fountain-Smith, Los 


Angeles wholesale lumber concern, has re- 
turned from a business trip to northern 
California. 

M. A. Harris, Van Arsdale-Harris Lum- 
ber Co. (Inc.), San Francisco, Calif., has 
been elected a director for 1942 of the 
Downtown , 


\ssociation of San Francisco, 


local improvement organization 


M. B. Day, who has been associated with 
the lumber industry in Olympia, Wash., for 
the last ten years has opened the Day Lum- 
ber Co. a retail building material concern, 
in Olympia. 


H. O. Stewart, manager of the Diamond 
Match Co.’s plant at Oakdale, Calif., has 
been promoted to district manager and has 
been succeeded as plant manager by Fred 
Reager. 


Announcement has been received that the 
Rumford Lumber Co., formerly James H. 
Kerr (Inc.), of Rumford, Maine, is now un- 
der the new ownership of Ralph Akers. The 
street address of the new concern is 36-38 
Prospect Ave. 


Speaking at the dedication of a new stu- 
dent union building at the College of Puget 
Sound in Tacoma, Wash., 
dam, public relations 
Weyerhaeuser Timber 


Roderic Olzen- 
director for the 
Co., stressed the 








Officers of the new Atkins Saw Post No. 355, American Lesion at Indianapolis, 


Ind., recently chartered with 61 members. 
soon be 100 percent of the 100 men eligible. 


It is expected that membership will 
Front row, left to right: W. H. 


Bruhn, chaplin; D. E. Gommel, commander; W. J. Jamison, adjutant; G. W. 


Penrod, finance officer. 


Rear row: M. Dawson, first vice commander; F. O. 


Robertson, second vice commander; W. O. Harper, service officer; J. Washburn, 


historian; G. Callis, sergeant-at-arms. 





Harry L. DeMuth, of the DeMuth Lum- 
ber Company, of Jacksonville, Fla., was in 
Baltimore recently. Mr. DeMuth continued 
his trip to Providence, R. I., 
at New York. 

Dan Schloss, vice president of the Balti- 
more Lumber Co., Baltimore, Md., is back 
from a several weeks along the 
which carried him from Brit- 
ish Columbia down to Los Angeles. 


also touching 


swing of 
P: she - 
acince coast, 


Lawrence Culter, of the Hammond (Brit- 
ish Columbia) Cedar Co., stopped off in 
Buffalo, N Y., while en route to New York, 
where he attended the Northeastern 
lumber convention. 

J. W. McNeill, of the Maysville Lumber 


Co. (Inc.), of Maysville, Ky., was elected 


retail 


a director of the Security Bank & Trust 
Co., of Maysville at recent annual stock- 
holders meeting. 


strong bond between the State of Washing- 
ton’s great lumber industry and its schools. 
He pointed out that gifts and bequests of 
lumbermen had provided the college with 
many of its major facilities. His subject 
was “Trees and Education.” 

The salesmen connected with the Harbor 
Sales Co. (Inc.), of Baltimore, Md., united 
with the male members of the office force 
recently at the Lord Baltimore Hotel to 
do honor to E. B. Doub, the secretary and 
credit manager of the company, who is en- 
tering the naval reserve as yoeman. 


The Baltimore Lumber Co., Baltimore, 
Md., is engaged in a further expansion of 
its facilities, designed to serve the public 
in need of lumber, millwork and other re- 
lated products. It is putting down the con- 
crete foundation for a storage shed, about 
30 by 175 feet, a short distance from the 
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Washington depot on New York Ave. Like 
this center, the shed will have railroad con- 
nections with loading platform on one side 
and facilities for handling materials by truck 
on the other. The shed will be separate 
from the office and depot on New York Ave., 
but transfer of stocks will be easily mad 

Gilbert Waite, executive of the North 
Western Woodenware Company of Tacoma, 
Wash., has been elected vice president of 
the Jessie Dyslin Boys’ Ranch, a charitable 
home for boys near Tacoma, sponsored })y 
the Tacoma Young Men’s Business Clul 

Speed on business trips is favored by L«s- 
ter Carr of the L. |. Carr & Co. Sacra- 
mento, Calif. He recently came through 
Los Angeles on a flying trip which took 
him from Sacramento to Los Angeles, New 
Orleans, Memphis, Chicago and back to 
Sacramento in five days. 

Mixer & Co. (Inc.), Buffalo, N. Y., 
lumber wholesalers, held a sales meeting at 
Hotel Pennsylvania, New York City, dur- 
ing the Northeastern Retail Lumbermen’s 
Association convention. Fifteen representa- 
tives were present from New York 
State, Pennsylvania, New Jersey, Connecti- 
cut, Virginia, North Carolina, Georgia and 
the District of Columbia. 

Toney Schloss, president of the Baltimore 
Lumber Co., Baltimore, Md., has been re- 
elected a member of the board of directors 
of the Old Town Merchants and Manufac- 
turers’ Association, the main office of the 
company’s enterprises being located in what 
has long been known as Old Town. 

David B. Simpson, Portland, Ore., has 
been elected president of the National Asso- 
ciation of Real Estate Boards, Chicago. Mr. 
Simpson served as captain in the 59th In- 
fantry, 4th Division, overseas in the last 
World War. In his inaugural address he 
pledged wholehearted support to the Gov- 
ernment in its war effort. 

Robert Moore Young, son of Daniel J. 
Young, prominent Tacoma, Wash., lumber- 
man, was commissioned ensign, United 
States Naval Reserve, at graduation cere- 
monies held at the naval reserve midship- 
men’s school, Abbott Hall, Chicago, recently. 
He was graduated from Stanford University 
in 1936 and received his LLD degree from 
Harvard law school in 1939. He has been 
assigned to active duty with the United 
States Navy. 





Veteran Lumberman Retires 

SPOKANE, WasH., Jan. 27. — W. W. 
Wooster, veteran Spokane lumberman has 
announced his retirement from the firm 0! 
Bock & Wooster Lumber Co. with offices in 
the Old National Bank Building, Spokane. 
The business will be continued without 
change of policy at the same address and 
under the firm name of Bock Lumber Co. 
with A. A. Bock, general manager. Mr. 
Wooster, hale and hearty at 81 years, has 
put in just 60 years as a lumberman. He 
started at the age of 21 as a retailer in Iowa. 
He says he knows about all the things that 
can happen to lumbermen, including floods, 
fires and depressions, having been a retail 
lumberman, a lumber manufacturer, in Idaho, 
and a wholesale lumberman in Washington. 
He now hopes to get away from some re- 
sponsibilities and will be busy looking after 
some land which he owns. 
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Conservation Department Extends 
Community Forests 

Mapison, Wis., Feb. 3.—The Wisconsin 
onservation Department has announced 
lans for sponsorship of community forests 
iis year to extend tree production beyond 

e borders of present federal, State and 
uunty forest areas. 

The State already has several hundred 
ommunity forests, most of which have been 
established in connection with school ac- 
ivities upon federal, State and county owned 
rests. ; 

The department will assist communities 
i preparation of forest plans and will sup- 
oly trees for planting free of charge. More 
than 25,000,000 trees were distributed from 
onservation department nurseries last year. 





Laminated Products Manufacturer 
Moves General Office 

St. Paut, MINnN., Feb. 4.—Rilco Lami- 
nated Products (Inc.), has moved its general 
office from Albert Lea, Minn., to W41581 
First National Bank Building, this city. 
The Rilco company now has four plants 
which are located in Albert Lea; Brodhead, 
Wis.; Huntington, Ind., and Wilkes-Barre, 
Pa. It is their intention, the company states, 
to expand on a national basis within the 
near future. 

At the general office, Myron K. Pederson 
is vice president and general manager; G. 
B. Hanson is sales manager, and Leroy 
Carr is chief engineer. The company will 
continue to promote the use of Rilco prod- 


ucts for the farm market and to develop 
further the use of large span beam arches 
and bowstring trusses for the urban market. 

It has been a sales policy of this com- 
pany to sell only through retail lumber 
dealers; and the’ management feels -that at 
the present time a great opportunity exists 
ior dealers to promote the use of wood ‘in 
the urban market, where arch and truss 
construction is used. Rilco intends to place 
in the hands of architects, contractors and 
retail lumber dealers complete information 
concerning its trusses, 





Western Spring Market Exceeds 
Last Fall's 

SAN Francisco, CaAutr.,. ke). 3.—Chalk- 
ing up a registration ahead of the Fall Mar- 
ket, the 1942 Western Spring Market 
Week, comprising six major markets, 
including the fifty-third Western Furni- 
ture Market, closed Jan. 31 with furniture 
representatives reporting sales ranging from 
very good to way above previous markets. 

Spring styles in furniture showed a defi- 
nite trend toward increased use of woods 
and fabrics and greater amounts of exposed 
wood and wood trim on upholstered pieces. 
While as yet chromium, steel and other met- 
als were still in evidence, there was ample 
evidence that they were giving way to wood 
and plastics. There was a_ considerable 
showing of plastic topped kitchen tables. with 
steel legs. Wood replaced steel in all but 
the top bar in a porch hammock frame. 
Wood floor lamps and wood lamp coverings 
were on display. 
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CAPITAL AND SERVICES 


Offered to sawmill by successful ex- 
ecutive. Interested only in medium 
sized, going enterprise, preferably 
oak or combined with other species. 
Unquestionable references, 

Address “T. 66,” care American 
Lumberman. 








Ask the Wholesaler for 
QUALITY BANDSAWN 
APPALACHIAN HARDWOODS 


Manufactured by 


ZICKGRAF HARDWOOD CO. 


FRANKLIN, N. C. 
DRY - KILNS PLANING MILL 








Announcing... 

23rd ANNUAL 
SHORT COURSE 'N 

at the 

NEW YORK STATE COLLEGE OF FORESTRY 

Syracuse, N. Y. March 25 to April 3, 1942 

Write for Circular to 
PROF. HIRAM L. HENDERSON 


DRY KILN 
PRACTICE 








In Boston 


HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@All Rooms with Tub and Shower 
@Rates from $3.50 @ Dinner Music 
! @ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 

















‘MODERN LUMBER 


The new Crosby mills are now in operation. 
With new manufacturing equipment and im- 
proved facilities, we now can serve you bet- 
ter than ever. -Here are the famous .Crosby 
leaders: Rosemary Pine Finish, Oak Flooring 
Yard and Shed Stocks, Treated Lumber 
Mouldings, all building items. 


CROSBY LUMBER & MFG. CO. 


Crosby, Mississippi 








for 


Selma, Ala. 


43 E. Ohio St. 
Ghicago, il. 


, 





30,000,000 Feet 
HARDWOODS 


’ Yellow Pine 


Reasonably complete stocks for prompt loading 
Dry Kilns 


“(MILLER MADE IS UP TO GRADE” 
Why not try a sample car? 


MILLER & CO. INC. 


Ready 


the New Year 


bandsawn 


Surfacers Resaw 


Jackson, Tenn. 


509 S. 5th St. 
Reading, Pa. 


Branch Offices 
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Here’s What's New 


Line of Blackout Materials 

After an extensive study of the blackout 
problem Dept. 11 of The Philip Carey Man- 
ufacturing Co., Lockland, Cincinnati, Ohio, 
developed several blackout materials to meet 
various needs. One coat of the Philip Carey 
“Blackout Coating” on the exterior of win- 
dows or skylights prevents light reflection. 
Any one of three types of Carey “Blackout 
Board” of laminated asphaltic composition 
cut to window size will reduce danger from 
flying glass. A more permanent weather- 
proof exterior blackout treatment known as 
the Carey “Laminated System” consists of 
a thick application of asphaltic coating in 
which is embedded a _ fabric membrane. 
Carey asphalt saturated building paper is 
recommended by the company for emergency 
repair of bomb-shattered black-out windows. 
During the past year the “Rejuvo” system 
of camouflage has been develcped by Carey 
and test installations are said to indicate that 
the product offers a number of exclusive ad- 
vantages. Complete information is available 
from Dept. 11 of the company. 





1942 Truck Company Calendar 


A table located underneath the pad of date 
sheets on the 1942 “Miss Federal” calendar 
issued by Federal Motor Truck Co., shows 
at a glance the weight per thousand board 
feet of a large number of species of lumber, 
as well as a variety of other materials com- 
monly transported by truck. As indicated 
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by the accompanying photograph, the cal- 
endar has considerable eye appeal, being 
reproduced in ten colors. A copy of the 
calendar may be obtained without obligation 
by writing to the Advertising Dept., Federal 
Motor Truck Co., Detroit, Mich. 





Wood Gutter Construction Sheets 

Two data sheets just released by the 
California Redwood Association, 405 Mont- 
gomery St., San Francisco, Calif., are de- 
voted to the use of redwood lumber for gut- 
ters and drainpipe. One sheet, “Built-up 
Redwood Gutters” shows how such gutters 
are constructed from regular sizes of red- 
wood lumber found in the dealers’ yards. 
An isometric sketch reveals the method of 


forming strong tight-fitting longitudinal 
joints. In the other circular, “Redwood 
Gutters and Drainpipe,” drawings show how 
built-up drainpipe from stock yard items 
is fitted with water-tight connections to 
molded redwood gutter. Copies of the folders 
are available free of charge upon request to 
the association. 





Wall Base Conduit for Wires 

The “E-C-L” wall base manufactured by 
Charles E. Barnes & Son, 4320 Osage Ave., 
Philadelphia, Pa. provides a concealed yet 
always accessible conduit for electric and 





telephone wires and may be installed with 
any popular type of wall material. The deco- 
rated base board front, which may be of 
wood, linoleum, cork or ceramic tile, steel, 
etc., merely clips on to the base frame 
and can be slipped off to reach the wires. 
Thus electric or telephone outlets may be 
easily installed at any time and at any place 
along the base board where needed. Several 
types of the “E-C-L” base are designed to 
be erected in front of the plaster line and 
are therefore suited to remodeling work, and 
eliminate the necessity of opening walls and 
floors to install wiring. The bases meet all 
state building codes. Complete details are 
available from the manufacturer. 





Wood Preservation Literature 

A new descriptive bulletin, No. 41-F, has 
been issued by A. D. Chapman & Co., Inc., 
333 N. Michigan Ave., Chicago, IIl., in con- 
nection with “Permatox WR,” toxic, water 
repellent wood preservative introduced by 
that company late in 1941. One application 
by dipping is said to give complete protec- 
tion against moisture, sap stain, decay and 
infestation. The bulletin is available upon 
request from the Chapman company. 





New Putty Knife 


A new “Red Devil” 1% inch putty knife 
features a transparent amber-colored handle 
of cellulose acetate with a high carbon, cut- 
lery tool steel oil hardened and tempered 


VS eS: ) 


blade. “Red Devil” construction makes pos- 
sible a full tang blade while the handle re- 
tains the smoothness of a one piece unit. 
The new knife is. packed 12 to the carton; 
six with stiff blade and six flexible. Further 
details may be obtained from the manufac- 
turer, Landon P. Smith, Inc., Irvington, 
N. J. 
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Broadside on Construction Glue 


A new instructive and illustrated broad 
side recently issued by I. F. Laucks, Inc 
Maritime Bldg., Seattle, Wash., is entitle; 
Laucks Construction Glues for Contractors 
Builders and Prefabricators, and gives 
large number of examples of building job 
which are being done with laminated wood 
products. A variety of questions about th. 
properties and durability of the Laucks con 
struction glues are answered in the pam 
phlet. Copies will be sent free of charg: 
upon request. 





Folder on Pre-Fab Farm Buildings 


A new folder issued by Douglas Fir Ply) 
wood Association, Tacoma Bldg., Tacoma. 
Wash. illustrates and gives. particulai 
about the prefabrication of small farm struc- 
ture by the dealer from plywood. The ass: 
ciation has also prepared two construction 
bulletins on hog and poultry houses show 
ing dealers how to prefabricate the necessary) 
panels in their own yards. The fabricated 
panels may be quickly assembled into a fin 
ished building by one man. The houses are 
said to be strong, light and draftless. Copies 
of the folder are available upon request to 
the Association. 





Saw Bulletin 


A new bulletin giving list prices and spec- 
ifications for hacksaw and metal saw blades 
manufactured by E. C. Atkins & Co., 460 
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S. Illinois St., Indianapolis, Ind., has re- 
cently been issued by that firm. National 
Emergency standards lists are included. One 
cover of the bulletin is used to promote 
the sale of Defense bonds and stamps. 





Books 


A third edition, considerably revised and 
enlarged, of Skylight and Roof Tables, by 
H. Collier Smith is now available from the 
AMERICAN LUMBERMAN, 431 S. Dearborn 
St., Chicago, Ill. The author of this book 
and the tables it contains had many years of 
experience in skylight and roof construction. 
His tables tell at a glance the true lengths 
of common, jack and hip bars for ordinary 
pitches of skylights ranging from two to 
30 feet in width, graduated into % inches, 
which graduates the half widths into % 
inches. The tables are equally valuable in 
framing a roof to find the lengths of the 
various rafters. The descriptive material in- 
cludes instructions on how to determine the 
amount of roof covering of a buiiding, and 
the method of employing stub patterns. The 
book is of handy pocket size. Price, $1.50. 
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REVIEW OF THE CURRENT MARKETS 


efense buying has become a_ fac- 
tor of greatly increased importance in 
the softwood market. As a result of 
(,overnment lettings in the South and 
c1 the West Coast, unfilled orders 
reached 47 percent of gross stocks Jan. 
24, bookings for two weeks ended that 
ite running 51 percent ahead of cur- 
nt production, and appropriations 
ng made by Congress indicate that 
we additional footages will be bought 
jor military purposes and Defense 
workers’ housing. Though many re- 
tulers have feared that further restric- 
tions would be imposed on civilian 
lhuilding and so have been reluctant to 
luy for future needs, they find their 
stocks steadily declining and their in- 
quiries not getting a very encouraging 
reception from the mills, now pushing 
shipments for Government needs to the 
limit, so these buyers are becoming a 
little anxious about supplies. Then, too, 
they face the certainty of a freight rate 
advance. Inquiry at the capital brings 
assurances that the only way building 


is to be limited is in its use of scarce 
metals, and that there is no intention 
io freeze dealers’ stocks of lumber or 
other building materials. Rural retail- 


ers, of course, can anticipate an active 
year's business. No mills, however, 
are accepting business for prompt ship- 
ment, and few of them are willing to 
add to their heavy back-logs of unfilled 
orders. Water transportation on both 
coasts has practically ceased, owing to 
the Government’s taking over all ves- 
sels suitable for war purposes or to 
their being tied up because of the men- 
ace of enemy submarines. Total whole- 
sale stocks on the East Coast are said 
to have reached an extremely low 
point. Truck delivery is already being 
handicapped by tire shortage. Heavy 
additional burdens are therefore being 
thrown on the railroads, already 
handling a huge tonnage for the armed 
forces and war industries. Prices of 
practically all softwood items are now 
at ceiling levels, with smaller produc- 
ers getting as much as do the larger 
plants. -The mills are operating to ca- 
pacity everywhere, but recent weather 
in both the West and the South has 
not favored small outfits that depend 
on trucking. There is a possibility that 
rail receipts from British Columbia for 
civilian use will increase, for the 


Province’s export outlets are closed, 
but labor supply throughout Canada is 
depleted, and it is said that 30 million 
feet a month from British Columbia is 
being shipped to seaboard of the Atlan- 
tic States for movement to Britain, 
though there is some doubt as to 
whether any of the stock stored there 
will be moved overseas. 

Hardwood stocks continue low and 
are about twenty-three percent covered 
by unfilled orders. Reports that a price 
ceiling is to be set about the middle of 
February make many buyers hesitant, 
for they expect that it will be several 
dollars below current market.. Furni- 
ture for the war program will require 
a great footage of hardwoods, and in- 
creased quantities will be called for by 
the shipyards, the railroads and the 
munitions plants. Gum continues ac- 
tive and strong, and oak is being called 
for in larger amounts and is firming, 
while maple and birch are difficult to 
obtain and very firm at their new lev- 
els. Flooring has been slower season- 
ally, but sales may be expected to ex- 
pand considerably as new Defense con- 
struction comes into the market. 





MARKET NEWS 
LUMBER 


Spokane, Wash. 


INLAND EMPIRE PINES—All Idaho 
vhite pine plants are understood to be 
ut of the market, and most Ponderosa 
mills also, as a result of the steady flood 

Government orders. And air dried 
tocks are practically non-existent, and 
Will be until spring drying weather comes. 
some Ponderosa prices advanced shortly 
after the first of the year, and others are 
pretty well stabilized. 


San Francisco, Calif. 


INTERCOASTAI-—Recent suspension of 
itercoastal steamship service found only 
between 86 and 39 vessels of the normal 
leet of 150 in operation between the east 
and west coasts, carrying chiefly lumber 
eastbound and steel and iron products 
vestbound, previous war requisitions had 
o far depleted the service. At the time of 
the suspension order, many local shipping 
nen were of the belief that the service 
light be resumed when new tonnage from 
the expanding ship building program be- 
ame available. Subsequent reports indi- 
cated that a partial resumption might be 
in order by late spring or early summer. 
Instead of a complete cessation, it is now 
said that occasional or “spot” coast-to- 
coast vessels are likely to be worked in 
the trade. In cases where offshore vessels 
Will be tied up in port due to delays in 
regular war cargo, they may be put in 


FROM NATION’S 
CENTERS 


intercoastal service for a voyage, it is 
said. 

COASTWISE MOVEMENT—The Pacific 
Lumber Carriers Association reports the 
movement of 32,724,100 feet of lumber 
during December, 1941, compared wth 65,- 
842,800 feet in November. Due to strike 
conditions in December, 1940, comparison 
is not possible for that month. The De- 
cember, 1941, distribution was as follows: 


Feet 
Sam PREMIO: 6 6665 Rise weee 6,045,600 
BOS. AMG@CICR 2... ook cs 6 sone ee'e 3s SaOeepeee 
IN SI og ai is area's cope aieieree 2,639,200 
RE gone hea eee ee ae 32,724,100 


The December, 1941, movement to Los 
Angeles was down 25,096,000 feet from 
November; that to San Francisco, down 
5,526,600 feet, and that to San Diego, down 
1,857,900 feet. Due to war requisitions of 
all the steel vessels in the trade, all that 
is left is 7 wood vessels, several of which 
are tied up during the winter’s stormy 
period. It is hoped and believed that 
when new tonnage is available, some of 
the former ships will be returned to the 
trade. 

REDWoOOD—Demand continues strong, 
the bulk coming from the Government. 
Prices are reported firm. Stocks are badly 
broken, with dry lumber in all but the 
lower grades hard to supply. Tank and 
vat stock is in very high demand, with no 
dry stocks available and buyers taking 
what they can get. 


Portland, Ore. 


WEST COAST WOODS—The lumber 
market remains very strong, with Federal 
buying far overshadowing all other busi- 
ness. Prices continue near former levels, 
but. Government lettings of orders for 
some 150,000,000 board feet, to be held 
here shortly, will further indicate the 
market. 


RAIL—This combined rail and _ inter- 
coastal market is featured by heavy Fed- 
eral purchases, past and in prospect, for 
cantonment construction. Yard buying re- 
mains at a minimum, but various housing 
projects are due to take very large sup- 
plies. 

CALIFORNIA—The market is active, 
with withdrawal of more ship tonnage 
expected. Only smaller vessels probably 
will remain on this coast, and others will 
be used by the Government. 


LOGS—The market is strong, inventories 
low and operations difficult in many sec- 
tions. Weather conditions during the two 
weeks ahead will play a very important 
role. 





Tacoma. Wash. 


WEST COAST WOODS—Capacity pro- 
duction schedules continue to be main- 
tained by virtually all mills, as the plants 
endeavor to Keep pace with the rush of 
Defense buying. Log supplies are dwin- 
dling under the inroad of production de- 
mands, and the general outlook for 
further supplies is not encouraging. Ad- 
verse weather has curtailed motor truck 
operations making use of gravel roads. 
Major logging companies using rail or 
water transportation however are doing 
their best to keep pace with the demand. 
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Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON -AMERICAN 

LUMBER CORPORATION 
VERNONIA, OREGON 

__ 
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Broadway at Oak St. 
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Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK G&G CO. 


2133 Touhy Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 














HUTHER 50 


Dado Head (er 


Fits any saw mandrel. , 
Cuts perfect grooves, 

any width, with or of, | 
across grain. Guaran- t 7 
teed to do your work \ = 
satisfactorily. ; 















me 


~  SUPER- 
7 QUALITY 
\, SAWS 
Favorites for over 53 
years. Today, write for 
catalog of complete 
Huther line. 


* Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 


nv 
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FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 











American fiumberman 


Obtaining shipping facilities constitutes 
the big problem. Vessel movement is at 
a standstill, and a shortage of rolling 
stock has affected the rail movement. 
Local building, both industrial and resi- 
dential, is showing a marked increase. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Demand 
continued at its recent fast pace. Mills 
reported that they have more business on 
the books than can be filled on short 
notice. Retailers are scrambling for lum- 
ber and their orders, on top of those the 
Government placed recently, have created 
an unprecedented situation in the’ in- 
dustry. Mills and wholesalers are asking 
retailers to be patient, advising them that 
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10 million dollars worth of furniture 
the first six months of this year. Harq- 
woods in demand are 5/4 No. 1 comn 
and better plain red oak, 4/4 to 8/4 
Ll common poplar, 6/4 beech, pecan ang 
elm, 4/4 cottonwood and all quartered 
and red gum. 

CYPRESS—Within the last thirty days 
all items of cypress have advanced 
sharply. All 8/ to 16/4 items are up as 
much as $5; No. 1 commons, all thickness«s, 
are up $3, and Nos. 2 and 3 commons sre 
up $2. 

SHINGLES—Quotations generally 
off about 5 cents a square. Demand vr 
most items still is heavy, though less than 
that of a month ago. The trade expe t 
shortages and higher prices. 











Employees, Weyerhaeuser Timber Company, Longview, Washington, who sent 

President Roosevelt a check for $12,882.70 to further the war effort of the 

United States, and who sent another check of $500.00 to the local Red Cross 

committee. The $13,382.70 contribution was the result of the employees’ 

decision to donate one day's wages to their country. All who were able to 

work, nearly 1300, participated in the "Victory Shift," scheduled on a Saturday 
when employees received time and a half wages. 





they will get shipments as soon as pos- 
sible. Shortages are reported in most 
items, especially those that the Govern- 
ment has been buying for cantonments. 
A number of Defense projects are going 
up in this area, and lumber by the train- 
load is moving. Prices of lumber in the 
district are steady and at recent high 
levels. Each price list shows more and 
more items being quoted near their ceil- 
ings. Production has been stepped up a 
little in the last week or so, following 
moderation of the weather. Shipments 
also increased. 

SOUTHERN PINE—Heavy Government 
buying has brought stocks to an excep- 
tionally low level. It was heard that 
nearly 500 million feet of pine has been 
purchased by the Government in recent 
weeks. Mill inventories continue badly 
broken, and Nos. 2 and 3 boards are very 
hard to locate. The shorter lengths of 
2x4s are a shade under ceiling price. 
3&better siding is scarce. Mills were said 
to be limiting the quantity of uppers that 
they will include in any mixed car. 

WESTERN PINES—Orders for every 
grade of Ponderosa were heavy in the last 
two weeks. Some wholesalers were re- 
ported to have refused to accept business, 
unless they had definite coverage from 


some manufacturer. Bookings continue 
large, and sales are in excess of produc- 
tion. The trade is anxiously awaiting 


word on a ceiling on western pine prices. 
It is felt that the price schedule will be 
announced before shipments are made on 
orders recently placed by the Govern- 
ment. 

OAK FLOORING—Prices are probably 
not as firm as they were a month ago, 
but fairly steady. Mills are able to make 
rather prompt shipments. 


HARDWOODS — The market strength- 
ened somewhat on reports that furniture 
manufacturers would have to buy heavily 
to meet expected Government needs for 


Vancouver, B. C. 


BRITISH COLUMBIA’S MARKETS 
Sawmills in British Columbia are operat- 
ing full time on record production sched- 
ules, but are handicapped by a shortage 
of both logs and manpower. Despite these 
troubles, however, they are obtaining an 
increasing Share of the steadily develop- 
ing market for lumber in the United 
States. United States Government pur- 
chases from American mills have strained 
their capacity to the limit, and British Co- 
lumbia lumber is moving south at an in- 
creased rate. Detailed figures are unob 
tainable, but the rail movement to the At 
lantic seaboard for trans-shipment to the 
United Kingdom is understood to average 
about 30,000,000 feet a month. In addition, 
lumber is being shipped by the all-water 
route, although tonnage difficulties are so 
acute just now that this does not provide 
more than an exceedingly irregular means 
of transport. Most of the British Colum- 
bia lumber for the United States is routed 
over Canadian roads to the middle West 
and the East. Sawmill operators report 
that there is a continuing shortage of 
Douglas fir logs, partly due to bad weather, 
and the drain of manpower to the fighting 
forces and Defense industries; but theré 
is apparently plenty of hemlock. 


Shreveport, La. 


SOUTHERN PINE—The market is simply 
jammed with Government orders, and in 
the last few days there have come in- 
structions to ship considerable quantities 
from stock piles accumulated for Govern- 
ment use on its orders. Practically the 
entire output of the medium and larger 
sized mills has been tied np, so that they 
can book few commercial orders, except 
for seattering surplus items, principally 
No. 3 boards and some 2x8-inch, 14- and 
18-foot No. 2. There is no No. 1 common 
dimension available. The smaller mills 
are understood to be selling a few cars 
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of \o. 2 2x4- and 6-inch dimension but the 
lareer mills have hardly anything to offer. 
All stock is going at ceiling prices, 
smaller mills getting same prices as the 
larcer. There is little lumber supply avail- 
al for the dealer. Buyers are flooding 





mi here with firm orders, which of 
course are being sent back at once. 
\RDWOODS About the middle of 
Fe>ruary, ceiling prices will be set for all 
conthern hardwoods. Mills around here are 
no. booking much business, because buyers 
ha an idea that there will be reductions 
of -everal dollars on gum, while mills are 
relictant to get too much business on 
their books because they are facing a 
stretch of bad weather, with very few logs 
banked. They operate to capacity when- 


e\ they can get logs. Mill stocks of gum 
are pretty low, and oak, ash, hickory and 
such items are continually scarce. Prices 
are very firm. Demand for flooring oak 
has been fairly good, with prices quite 
fir 


Cincinnati, Ohio 


SOUTHERN PINE MARKET— Some 
wholesalers say it is practically impossi- 
ble to obtain needed stock. One office, for 
xample, in the market for twelve cars of 
lumber, sent out a list of its requirements 
to over 300 mills, without results. Prices 
are reported at the ceiling on all items, 
and it is practically impossible to get mills 
to bid on any business. Within two 
months, it is believed retail yards should 


again become fairly liberal buyers. 





Hz are holding 
steady. Many mills are having some dif- 
ficulty in maintaining production, because 
of increasing difficulty in getting needed 
supplies, and bad weather is said to be 
hampering logging operations. Everybody 
is looking for dry lumber, and very little 
can be found. Scarcity of some items is 
causing many buyers to accept the nearest 
thing obtainable. Demand from the furni- 
ture trade and box manufacturers con- 
tinues unabated. Basswood and hard 
maple are very scarce in better grades. 
Poplar alone seems to be in fairly good 
supply. Retail yards show little disposi- 
tion to stock anything for which they 
have no immediate demand. 


Seattle, Wash. 


WEST COAST WOODS—Except for aug- 
mented shipping troubles which now ap- 
pear to be forcing all waterborne lumber 
to the rails, business continues very good. 
Veather has been favorable but mill re- 

irs are difficult to get. 


— 


RAIL—Prices are firm at ceiling. <A 15 
ercent rate increase is expected. In addi- 
n to the tremendous Government orders, 
ere is a fair amount of yard buying and 
e-yard business is expected to be 
avier next month, but retailers may 
id difficulty in getting deliveries. Mill 
ocks are broken, so orders are difficult 
fill. Railroads are all buying at ceil- 
£ and are paying as high as $29 for ties. 
ir sills bring up to $50 in select struc- 
tural special sizes, and the roads are pay- 
= as high as $60 for 1x4-inch, 9-foot 
ish grain flooring re-run to car siding. 
demand for tongued and grooved 1x6- 
ich for grain elevators is expected. Ver- 
tical grain flooring is hard to buy, millions 
of feet, both Band C, having been ordered. 
any mills will book only two or three 
housand feet of ceiling or drop siding in 
in order. Specified lengths are hard to 
place. 

SHINGLES—The shingle market con- 
tinues very good, orders coming direct to 
mills. Prices are higher, especially in 
Royals, No. 1 perfections and No.2 XXXXX. 
All grades are oversold, most mills hav- 
ing about a thirty-day order file. Some 
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mills are down because of log shortage, 
but production is rising. Some declare 
that No. 2 XXXXX and No. 2 Royals can 
hardly be purchased. No. 1 XXXXX is 
the weakest item though still moving at 
$4 to $4.10 to the trade. Canadian prices are 
up about 10 cents. 


INTERCOASTAL-—Ships have all been 
taken over by the Government. Timbers 
and planks are in heavy demand. So far, 
mills have been able to sell their side cut. 


CALIFORNIA — Coastwise shipping is 
practically out, but the railroads are 
handling lumber from Oregon. Timbers 
are in good demand. Supplies on Cali- 
fornia docks are small. Prices show little 
change. 


EXPORT—South Africa and South 
America are the only remaining export 
markets, but space is so hard to get that 
trading is difficult. British Columbia has 
large order files for the United Kingdom 
and won’t accept much other business. 


LOGS — Hemlock logs are stiffening; 
No. 1 bring $21.50 Other log prices are 
unchanged, 


Memphis, Tenn. 


SOUTHERN HARDWOODS — Accelera- 
tion in manufacturing of war materials 
has brought a boom to the market and the 
demand has grown to a point far in ex- 
cess of normal production. Sought in vol- 
ume are particularly 8/, 6/ and 5/4 stock 
in practically all species, especially oak, 
ash, birch, beech and hard maple. This is 
needed for manufacture of Army cots, 
munition boxes, truck body parts and 
other essentials, while hickory is being 
sought for tent stakes and pegs. Demand 
for wood office furniture is increasing and 
oak is beginning to play a heavy part. 
With exports cut off for months and the 
flooring industry the greatest user, the 
finer grades of oak have not been mov- 
ing well. Prices have been tending up- 
ward, and are higher on many items. A 
certain tightness has been apparent in the 
market for some days because of a re- 
duced supply of logs. Unless the Govern- 
ment releases tires to truck operators, this 
shortage may grow worse. Prices of hard- 
woods generally will likely come under 
a ceiling schedule on Feb. 15. 


OAK FLOORING sales are improving 
steadily, and manufacturers are attempt- 
ing to rebuild their inventories against the 
day when the Government starts calling 
for flooring to use in its thousands of De- 
fense homes. Prices of oak flooring are 
stable and have risen little, if at all. 


Minneapolis, Minn. 


NORTHERN PINE—While demand is 
very satisfactory for this season there was 
an expected slump during the week of 
the Northwestern Lumbermen’s Associa- 
tion convention in Minneapolis. Since then, 
business has picked up again. Many items 
are in short supply at the mills. Produc- 
tion is being rushed and is of unprece- 
dented volume for this time of year. Prices 
remain firm at levels established weeks 
ago. 

NORTHERN WHITE CEDAR — Since 
most dealers have no stock, the market is 
very quiet, though there is plenty of de- 
mand. Manufacturing is being rushed at 
high speed, after a slow start due to un- 
favorable woods conditions, but it is not 
expected that there will be enough mer- 
chantable material on hand to fill the 
early spring orders. 


MILLWORK—Plants are doing a con- 
siderable amount of estimate work, but 
few orders are being placed. Manufac- 
turers are trying to straighten out priori- 
ity puzzles, since many materials used in 
their finished products are involved. Stock 
items are moving in fair volume, consid- 
ering the season, and mill men anticipate 
a rather heavy Government demand in 
spring. Prices are firm. 
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Die 
FLOORING 


When you want reliable 
quality Maple and Birch floor- 
ing, order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 


J.W. WELLS 


ee a COMPANY 


MPA AMAARAUFACTHO RE R 


MENOMINEE, MICHIGAN 























19 Mills Speed Production 
for DEFENSE 


and for the needs of our 
Retail and Industrial Trade 


PINE and 
HARDWOODS 


For service that satisties, 
depend on erguson. 
Yellow Pine, Southern 
Hardwoods, Cypress, 
West Coast Products, 
Treated Lumber, Hard- 
wood Flooring, Cedar 
Closet Lining, Grain 
Doors, Veneers, Shingles. 


W. T. Ferguson Lumber Co. 
St. Louis, Mo. 
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MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 


Bedale, 


LUMBER LUMBER. CO.,Inc.| 





ELIZABETH, LOUISIANA 


Timbers, chemically treated to 


prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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WHITE PINE ponderosa 


Al California White 
so and Sugar Pine 


Fir Wallboar Gent Geant Products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 











MFMA 











MICHIGAN DIMENSION CO. 


(Formerly Brown Dimension Co.) 


i MANISTIQUE, MICHIGAN 














SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS rE FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











C. V. CLARKE 


TIMBER ESTIMATES 


Long experience plus modern methods 


605 First Federal Savings & Loan Bldg. 
P. 0. Box 1385 Jackson, Mississippi 








A NEW PRODUCT 
FOR NEW PROFITS 


“SLIDEWELL” Bin Swing, a concealed 
hardware which makes kitchen bins 
respond to fingertip control. 


Special sample offer to dealers. 


Ritsche Specialty Mfg, Co., St. Cloud, Minn. 











wooo ARPAULINS 


TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE , 
MINIMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 
Manufacturers Since 1870 


Atlanta St. Louis Dallas 
New York City New Orleans 


Minneapolis - 
Kansas City, Kan. 





Uniformi zr 
[one] Eo) — 
TEXTURE 
QUALITY 


‘OF 


y {ne HE. Webster Lumber Co. 


Kansas City, Mo. 








LEMIEUX BROS., INC. 


FORESTERS -- TIMBER ESTIMATORS 
APPRAISERS -- CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 
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EASTERN TRADE NEWS 


[F. J. Caulkins | 

Boston, Mass., Feb. 2.—With most of 
the leaders in the retail offices, and many of 
the wholesalers and their salesmen, attend- 
ing the retail convention in New York last 
week, to bring the attendance close to the 
2500 mark, it is littke wonder that transac- 
tions in lumber were partly suspended, tem- 
porarily. A large group of eastern whole- 
salers and manufacturers will move next 
week to Montreal for the annual meeting 
Feb. 9-11 of the Canadian Lumbermen’s As- 
sociation, while on Feb. 19 they will visit 
Manchester, N. H., for the annual review of 
conditions in the eastern pine field. These 
meetings are important in determining the 
extent of the drain of Defense demand upon 
current lumber stocks and of prospective 
production. They will be properly classed 
as emergency gatherings. With ocean civilian 
shipping almost at a standstill, while the 
Government is reported to have taken over 
many of the lumber piers and terminals along 
the coast for the duration of the war, lumber 
distributors are giving closest attention to 
the outlook for supplies and probable avail- 
able transportation. 


WEST COAST WOODS—With most 
larger mills literally swamped with orders 
for fir dimension and boards that will re- 
quire three months to produce and ship, 
civilian business has been confined largely 
to schedules for Defense projects. No con- 
signments by water have arrived in Janu- 
ary, and the tally of unsold lots on the 
docks here has dropped well below 1,500,- 
000 feet. Water deliveries are now defi- 
nitely out “for the duration,” as a Mari- 
time Commission order of Jan. 22 can- 
celled all sailings in either direction of 
the intercoastal fleet which prior to two 
years ago numbered 171 large cargo car- 
riers, while the Government has taken 
over many of the important eastern lum- 
ber terminals. The normal movement of 
lumber intercoastal, which now must be 
by rail, is approximately six million tons 
annually, and the present movement is 
abnormal. For all-rail lots of fir dimen- 
sion delivered at New England points, sale 
prices are at full mill ceiling plus deliv- 
ery charges, to bring the smaller sizes to 
$47@50, with an occasional sale at 50 
cents to $1 under. On larger timber sizes 
for which demand is urgent, no quotations 
under ceiling are being made. No. 2 com- 
mon boards are very firm at $43@44 for 
the 1x4- to 8-inch, and up to $46 for 10- 
inch. Where there are quotations under 
these figures, it is generally believed that 
the quality is not standard. 


EASTERN SPRUCE Mill order files 
continue to bulge with new business ac- 
tually placed to absorb production of the 
next sixty days, while inquiries continue 
in such volume as to make it clear that 
the yards whether or not in Defense areas 
are convinced that the time to stock up 
has arrived. For the smaller dimension 
sizes, 2x3- to 5-inch, delivered prices at 
30ston rate points range from $41.50 @ 45.50, 
and up to$50@55 for the 2x10- and 12-inch. 
Dry boards are very scarce, and shipping 
dates are uncertain. The 1x4- and 5-inch 
are held at $41@43, and up to $47@50 for 
10-inch. Random sizes are $1@2 less. The 
cargo market is quite unsettled, for pres- 
ence of enemy submarines along the coast 
makes chartering of boats difficult, as war 
risk insurance mounts to prohibitive levels. 
This menace has caused many boats of 
the lumber and fishing fleets to tie up 
until enemy raiders are brought under 
control. The call for 1x2- and 38-inch 
bundled furring covers production for six 
to eight weeks, with delivered price rang- 
ing $40@43. Smaller mills have booked 
some business at the lower figure. 


LATH AND SHINGLES—Small lots of 








standard 1%-inch slab lath are at $6@ 6.25, 
but there are buyers as far west as Buf- 
falo that are in the market for full car- 
load shipments, and current prices do not 
bar sales. For eastern white cedar 
shingles, there is a strong demand, but 
mill output is sold so far ahead of produc- 
tion that few offices here are in position 
to accept orders. Home demand is absorb- 
ing most Canadian offerings. Maine mills 
hold steadily at the $4.50 per square for 
extras basis, for delivery at Boston rate 
points. Delivered prices of West Coast 
red cedars are at $6.01@6.09 per square 
for the 18-inch Perfections, and the 16-inch 
XXXXX No. 1 are at $5.51@5.56:; 2’s at 
$4.62@4.71, and 3’s $3.67@3.76. The cur- 
prising feature is that quotations f.o.b. 
American mills are in most instances 5 to 
10 cents per square above British Colum- 
bia lists, though in the single case of 16- 
inch No. 1 the British Columbia mills in 
most cases are 5 cents above their Wash- 
ington neighbors. 


EASTERN HARDWOODS — Demand ex- 
ceeds current or prospective supplies, and 
the price range between high and low is 
very broad. It is strictly a sellers’ mar- 
ket. What effect price ceilings for south- 
ern hardwoods, promised by Washington 
for this week, will have upon the eastern 
price list, will be studied with keen inter- 
est. FAS inch birch or maple, kiln dried, 
ranges from a low of $110 to a high of 
$125, with the 8/ to 16/4 soaring to new 
highs. Hard maple is again in strong de- 
mand, with most sales of 2-inch No. 2 
common and better plank at $80@S85. 


PINE BOXBOARDS—When the manu- 
facturers convene Feb. 19, the combined 
stock sheet will disclose the amount of 
unsold stock of all grades and sizes on 
hand. A good run of inch round edge box 
sells freely at a range of $18@20, and it 
will be a very poor lot that will go at 
under $18, a price level heretofore unheard 
of. It is said that 80 percent of the sales 
volume is closely related to Defense, ship- 
ments for which are under pressure. 


New York, N. Y. 


Rumors that the Government is to issue 
another order further curtailing building 
operations, except for Defense purposes, 
have resulted in dealers using greater 
caution in placing orders. Also the an- 
nouncement by the Maritime Commission 
that the thirty-nine boats now being used 
on eastbound intercoastal service are to 
be taken off this run and used for other 
purposes, has put the dealers in a quan- 
dary regarding their future requirements, 
which now must come by rail. 


SOUTHERN PINE—With large con- 
tracts recently placed by the Government, 
all southern mills are working to full ca- 
pacity. Wholesalers report great difficulty 
in getting mill acceptance of orders for 
their dealer customers. 


WESTERN PINES—Dealers report con- 
siderable difficulty in placing orders for 
any of the western pines, owing to tlh 
priority regulations. Dealers find them- 
selves caught short of popular’ items 
Prices remain very firm. 

WEST COAST — With the Government 
contracting for large quantities of fir, and 
with waterborne shipments impossible fer 
sometime, dealers are going to encounter 
delay in having orders filled. Storage ter- 
minals report that stocks on hand are th: 
lowest in years. 





SPRUCE—Demand continues far in ex- 
cess of supply and wholesalers report that 
orders are very difficult to get placed. 
Prices are very firm. 

HARDWOODS—AIl dealers continue to 
be exceedingly busy, and to be findings 
zreat difficulty in getting their orders 
filled. Hardwoods are supplanting metals 
in many manufactured items, and so de- 
mand has been further increased. Price 
advances have been noted in certain items, 
with other prices remaining very firm. 
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Baltimore, Md. 


NOLTH CAROLINA PINE—Heavy ship- 
ments on Government orders have cre- 





ated a scarcity in some items. But the 
Baltimore yards continue busy and as a 
rule are able to take care of customers. 
Construction of other than Defense homes 
has slowed down somewhat, but is still 
acti\ Box factories are busy. 
LONGLEAF PINE—Demand for larger 


sizes is even more active. Supplies are 
being uncovered here and there, with 
receipts here impressive. Prices are strony, 


WEST COAST WOODS —Inquiry con- 
tinues insistent and distributors are comb- 
ing mill sections for supplies. Ponderosa 
pine, cedar, and some other woods are by 
no means easy to get. The market is firm. 

HARDWOODS—Demand has been mod- 
erate and mills are catching up on their 
order files, with quotations showing little 
change. Much lumber is going overseas. 


Buffalo, N. Y. 


Heavy Government purchases of lumber 
of various kinds have made it difficult for 
lumbermen to obtain the supplies needed 
to carry on business, and some curtail- 
ment of private building is expected in 
the coming spring. Other materials than 
lumber are also hard to obtain. The mills 
are turning down orders in some cases or 
offering substitute items, while only de- 
layed shipments can be promised when 
orders are accepted. Industrial demand is 
more active than usual for this time of 
year. Prices are strong. 

HARDWOODS—Demand is active, with 
nearly all woods wanted. Thick oak is 
reported to be in big demand. Maple and 
birch are among leaders in the list, and 
supplies of both are limited. Prices are 
strong, and promise to remain so _ for 
some time. 

WESTERN PINES Supplies at mills 
have been greatly reduced, owing to Gov- 
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ernment purchases, and some wholesalers 
say they can no longer promise prompt 
shipments. Idaho and Ponderosa mills in 
most cases have little or no stock of lead- 
ing items, and are much behind on ship- 
ments of orders booked several weeks ago. 

NORTHERN PINE—Mills have small 
stocks and are finding an active market in 
their own localities. Industrial plants are 
making inquiries for large amounts of 
low grades for crating purposes, and 
prices on these are exceptionally strong. 
A shortage of labor seems likely to result 
in shortages and create a stiff market. 


Norfolk, Va. 


NORTH CAROLINA PINE —There are 
inquiries for a tremendous amount of 
lumber, with demand steadily increasing, 
and mills can not furnish the stock for 
manv months, despite favorable weather, 
for they are handicapped with poor labor 
and very difficult logging conditions. 
Completion of orders on file will prac- 
tically clean out stocks. Over ninety per- 
cent of deliveries in this territory today 
are by trucks, and practically all logs are 
taken from the woods by tractors and 
trucks, so tire supply is a serious prob- 
lem. There. has been a decline in pur- 
chases by retail yards, but they are buy- 
ing a lot of lumber when they can get it. 
From wholesalers they are buying special 
items and special lengths of dry fram- 
ing, but are depending for most of their 
supplies upon small mills. Box manufac- 
turers are buying all the good dry lumber 
they can, but are averse to paying higher 
prices except in the case of dressed and 
dressed and resawn stock. Their sources 
of dressed dry lumber supply are limited. 
There has been a brisk demand for small 
framing, dressed, also air dried roofers, 
sheathing ete. Most of this is going into 
Defense housing projects or warehouses, 
cantonment etc. 
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Intercoastal Rates and Eastern 
Terminal Charges Increased 


Rocuester, N. Y., Feb. 2.—Eastbound 
lumber rates proposed by the Intercoastal 
Steamship Freight Association will become 
effective Feb. 1, says a bulletin of North- 
eastern Retail Lumbermen’s Association. 
Rates of $17 and $17.50 per thousand feet 
will become effective. 

Also the following increases in loading 
charges will go into effect on dates named: 

Feb. 1—Port Newark Independent Ter- 
minals (Inc.), Newark Tidewater Terminal 
—Backhandling lumber for truck delivery: 
Open, to $1.10; covered, to $1.40. Loading 
lumber, open cars, to 65 cents (plus staking, 
$8.80 a car) ; box cars, to $1.65. 

Feb. 15—Erie Basin Breakwater,. Brook- 
lyn, N. Y.—Backhandling lumber for truck 
delivery: Open or covered, to $1.10; lath, 
to 25 cents per thousand pieces; shingles, to 
12 cents per square. There is also top 
wharfage charge of 45 cents per thousand 
feet net on lumber, 1 cent per bundle on 
lath, and 1 cent per bundle on shingles, to 
be assessed for use of the terminal if back- 
piled by other than Beard’s Erie Basin or its 
agents. 

March 1— Philadelphia Piers (Inc.) — 
Backhandling for truck delivery: Lumber— 
open to $1.10; covered to $1.40; to place of 
rest for box car loading, to 60 cents. Lath, 
to 20 cents per bundle; shingles, to 12 cents 
per square; to place of rest for box car 
loading: Lath, to 20 cents bundle ; shingles, 
to 8 cents square. 








SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 
SHEVLIN-CLARKE COMPANY, LIMITED 
Fort Frances, Ontario 
*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


*Member of the Western Pine Associa- 
tion, Portland, Oregon. 





DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. Off. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 
DISTRICT SALES OFFICES: 
NEW YORE CHICAGO 
1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 


Mohawk 4-9117 Telephone Central 9182 
SAN FRANCISCO 





1030 Monadnock Bldg. 








Exbrook 7041 











SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
- . (PINUS. PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 

















Flooring of Beauty -- Silky Smooth 


4 Fine Floorings 


The Tremont Flooring family includes: 
Forked Leaf White Oak, Cherry Bark 
Red Oak, Beech and Pecan. Floorings 
of beauty, strength and endurance. 
You'll be proud to offer them to your 
discriminating customers. 


Straight | 
and Mixed 
Cars HERBERT MOSS, 


General Sales Manager 





TREMONT LUMBER COMPANY 





FREMONE 


Pine and Hardwoods 


Ever-rising demand for Tremont Lum- 
ber proves its superior quality. Soft- 
textured Short Leaf Finish and Trim. 
Dense Short Leaf Timbers and Dimen- 
sion. Cypress, Oak, Gum, Hickory, 
Tupelo, Magnolia, Elm, Ash. 


Member 
Southern Pine 


Rochelle, La. Hiay 
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THIS WEEK’S LUMBER PRICES | © 


SOUTHERN PINE RED CEDAR SHINGLES nal 


East and west side mills have reported the following average f.o.b. mill sales prices 


























4/4 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales Seattle, Wash., Feb. 2.—Average prices 5/4 
made in the period of Jan. 16-23, but where prices for this period were not available, ©n red cedar shingles, f.o.b. mills, «re: 6/4 
prices for the month to date have been inserted and starred (* Royals: 8/4 
West East West East West East West East 1-24" 4/2 BERS ALEP SR LS Oe oe Ai eae $5.: - $5.70 Bas: 
: Side Side Side Side Side Side Side Side 2-24) 4/2 ..0- eee e eee eee e eee, 3.7 5- 3.85 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension HBR Sa giee oieel¥i naie ae He 9 ae sie seine ters - 2.30 
Lengths Lengths Boards, Std. Leth. |2x4 Perfec stions: 4/4 
1x3 rift— 56 x4— eee 31.01 29.78 ]12 & 14.. 31.87 29.29 1-18" 5/2% oo. eee eee ee eee eens $4.4.-$4.55 5/4 
B&better. 69.05 69.00 B&better . 41.82 40.38)1x10 .... 31.79 30.69]16 ...... 32.66 31.77 2-18" BE Siete oicaeseent cee sa viags 3.35 6/4 
pee ares ere 41.00 38.50]1x12 .... 38.57 34.95 ]18 & 20.. 35.37 33.37 3-18" 5/2% .. eee cece eee ee eee eens - 2.30 8/4 
1x3 flat D eeowen 31.40 31.00 22 & 24.. 40.67 hel oon XXXXX: 10/4 
7 oe Jan m4 ‘a 2 ) 
ee cston, 54.13 54.07 Surfaced Finish No. 3 Shiplap and 2x6 + ry Pie a esis eae Wed ae ae $4.( 94.10 wah 
ee See 48.00 Standard Lengths Boards, Standard |12 & 14.. 30.68 28.05 Wee MR ee nn Gee oOn. eat Har 
“66 Dees 00-36 £5. 3&better Lengths 16 ; FR Cees eeveeeeeneeoenwwe Be 2.00) 
D eoeeereee 35.71 36.00 — > « 
_ thick 1x6 Rel 18 28 — 
stein. j- [EM vccvcsvi 69.94 59.10) °% BSNS. 8. os gs 120 35.53 32.6: f 
B&better. 66.13 67.00 ; Siw aers 73.00 *77.30 Se SMO Res & 24... 42. 38 *38.15 5 
Grvsteee S881 5900/6 seecs. W932 Gag ME CM a ay aa ecg WESTERN RED CEDAR 
eines 1.67 41.001 ae 14.13 78.40)1X8_-- <= 25.44 25.46/12 & 14.. 30.87 28.77 Seattle, Wash., Feb. 2—Prices for red 8 
1x4 flat 12 eat Me 95.05 Lb age 10 .... 26.99 236.46846 ..... 31.23 30.14 cedar siding in mixed cars, new bundling, 10 
grain— tpt Gee Otte a x12 28.07 27.53118 & 20.. 33.00 32.41 8 to 18 foot, f.o.b. mills. remain as quoted 
B&better. 54.37 53.00) 5x6/4 thick— a 22 & 24.. 40.00 *38.94 in issue of Jan. 24.—Editor. 12 
3 See 50.91 49.87] 4, 6, 8... 79.85 *86.50 
Sea 36.02 35.00}9X10 .... 89.08 86.00 2x10 | 
wi | ger 109.56 105.67] No 1 Dimension [15'e 14.. 34.35 32.25 re 
End Matched CcC— 2x4 ; <a wa 16 ...... 34.84 32.46 SOUTHERN HARDWOODS : 
7 er i = 12 &14.. 36.36 33.53]18 & 20.. 38.62 35.25 . 
Flooring, 2 to S8-foot] Inch thick . an a0 OF ec = . : : : 
se coi 4 59.35 59.09}10 «.----- 37.76 35.361292 & 24.. 43.52 ee? Following are ranges of f.o.b. mill 6 
1x3 riftt— — - Pededelans py 5961/18 & 20..39.82 38.00 prices on rough, air dried southern hard- 8 
ae eetter. ye coved ew LS 62.26 BOTS 22 & 24..*44.20 5 2x12 ‘ ace ones woods, from reports of sales made during 10 
DLLILLL 4900 LLLTP As & "10 6352 66.33} 2x6 — eee 8B Bcdcndarctatg ‘a 
1x3 flat we sata wae VereaTe @ 5t.. ee aries ....-- 38.57 37.77 Quartered Red Gum | Qrtd. White Oak 
ee Se eee ee | eee a ob.0- 09.02 Ton ° > ‘ Ps a - = a + 
grain— ' Rough Finish,  eueetsn: 37.96 37.00|s2 o' oy" * ‘e: 39.66 39.05 FAS— No. 1 & Sel. Bi 
B&better, 45.78 45.07 Standard Lengths |o9 __._. 39.54 38. 00)e2 & 24--*49.00 .... tk aoe 103.00 | 4/4 .....48.25@55.25 4 
oe aaa $3.00 40.71] B&better— 59 & 94.. 44.50 *43.50 5/4 ...102.00@105.00 5 
nee ees oO eee ~<a aad 20 & U " eee a - 
D ve fee By 2x8 Timbers 20 & Under Quartered Sap Gum Plain White Oak : 
1x4 rift— aoe a 12 & 14 35.62 34.50 No. 1 FAS No. 1 & Sel.— 10 
at kia. eawe x . <- Sees ae — 5 /! 9 
ee 8 k 16 we. 38.01 *35.80 |shortleat— ee 62.00@63 sili a 
coseeee oe. sone [5G — 18 ...... 39.26 33.75 [3x4&4x4 ..42.97 33.00 No. pl ¢ 
1x4 flat 4-8 ..... 75.00 | Beate 41.33 *38.80 14x6—8x8 38.17 33.08 4/4 . ng 49.00@ 31. 00 Plain Red Oak 7 
grain— a Casing and Base |72 & 24-- 49.00... [3&4x10 .. 143.72 *35.68 6/4 ane ‘59 | FAS— he 
B&better. $4.57 44.37 Standard Lengths 2x10 5x10/10x10.47.82 .... oS 58.00@ 60. 00 Ae . 55.00 
C seceees 41.81 42.00] pe nett , as 44.05 40.50 [3&4x12 ...54.78 40.32 B/4 ..... 71.50 R 
hsb: 27.91 28.0011) ..... 77.17 T8.50]14 ....-. 43.41 39.75 [ox12/12x12.52.93 40.18 Plain Sap Gum 8/4 93.00 
Drop Siding, Stand- | 1x6&8 77.11 77.5016 ...... 43.27 39.75 No. 1 & Sel.— a * 1& =k ~e 
ard Lengths, 1x6” ]|1x5&10.. 80.13 83.25}18 & 20 49.62 36.00 No. 3 Dimension, €/4 2.00 44.00 | = 4 15°00 
No. 117 22 & . *52.22 alana Standard Lengths “s SG 51.00 6/4 Roveiets 000 
ya No. 1 Fencing 2x12 : ; a No. om.— eee 50.00 
B&better. 47.68 | Standard Lengths 1/12 & 14.. 47.55 37.44 os tens os apd D/4 wees 30.00 | 8/4 56.00 
Ranbir. ti ms 3 pan sees onc trie | EE 47.37 37.50 Joss 24.54 23.00 td. Black G Ash 1 
Sadie Sage No. 2 Fencing 18 ...... 50.21 *46.00 Joxi9 122) 26.01 *22.06 a ee See FAS— 
nO. s Standard | Rename eee 55.70 48.00 loxy9 29:36 #2913 FAS— 2 an oe ‘ 
B&better. 54.00 *51.00]/ 4x54 (0... See Sener te & 24.. S606 - 2... Ce ee 5, ree 53.00 aoe Sane SS 87°00 
CF ceecces 50.12 48.14 No 1 & Sel.— / cocee 
aa : . ” . 8 92.00 
D..,.+-+ 40.75 40.001 No, 1 Boards&Shiplap Car Siding, 13/16 7) eee 43.00 | Sh7 ac: Rp 
No. 3.... 24.62 24.50 Standard Lengths Plaster Lath B&btr.&Sel.— iS ete 54.00 No 1& Sel— re 
Assorted patterns a 38.15 44.50 Kiln Dried ina 5.. 6ROO ~.. 14 rr 00 
B&better.*52.00 52.00,1x8 ..... 39.50 3x1%e",4 ine 6... .... S65 00 Plain Black Gum 6 i 65.00 
acres 49.7 75 49. 00; 1x5&10.. 41.15 -++-|No.1.... 6.59 6.00 1x4) 10.. 60.00 7 FAS— 8/4 ates 70.00 
95 9 4 y ‘ pat . ++ «© / 4 h jweree dU. 
i ane oa 40.25 40. 00; 1x12 50.02 eS S15 Bee +++ 1x4, 16.. .... #42.00 73 _ -00@50.00 | jo74° 7": 77.00 
‘ @ 
4/4 .....39.00 @ 40.00 Plain Sycamore 
’ 1.— 
WEST COAST LOGS MAPLE FLOORING Jaurterea tapete | Mei 1 8 Bem 
Seattle, Wash., Feb. 2.—Average prices 7 8/4. 67.00 
of logs are as follows: Northern maple flooring mills report the No. 1 ‘& Sel.— ay peer Magnolia 
Fir No. 1, $30-32; No. 2, $22-24; No. 3, followi averag i ali 57. 7A S— a 
$16-17; Peelers, No. 1, $4041; :Wo. 8, gaa. ‘{Cllowins average prices realized f.o.b. ge 0.00 
’ » 9 » 9 fl - ‘ . : 
35. ooring mill basis, during the week end- Plain Tupelo ? 
Cedar Shingle logs, $21-23; lumber logs, ing Jan. 31: FAS— Cypress 
$35-38. . * 4/4 .....49.00@51.00 | Selects— 
Hemlock: No. 2&3, pulp logs, $15.50; al . : No. 1 & Sel.— 4/4 .....53.00@5 8.25 
lumber logs, $18.50-21.50. §3X2% ........--$84.62 $79.65 $64.75 4/4..... 41.00 | 8/4.... 75.75 








WESTERN PINES 


Following delivered prices. based on past sales, were reported tc the Western Pine Association by members during the period Jan. 19 
to 24, inclusive. Both direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the 
State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. Quotations follow : 











Illinois — Pennsylvania———, : Illinois Yc Pennsylvania—— 

. cROS _ DAHO WHITE PINE a 

SRG a ce Selects, S2 or 4S— 1x8 6/4RW oe. tone 
ixS S/4RW 6/4RW 1x8 S/4RW G/RW 8 Suelity Che et leeras 39°00 85.00 

S| ee $78.62 $85.56 $85.00 $80.23 $89.62 $89.62 Colo- "‘Ster- Stand- Colo- Ster-  Stan¢ 
a | 64.98 71.92 73.75 66.12 73.00 73.00 nial ling ard nial ling ard 
Shop S2S— No. 1 No. 2 No. 3 No. 1 No. 2 No. « 

: : No.1 No. 2 No. 1 No.2 Commons S82 or 4S— 2) 
OS $58.39 $50.25 $61.00 sap “sg liegt ..s. $48.08 $61.00 $57.90 $47.52 
Oe ciatitecemuon 58.75 cies 61.00 nev 1x12 RL.... .... -.++ 51,00 88.50 63.44 52. 

Commons, S2 or 4S— No. 2 No. 3 No. 2 No. 3 SUGAR PINE 
TS! ee =. $46.32 $51.57 $45.50 Selects S2 or 4S— 1 
Smt Wie. on. -s 50.79 44.63 51.35 46.25 4/4 RW 5/4 RW 6/41 RW 4/41 RW bse _ 6/4 RN 
No. 4, 4/4 RW RL.. marae 40.48 B&Btr. RL.. .. $92.75 = 
m Select RU es 88.75 we's i ; - oi 
LARCH—DOUGLAS F op — vO. No. No. 0. INO. o 
ee ee 7 aa peat ony «++. $63.25 $55.50 
No. 1 Dimension 6/4 63.50 


Pg valas wee bate denceen $44.50 rer ee oe ee ee walle 77.50 
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1942 
sy: : Seattle, Wash., Feb. 2. a- 
oi wing are prevailing quotations , Si., 
t Fo “Wausau, Wis. on northern hard- Sa nag . = Fc = 
me woods, as reported by Chicago wholesalers: mixed cars tor rail shipments rec 
ms the trade appear below: 
os Brow 2 sane os ok ine i tie Vertical omy Wicesing - 
PAS eel. ~O . ~~ . a . B&btr. ‘i " 
ES Pgh one lll Mneeeencee $60.00 $55.00 $45.00 Nationally Advertised 
! .$75.00 $65.00 $52. 42. 9. iat Genta Btcecte 
rices oe ae 78.00 68.00 55.00 45.00 30.00 4x4 ......... ar $45.00 $43-00 $38.00 Aromatic Red Cedar 
e: i ees 83.00 73.00 58.00 45.00 30.00 4x6 (cic tit tt! 50:00 48.00 40:00 
“ey ares 88.00 78.00 61.00 48.00 30.00 Siai 
3 7 1x6 Pat. No 106. $50 00 "5 548 00 $40.00 
9.10 svood— x at. No. ; 5 : : 
3 piitiieiis No.1 No.2 No.3 1x6 Pat. No. 116. 50.00 48.00 40.00 CLOSET- 
» 2.30 FAS Sel. Com. Com. Com. Ceiling 
4/4 ...+..$87.00 $77.00 $56.00 $41.00 $31.00 5x4 ............ $37.00 $35.00 $28.00 LINING 
~$4.55 5/4 ..-. 92.00 82.00 59.00 pe ty oe We kiictasnviewnes 45.00 43.00 38.00 
3.35 5/4 ...+++.95.00 85.00 61.00 45.0 0 a Shipl 
2.30 8/4 11525101300 91.00 70.00 46.00 33.00 a es13 ix2. LUMBER 
10/4 ....106.00 96.00 77.00 54. 0 eae No. 1...$31.00 31.00 29.00 $32.00 
~ 8.25 J 2 23.00 21.00 23.00 
=a ard Maple— No. 3... 3.00 s 
2.30 iii No.1 No.2 No.3 No. 1 Dimension |, Packaged 
—— FAS Sel. Com. Com. Com. 12 1 
1/4 ......$94.00 $79.00 $58.00 $44.00 $26.00 2x 4 ..... $32.00 $32.00 $33.00 $33.00 $33.00 and Sealed 
LR ¥) See 99.00 84.00 63.00 46.00 27.00 2x 6 ..... $2.00 32. 00 3 32. 2.50 32.50 50 32. 2.50 
,/4......102.00 87.00 68.00 48.00 28.00 SE S veovn m 
or red 8 | ee ee 95.00 75.00 50.00 28.00 St adie tal ye ry . yt ye to G U A RAN T E E D 
ndling, ROPE: octoxeiers 126.00 111.00 91.00 58.00 .... 2x12 ..... 4 5 i : "e 
1uoted 11/4 ......146.00 131.00 102.00 61.00 .... No. 1 Rough and/or Surfaced Timbers 90% Red Heartor better 
12/4 ...66- 180.00 165.00 137.00  .... «+++ 4x4 to 4x12-inch planks 20 feet and 
aoe No.1 Nos Mos snare, OU charter.’ 7777777727! SRee 
Soft KIm— FAS Com. & Sel. Com. Com. 12x12 22 to 30 ee 31.00 
ODS 4/4 ......$65.00 $54.00 $42.00 $31.00 
oT ire 70.00 59.00 43.00 31.00 
mill EC Sees 70.00 59.00 44.00 32.00 
hard- ae cose ‘000.00 =~ ds.00~—« 32.00 += Appalachian Hardwoods Close 
durin Eee 74.00 63.00 47.00 omnes 
: 7 79:00 68.00» 52.00. Year Actively — . 
Oak No.1 No.2 No.3 CINCINNATI, OHIO, Feb. 5.—Small gains 
Bireh— FAS — Sel. Com. Com. Com. were made in sales and production of Ap- 
@ 55.25 4/4 $115.00 $100.00 $67.00 $46. 00 $29.00 . ‘ 7 2c ip- 
5/4 "490,00 105.00 75.00 52.00 30.00 palachian hardw oods in December, and ship PRODUCT OF 
Oak 6/4 .... 122,00 107.00 81.00 58.00 30.00 ments decreased slightly. Sales rose suffi- 


124.00 114.00 91.00 62.00 30.00 


— 8/4 e ee ° ° vil. “. vo, ~3e) " = 4 rke 
19.00 10/4 .... 126.00 116.00 94.00 63.00 .... ciently to reach first place in the market GEO, c BROWN & C0 OF N F 
12/4 .... 130.00 120.00 98.00 68.00 .... procession, for the first time since Septem- a Us 








Jak 16/4 .... 7 ee yt = 41.60 (11. ber. The decrease in shipments occurred GREENSBORO, N. C. 
a coe vl. oa. . . see cs = ° . e - 
Ee ap 3/4 .... 101.00 86.00 65.00 43.00 .... in the face of mounting files of unfilled or- LARGEST MANUFACTOREEEE EE 
m4 7 7 are ° “t] etl x = re. 
71.50 Rock Eim— ; ae ~— ders. Production again brought up the rea AROMATIC RED CEDAR 1 Se ee 
ahs FAS ach os } act despite the fact that it had increased. The 
t tee 4/4 ......$61.00 $41.00 $36.00 $26.09 elative December position of the three fac- 
50.00 5/4 ....0. 68.00 48.00 38.00 28.00 tors was as follows: Production, 100; ship- 
56.00 Sie eevee reo ea OBS) ~=so ments, 104, and sales, 107. The foregoing 
10/4 ...... 91.00 74.00 51.00 34.00 is a summary by the Appalachian Hardwood 
art tees 161.00 e.09 _— 36.00  \fanufacturers (Inc.), of the December per- 
85.00 Soft Maple— : . . er bs ‘ a © 
87°00 FAS Com. & Sel. Com, Com, a = ta mill units, 58 of them 
92.00 No. 1 No. 2 No.3 cutting hardwoods. 
117.00 5 aoe = eng ee et + December hardwood production was 28,- 
th eee 3.00 53.00 5. ol. ~~ ¢ e as ‘ -~ : T 
55.00 Y) Shpeet 91.00 68.00 50.00 31:99 771,000 feet, against 26,257,000 feet in No- 
paps Re iannes 98.00 73.00 51.00 31.00 vember; sales were 30,682,000 feet, against 
77.00 ™ 28,760,000 feet, and shipments, 30,065,000 
— feet, against 30,807,000 feet. Unsold stocks 


salts OAK FLOORING Dec. 31 were 167,811,000 feet, a revised tetal 


based on more complete inventory informa- 

i J 2 
irrent prices of oak flooring are un- —_ Tn ae stood . 
changed from list that appeared in issue eet, against 37,423,000 feet at the end of 











70.00 of Js °4 Rai November. pee 
in. 24.—Editor. IN AT A DeWITT 
7 OPERATED HOTEL 
: APPALACHIAN HARDWOODS In Cleveland 
ln Chevetaaeh, anon Feb. 2. bs ~h riga are current prices ‘on Appalachian hardwoods, THE HOLLENDEN 
alr dried, rough, f.o.b., Cleveland: 
Ashe wi, lt oe el 10/4 12/4 16/4 In Colvmbus 
rere 100. ‘ 0. $115.00 5 $145.00 $155.00 75. 
a 2 Com. & Sel.. 60.00 75.00 80.00 85.00 100.00 110.00 *130:00 THE NEIL HOUSE 
p the PI ain White Oak: Ahnroun 
“AS Bre teistenes 120. 00 125.00 130.00 150.00 160.00 175.00 195.00 Inu 
No. 1 C.&S.. 65.00 75.00 80.00 90.00 105.00 115.00 125.00 
Pl: ain Red Oak: , : THE MAYFLOWER 
: ppb 95.00 100.00 102.50 120.00 162.50 162.50 87.50 
CW A No. 1 C&S... 62.50 70.00 75.00 80.00 100.00 110.00 13000 Iu Lancaster, O. 
00 i ard A te 
09 7, 115.00 125.00 130.00 145.00 160.00 175.00 200.00 THE LANCASTER 
n No. 1 C.&S.. 80.00 85.00 90.00 100.00 130.00 140.00 155.00 
d Poovlar: Ju Corning N. Y. 
2 eee 92.00 102.00 102.00 107.00 147.00 162.00 177.00 : 
ot No. 1 @&S.. 62500 67.00 67.00 74.50 82°00 97.00 125.00 THE BARON STEUBEN 
de 
of SRG ci 5's 72.00 82.00 82.00 92.04 i ny THEO. DEWITT PRESIDENT 
No. 2-A Com. 52.00 59.00 59.00 64.0c4 CReetnnts 4/4 5/4 6/4 8/4 ew 
Basswood: »,| No: 1 WHND 52.00 49.00 60.00 67.00 ° Open ATS 
2 ea 92.00 97.00 99.00 112.0/ 7 7 . 
av No. 1 C.&S.- 62.00 67.00 72:00 g2.oc] No.1 C&Btr. 
as , No. 2-A Com. 47.00 48.00 48.00 50.00 Sd. Wmy... 50.00 57.00 57.00 62.00 
$F re h, v nselected: Jo. 2 ' 
‘ae... 0... 125.00 130.00 130.00 140,00) No 2 C&sa 
No. 1 C.&S.. 80.00 85.00 90.00 95.00 WMS casas 42.00 44.00 44.00 48.00 
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NATIONALPRODUCTION, SHIPMENTS, ORDERS 


WASHINGTON, D. C., Feb. 2.—Following is the National Lumber Manufacturers’ Asso- 


ciation’s report for the two weeks ended Jan. 24, and for three weeks ended that date, cover- 
ing mills whose statistics for both 1942 and 1941 are available, and percentage comparison 
with statistics of identical mills for the corresponding period of 1941: 








Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1942 of 1941 1942....o0f 1941 1942 of 1941 
Total Softwoods.. 389 415,284,000 96 463,737,000 9S 628,545,000 121 
Total Hardwoods. 91 21,222,000 103 21,557,000 101 27,430,000 131 
Total Lumber.... 466 436,506,000 06 485,294,000 9S 655,975,000 121 
Total Flooring .. 78 21,669,000 92 19,244,000 100 22:682,000. 1387 
THREE WEEKS: 
Total Softwoods.. 304 599,213,000 o2 667,251,000 94 $49,719,000 115 
Total Hardwoods. 92 31,912,000 102 21,835,000 oo 37,961,000 120 
Total Lumber.... 471 631,125,000 o3 699,086,000 4 887,680,000 1415 
Total Flooring .. 7S 32,281,000 BLE | 28,730,000 100 32,867,000 145 





RELATION OF UNFILLED ORDERS TO STOCKS 


WASHINGTON, D. C., Feb. 2.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on Jan. 24: 


No. of 
Mills Re- Unfilled Orders Gross Stocks 
porting 1942 1941 1942 1941 


Total Softwoods* ......... 391 1,355,106,000 1,025,927,000 2,893,638,000 3,061,551,000 





Total Hardwoods* ...... ; 90 75,680,000 66,286,000 294,463,000 330,475,000 
Total Lasmber .«ccces al 169 1,430,786,000 1,092,213,000 3,188,101,000 3,392,026,000 
Oak and Maple Flooring.. 87 52,207,000 48,366,000 70,356,000 82,580,000 


*Of Northern mills, 12 reported on softwood, 15 on hardwood unfilled orders, 16 mills 
on stocks. The total number of mills (481) includes 12 northern plants that are in 
both softwood and hardwood subtotals. 





° ° Jan. 24 totaled 1,629,000 cars, showing an 
Loadings of Revenue Freight increase of 217,454 cars above the number 
on ‘ a ‘ for the two weeks ended Jan. 10. Forest 
The car service division of the Associa- : , cea : 
products loadings of 91,336 cars show an in- 
crease of 23,852 cars above the number for 

the two weeks ended Jan. 10. 


tion of American Railroads reports that 


revenue freight for the two weeks ended 
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Western Pine Summary 


PertTLAND, Ore, Jan. 31.—The Western 
‘ine Association reports as follows op 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Jan. 24: 


Report of an Average of 9S Mills: 


Jan. 24, 1942 Jan. 25, 1941 
Production 90,787,000 95,251,000 
Shipments 141,620,000 141,283,000 
Orders received 197,563,000 142,327,000 

Report of 9S Identical Mills: 

Jan. 24, 1942 Jan, 25, 1941 
Unfilled orders 406,752,000 295,544,000 
(iross stocks. .1,160,115,000 262 9 000 


Report of 9S Identical Mills: 
c~Total for Year to Diite 


1942 1941 
Production 140,880,000 145,.815.000 
Shipments 213,059,000 218. 887.000 
re 280,353,000 217.105.0000 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Orveans, La., Fed. 4.—Fol!owing 
is a summary of reports from southern pine 
mills for two weeks ended Jan. 31: 

Average weekly number of mils, 111; 

Units}, $9 

Two-Weeks 

Three-year average production*® 02,695,000 
Actual production ...... ccs ceees 65.309.000 
ea ae are are 75,041 090 
OVPGCTSH FPOCCIVER «noc cccectinsze 106,112,000 

Number of mills, 105; Units?, 97 

On Jan. 31, 1942 

Pe eee eae ey 157,720,000 
Santor ah ecu fone bane re TE 168,413,000 


*Nov. 1, 1937, to Oct. 26, 1940. 
*Unit is 299,000 feet of “3-year average” 
production. 


~ 


Infilled orders 
Tnsold stocks 


~ 





Direct from our forests 

















@ All We Manufacture is Cypress 
@ And All the Cypress We Manufacture is 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


Sitka SPRUCE mi Douglas FIR 


RAIL AND WATER SHIPMENTS 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Company 
HOQUIAM, WASHINGTON 

















BURTON -SWARTZ CYPRESS COMPANY 


PERRY, FLORIDA 
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NATIONAL STATISTICS FOR DECEMBER BY REGIONS 


Wasuincton, D. C., Feb. 2.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for the five weeks ended Jan. 3 and for fifty-three weeks ended that date, 
covering mills whose statistics for both 1941 and 1940 are available and percentage compari- 


sos with statistics of identical mills for the corr 


Av. No. Per- 
FIVE WEEKS: Mills Production cent 
Sofiwoods: Rpte. 1941 of 1940 
Southern Pine...... 120 143,770,000 96 
West CONE... 60055 126 453,398,000 98 
Western Pine...... 88 256,197,000 93 
California Redwood 14 34,666,000 4 
Southern Cypress... 9 6,336,000 67 
Northern Pine...... 8 3,591,000 292 
Northern Hemlock. 17 9,272,000 7A 








Total Softwoods.. 383 908,507,000 95 
Hardwoods: 


Southern Hardw’ds. 777 37,532,000 108 
Northern Hardw’ds. 17 15,665,000 107 
Total Hardwoods. 94 53,197,000 108 
Total Lumber.... 460 961,704,000 96 
Oak FIoerTing.<.< <0. 65 48,148,000 
Maple, Beech and 7 
Birch Flooring... 14 5,965,000 


FIFTY-THREE WEEKS: 
Softwoods: 


Southern Pine...... 124 1,736,442,000 108 
WOSt CMs osc vs ce 126 6, 023,2 221,000 111 
Western Pine...... 88 3,8 25,434, 000 111 
California Redwood 14 480, 497,000 116 
Southern Cypress... 9 98,306,000 86 
Northern Pine..... 8 91,291,000 66 
Northern Hemlock.. 1% 129,703,000 116 


Total Softwoods.. 389 12,395,998,000 110 
Hardwoods: 


Southern Hardw'ds. 778 432,426,000 1138 
Northern Hardw’ds. 17 149,854,000 105 
Total Hardwoods 95 582,280,000 111 
Total Lumber.... 467 12,978,278,000 110 
Oak FPileoring....... 65 558,616,000 
Maple, Beech and re 
Bireh Flooring... 14 67,067,000 


esponding period of 1940: 


Per- Per- 
Shipments’ eent Orders cent 
1941 of 1940 1941 of 1940 
139,544,000 89 141,500,000 97 
438,348,000 82 611, 902,000 130 
292,087,000 8O 352,443,000 106 
29,478,000 67 39,787,000 sS2 
10,522,000 77 8,277,000 76 
10,566,000 79 1,554,000 o2 
7,267,000 79 7,622,000 SS 





931,251,000 St 1,199,869,000 114 





35,186,000 SS 32,753,000 94 
16,181,000 106 16,082,000 10% 
51,367,000 92 48,835,000 98 

982,618,000 S2 1,248,704,000 114 
37,650,000 ... 37,312,000 
5,413,000 ... 4,278,000 


1,820,324,000 104 1, 
6, 090, 525,000 108 6,1 
4°164,541,000 110 = 4,1 
505,576,000 112 4 

1 

le 

1 


825,000 104 
774,000 107 
744,000 108 
6,927,000 105 
136,260,000 10% ) 
136,105,000 94 
111,896,000 118 


g2 
( 8, yi be "000 113 


12,989,960,000 108 13,093,514,000 106 





505,000 110 


466,176,000 112 4 
172,699,000 115 


34, 
179,922,000 126 72,6 








646,098,000 116 607,204,000 111 
13,636,058,000 108 13,700,718,000 107 


548,704,000 ... 544,916,000 
68,942,000 ... 66,293,000 





REGIONAL UNFILLED ORDERS AND STOCKS JAN. 3 


Wasuineton, D. C., Feb 2.—Following is the monthly statement by regions of eight 
eroups of identical mills and two groups of hardwood flooring plants of unfilled orders 


> 


and gross stock footage on Jan. 3: 











uv. uE Unfilled Orders Gross Stocks 

Softwoods— “Mills 1941 194¢ 1941 1940 
BOuthere PERG: ssc cic ccasisss 111 115,082,000 88,444,000 350,413,000 3 333, 976,000 
W om la Si ain’ Qu eae acetates 126 627,811,000 515,125,000 840,683,000 (73, 336,000 
Wentert PIN .6.0.c06s cv cee 81 300,691,000 253,261,000 1,054,778,000 1,178,2 79,000 
California Redwood ...... 14 48,578,000 49,712,000 260,955,000 274,848,000 
Southern Cypress ......... 9 8,056,000 8,802,000 120,987,000 174,562,000 
Northern Pine........0..e. 8 9,446,000 8,755,000 61,030,000 112,022,000 
Northern Hemlock......... 10 4,448,000 5,606,000 55,991,000 93,799,000 

Total Softwoods......... 362 1,114.244,000 929,755,000 2,747,804,000 2,955,542,000 
Hardwoods— 
Southern Hardwoods...... 777 48,593,000 44,494,000 210,596,000 235,640,000 
Northern Hardwoods...... 13 19,968,000 23,192,000 79,893,000 92, 673,000 

Total Hardwoods........ 90 68,561,000 67,686,000 290,489,000 328,313,000 

Total re 442 1,182,805,000 997,441,000 3,038,293,000 3, 283, 55,000 
Flooring— 
Oak WPigeting...... 605.005. 75 42,211,000 47,813,000 58,756,000 65,404,000 
Maple Sasevinn Rao cia haitsta oi 15 6,125,000 7,926,000 12,411,000 14,262, 000 


yUnits of production. 





Stock Millwork at '41 Levels 


A seasonal decline in the production of  jne.: directors: 


Incorporations 


FLORIDA. Shamrock — Dixie Veneer Co, 
J. R. Miller, A. P. Downing 


stock sash, doors and frames occurred during @nd_J. R. Miller, Jr. 


INDIANA. Evansville—Indiana Wholesalers, 


December, according to an announcement by Inc., 301 East Indiana Street; building mate- 


¢ 


the National Door Manufacturers Associa- 


rials. 


MICHIGAN. Flint—Building Products Corp.; 


tion Chicago The drop from November $50,000; consolidation of Larsen Lumber Co. 


amounted to approximately 8 percent. Com- 


and Consumers Mason Supply Co. 


MISSISSIPPI. Hattiesburg — Honey Island 


pare a ‘ 2 Timber Co.; $150,000... R. G Wooten is presi- 
pared with December, 1940, the latest Fes 


month’s volume registered no change, the 


NORTH CAROLINA. Davidson—Davidson 


; pein Lumber Co.; to buy and sell lumber and other 
association reported. Luilding materials. 


BUSINESS RECORD 


Business Changes 


ARKANSAS. Searcy—Vaughan Lumber Co. 
purchased by J. L Weems. 

Wynne—Arkmo Lumber Co. here succeeded 
by Wynne Lumber Co, 

CALIFORNIA. Long Beach—G. W. Henzler 
succeeded by Samuel E. and Mabel J. Maroney. 

Los Angeles—Leonard & Scholl succeeded by 
Leonard Cabinet Co. 

Pomona—O’Neil Lumber Co. succeded by J. 
S. & V. C. Murphy. 

Salinas—Moore Shook & Supply Co. succeeded 
by Western Box Distributors. 

San Francisco and Wilmington—Rounds Trad- 
ing Co. succeeded by Kilpatrick & Co., Ltd 

IDAHO. Bonners Ferry—Ellersick Bros. suc- 
ceeded by Kootannai Valley Lumber Co., Ine. 

ILLINOIS. Galesburg, Little York and Sea- 
ton—Simpson-Boydstun Lumber Co. yards at 
these places succeeded by C. S. Boydstun Lum- 
ber Co. 

INDIANA. Milan—-Laws & Kissel succeeded 
by Charles M. Laws Lumber Co. 

Union City—Kemper Furniture Co. purchased 
by Mengel Co. of Louisville, Ky., and will be 
operated as Kemper Furniture Co., Division of 
Mengel Co. 

KANSAS Topeka—McCleery-Dudley Lumber 
Co. succeeded by Martin Lumber Co. 

LOUISIANA. Bunkie—Deax-Duck Lumber Co. 
and A. Marchive Lumber & Hardware Co. 
merged into Deax-Marchive Lumber Co. 

MICHIGAN. Alpena—Gebhardt-Morrow Lum- 
ber & Supply Co. succeeded by Anthony S. 
Skiba. 

MINNESOTA. Mazeppa—Mazeppa Lumber Co. 
succeeded by Botsford Lumber Co. 

Tracy—N. C. House Lumber Co. succeeded by 
Whiting Lumber Co. 

Zumbro Falls—Zumbro Falls Lumber Co. suc- 
ceeded by Botsford Lumber Co. 

MISSISSIPPI. Laurel—Gatlin Lumber Co. 
sold to Ralph Anderson and the business will 
be continued 

NEW YORK. Ripley—Fuller & Ellis suc- 
ceeded by Ripley Lumber Co. 

Sparrowbush—T. J. Vose & Son Lumber Co. 
succeeded by Innella Bros. 

NORTH CAROLINA. Ahoskie—Vann Bros. 
Lumber Co. succeeded by Harrellsville Lumber 
Co. 

Ahoskie—Lawrence & Harris succeeded by 
Lawrence, Harris & Beaman Co. 

NORTH DAKOTA. - Silva—Gunnerud Bros. 
succeeded by A. O. Gunnerud and moved to 
Rugby, N. 

OKLAHOM. A. Cleveland—W. S. Bates & Son 
yard here sold to Rounds & Porter Lumber Co. 

PENNSYLVANIA. Tidioute—Hunter Lumber 
Co. succeeded by King Lumber & Supply Co. 

TENNESSEE. Oliver Springs—Morgan Lum- 
ber Co. succeeded by Regan & Gaskin Lumber 
Gio 

TEXAS Eastland—West Side Lumber Co. 
succeeded by Wynn Lumber & Hardware Co. 

WASHINGTON, Seattle—Pacific Coast Spruce, 
Inc., succeeded by Spruce Inc. 


New Ventures 


CALIFORNIA. Vallejo—Solano Lumber Co. 
opened at 30 Monterey Street. 

NORTH CAROLINA. Kannapolis 
Lumber Co. has been opened. 

TEXAS. McGregor—McGregor Lumber Co. 
has been opened, carying a full line of building 
materials. 




















Fields 


Casualties 


ALABAMA. Jackson—White Smith Lumber 
Co. suffered an estimated $75,000 loss by fire, 
which destroyed a planer, two dry kilns and 
two lumber sheds along with their contents. 
Loss is partly covered by insurance 

FLORIDA. St. Petersburg—Pinellas Lumber 
Co. warehouse destroyed by fire, with loss esti- 
mated at $75,000. 

MICHIGAN. Newberry—Barrett Logging Co. 
planing mill destroyed by fire, with loss esti- 
mated at $15,000, partially covered by insur- 
ance. Will be rebuilt at once. The sawmill 
was saved. 

MISSISSIPPI. Philadelphia—mHenderson-Mol- 
pus Lumber Co. had four dry kilns destroyed 
by fire, with damage estimated at $20,000, par- 
tially covered by insurance. Will be rebuilt 
immediately. The sawmill was saved. 

NORTH CAROLINA. High Point—Peerless 
Veneer Co. plant destroyed by fire, with loss 
estimated between $85,000 and $100,000, with 
insurance covering approximately $80,000 

OREGON. Baker—Stoddard Lumber Co. 
Planer, molding plant and box factory de- 
stroyed by fire, with loss estimated between 
$150,000 and $200,000. The sawmill was saved. 
Hope to be able to rebuild. 
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KEYSTONE 
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OBITUARY RECORD 








NORMAN ADAMS, 69, for 20 


years a 
partner in the 


Adams & Heer Lumber Co., 
Wheelersburg, Ohio, died Jan, 21. During 
the first World War Mr. Adams operated 
lumber camp and was active in produc- 
materials for the government. He re- 

d from the lumber business a few years 
because of ill health. The widow sur- 


ALEXANDER, 73, _ for 
lumber dealer at Steuben- 
died Jan. 1. He entered the 
isiness with his father in 1885 
active in it until his son was 
partner. He was an active 
und was associated with 
commerce. The widow, a 
and grandchildren 


WILLIAM J 
tiny vears 
Ohio 

rel b 
Was 
me rribye ! 

’ a da iehter 
irvive 
ANTHONY 


seVen 
APRILL, 71 
chs Lumber Co., a 
in La wis 
prominent in 


president of the 
retail coneern at 
buried Jan. 7. He 
New Orleans busi- 
GEORGE EE. BREECE, 77, 
e Cre » EK. Breece 


ol 


president of 
Lumber Co., a man- 
ern, and the Breece Lum- 
ply (‘o., a retail firm, both 
ated at Albuquerque, N. M., died Jan. 
He had been it 

health for 


Sup 





sev- 


vears and 


>_> 


his business 
early expo- 
ervation and 
i fuller use of 
nbe rship in several 
social and busi- 
Mr. Breece. He 
Albuquerque branch 
Order of Hoo-Hoo. 
daughters and = nine 
and official and 

the J 
died Jan. 17 
lumber stack 
as attributed 
ie skull. The 
n and a brother, J. B. 
the lumber company, 

urvivors 


4 


; retired manager 

Lumber Co. branch at 

lied Jan. 23 in St. Peters- 

here he ¢ Mrs. Black were 

The widow, a daughter and 
o grandchildren survive 


ti Hine 
LIOnINE. 


GORDON M. BROWN, 42, a founder of 
I Fir Lumber Co., a sawmill concern at 
hali Wash., died at his home in that 
Mr. Brown was formerly 

he Brown-Ethridge Lumber 

and was connected with 

Shingle Co. of that same 

the widow and a daugh- 

RICHARD M. BURTON, 75, retired Den- 
er in and principal stockholder 
J on-Doak Lumber Co., Lindsay, 
died at s home in San Diego, 
f attack Surviving are 
oY two daughters, seven 
ndtwo great grandchildren 


bermar 


rt 


neart 


Belcher 


JOHN H. EARNEST, 52, manager of the 
Farmers Co-operative, a retail lumber 
concern at Akron, Lowa, died Jan. 21 of 
injuries suffered in an auto collision Jan. 
1%. He had been with the cooperative for 
17 years. Surviving are the widow, a 
son and a daughter. 

GEORGE F. ECKERT, 77 
the retail lumber firm Ha 
Woodstock, Ill, died Feb. 


years of illness. 


a member of 
& Eckert, 


ll 
1 after two 


WILLIAM HOWARD 
proprietor of the 
of William H. Fritz & 
died Dee. 28 at his home in 
Surviving are his widow, a 
al Son. 


FRITZ, 


wholesale 


JR., 49, 
lumber firm 
Berwyn, Pa., 

Wayne, Pa. 
daughter and 


Co., 


JOHN HOUGLUM, 50, for the past three 
Years manager of the Independent Lum- 
ber Yard, Faribault, Minn., died at his 
home in Faribault after a sudden illness. 
His wife, a daughter, five sisters and three 
brothers survive. 


CLAUDE H. HURST, 69, vice president 
of the Hurst-Miles Hardware and Lumber 
(o., Inc., Corydon, Ind., died Jan. 27. He 
had been in business in Corydon for 44 
years. He was a member of a church and 
a fraternal order and was active in civic 
affairs. Surviving are the widow, a daugh- 
ter, two sons and nine grandchildren. 


ROBERT JAMES HUTCHESON, 76, 
founder and president of the Muskoka 
Wood Manufacturing Co. Ltd., Huntsville, 
Ont., died Jan. 21. He organized his com- 
pany in 1902 and built a new mill in 1922 
after the original plant was destroyed by 
fire. Mr. Hutcheson is survived by his 
widow and three sons, the latter being 
identified with the business: F. W. Hutche- 
son as vice-president; H. M. Hutcheson as 
secretary-treasurer, and R. A. Hutcheson 
as woods manaver. 

FRANCIS L. JOHNSON JR., 63, for many 
years a commission lumberman in Chi- 
cago, Iil., died Jan. 12 in a Detroit, Mich., 
hospital. Mr. Johnson, who became ill 
While attending the hardwood meeting at 
Atlanta, Ga., had gone to Detroit to visit 
his brother, and did not recover from an 
operation which he underwent while there. 
He started his career in the lumber busi- 
ness with Robinson & Crediman as an 
office boy. He was also interested in the 
Joseph Erlhoff Co., a Chicago retail con- 
cern which several years ago. 

JAMES S. LAMARR, 3 manager of the 
Fox-Galbraith Lumber Co. yard at Gold- 
smith, Tex., died Jan. 13 of a heart ail- 
ment. Survivors include the widow, twin 
daughters and the parents. 


closed 


9 


A. E. LLOYD, 80, a 
& Son, Ltd., a large 
concern at Wingham, 
He retired as president and 
the firm two years ago. Mr. Lloyd was 
active in church work. He is survived by 
his widow, two daughters, two sons and 
six grandchildren. 


founder of C, 
door 
C7It., 


Lloyd 
manufacturing 
died Jan. 19. 

manager of 


PERCY B. LUEBBEN, 78, until his re- 
tirement three years ago, secretary-treas- 
urer of the Carbolineum Wood Preserving 
Co., Milwaukee, Wis., died at his home in 
that city Feb. 1. 


ERNEST W. McCULLOCH, 56, of the W. 
B. McCulloch Lumber & Planing Mill Co., 
Brampton, Ont., died suddenly Jan. 23 of 
a heart attack. He was active in civic 
affairs and had been mayor of Brampton 
in 1935 and 1936. He belonged to several 
fraternal orders and was active in church 
work. Surviving are the widow and two 
sons. The latter, Frank and Wilbert are 
partners in the McCulloch business. 


MAJOR HAROLD M. SAVAGE, 51, presi- 
dent and general manager of Rutherford 
& Co., lumber merchants at Montreal, Can., 
died Jan. 26 at his home there. From 
1914 until the Spring following the Armis- 
tice he served with Canadian forces in the 
World War and won a remarkable record 
on the field of battle. He was awarded 
the D.S.O. with Bar. Major Savage joined 
the Rutherford concern after his return 
from Europe. Surviving are the widow, 
two sons and a daughter. 


V. W. PECK, 70, proprietor of J. S. Peck 
& Son, a retail lumber concern at Carding- 


February 7, 1942 


ton, Ohio, and a U. S. army captain during 
World War I, died Jan. 11 of a heart ail- 
ment he had suffered for seven years. He 
had retired from active management of 
the lumber company about seven years 
ago and resigned as president of a local 
bank a year before his death. He was an 
organizer and president of a_ telephone 
company. The widow, two daughters «nd 
five grandchildren survive. 


EDWARD H. SCHORY, 61, proprietor of 
Ed Schory & Son, building materials «ind 
coal firm at Canton, Ohio, died in a Chat- 
tanooga, Tenn. hospital after becoming jl] 
while on a vacation trip. His firm was 
organized about four years ago. Ir. 
Schory had been active in a fraternal or- 
ganization. Surviving are the widow, 0 
sons and three grandchildren. 


ARNOLD R. SMITH, 48, of Clark 
Smith, wholesale lumber dealers, Weston, 
Ont., died suddenly Jan. 21. Mr. Smith ha 
been connected with the lumber busin 
practically all his life. His father wa 
founder of the business. He was an active 
sportsman. 


ALBERT E. 
the Illinois Lumber 


STOLZE, 63, president of 


Co., millwork manu- 
facturers, Wholesale and retail lumber 
dealers, With headquarters at Edwarids- 
ville, Ill, died at his home in Edwardsville 
Jan. 22 during a heart attack. He had 
been at work during that day. Mr. Stolze 
had worked in the lumber company, which 
was founded 75 years ago by his father, 
since he was a high school youth. He 
had ability as a musician. The widow and 
three children are among the survivors. 


Douses Burners Quickly for 
Black-Out 

EuGENE, Ore., Jan. 31—At the December 
meeting of Williamette Valley Lumbermen’s 
Association, President Graham appointed a 
special committee to investigate and report 
on methods for the control of refuse burner 
fires during air-raid blackouts, consisting of 
G. R. Bleecker, chairman, Westfir; T. V. 
Larsen, Noti; Dale Fischer, Marcola; Prof. 
Robert Evenden, Corvallis. Mr. Bleecker, 
general manager Westfir Lumber Co., has 
installed “black-out” equipment in its refuse 
burner in accordance with specifications pre- 
pared by C. O. Marston, Williamette Valley 
Lumbermen’s Association logging engineer, 
obtaining very satisfactory results. Mr. 
Larsen has perfected and satisfactorily dem- 
onstrated a sprayer attachment for fire hose, 
which in a test was able to suppress all fire 
glow or glare within a few minutes. H. J. 
Cox, secretary-manager of the association, 
says the committee will be glad to answer 
questions concerning these “Black-Out” de- 
vices and experience with them. Sketches of 
the designs used are available. 


B. C. Issues Black-Out Rules 


Vancouver, B. C., Jan. 31—Neon or other 
illuminated signs have been prohibited under 
the Defense of Canada Regulations throug! 
out the entire Province of British Columbia 
during the hours between sundown and sun- 
rise. The same order bans individual light 
on or in front of both business premises an‘! 
private houses, either for lighting or othe: 
purposes. Similar regulations also place 
ban on illumination of store windows afte 
business hours. Regulations also place a ba: 
on automobile lights when a precautionar) 
blackout is ordered, with the exception of a 
horizontal slit three inches in length and 
inch in width. The horizontal slit must be s¢ 
located that the top of the slit is one inch 
below the centre of the headlight lens. Auto- 
mobiles are restricted to two tail lights which 
must be blacked out with the exception of a 
circle % inch in diameter. 





